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CAN'T RUST 
STRONG 


TOUGH 


ALDURA was the frst aluminum screening 
manufactured. 


Now in ALDURA you have another first— 
screening made from an entirely new aluminum 
wire... Alcoa Alclad...the result of 15 years’ re- 
search by the Aluminum Company of America. 


To this product we have added the famous 
Multi-Strand edge that gives extra strength 
where needed most and provides printed foot 
numerals for self-measurement. The result is 
ALDURA alclad screening—one of the well 
known Multi-Strand line—along with LIBERTY 
BRONZE and OPAL, heavy zinc coated 
screening. 


You will want to sell this top-quality screening 


LONG-LASTING 





CAN'T STAIN 
STAYS PUT 


because your customers are going to demand it. 
It’s made of metal. It’s fire resistant. It’s tough— 
strong—long-lasting —and stays put. And this 
new aluminum screening can’t rust —can’t stain. 
It’s rigid—not limp, and handles easily. 


You will want to sell it because of its full gauge, 
uniform weave and attractive neutral color that 
blends with most any color. It’s easy on the 
eyes—cuts glare. 


We can’t supply all the ALDURA you’re going 
to need—just yet—but the available supply will 
be evenly distributed among our dealers. You 
can tell your customers there’s more coming off 
the looms every day. We’re looking forward to 
better days ahead—when we can meet all your 
demands for screening. 


NEW YORK WIRE CLOTH COMPANY 


500 Fifth Avenue 


New York 18, N.Y. 





LILI LILI liliiil 














TTTTTITIIIIIITILTIILLLLLLIELLLiLLLLlhhLLhlllllIhShIIIITIiiiiiiir ra 
a 








Special Convention Train 
Will Honor Lamar Forrest 


The Lamar Forrest Special Train, 
made up exclusively of Texas lum- 
ber dealers and their wives who are 
honoring NRLDA President For- 
rest, Lubbock, Texas, as he finishes 
his second year in office, will leave 
Dallas on Tuesday morning, -Octo- 
ber 15. 

A quick survey of the people who 
have already made reservations on 
the train indicates that in addition 
to every officer of the Texas asso- 
ciation there will be 34 of the direc- 
tors aboard. More than 500 retail 
yards will be represented, and the 
railroads are not missing an oppor- 
tunity to give every attention to 
detail so that the most pleasant and 
profitable journey can be had by 
everyone on this special. The train 
will journey through Fort Worth, 
Wichita Falls, Amarillo, Denver, 
Billings, Helena, Spokane, and then 
take a circuitous route along the 
Columbia River to Longview, Wash., 
where all day Friday, October 18, 
the Texans will be guests of the 
Long-Bell and Weyerhaueser Lum- 
ber companies. 

These two mills have invited the 
Texans to inspect the properties. 
The special train will then pro- 
ceed to Tacoma for visits to the 
Northwest Door company, the 
Douglas Fir Plywood association, 
and the Lumbermen’s Club of Ta- 
coma. Many on this train will, for 
the first time, see how plywood is 
made and on Saturday afternoon 
will enjoy a pleasure trip to Mount 
Ranier. 

The Texans will then journey on 
to Seattle for the convention of the 
National Retail Lumber Dealers as- 
sociation. A week of business and 
entertainment, so arranged that 
every minute will be spent to the 
best advantage, is in store for the 
trippers. The Western Retail Lum- 
bermen’s association, as hosts, has 
left nothing undone to give these 
“foreigners” a highly concentrated 
selling job on the Northwest, and 
its many wonders. Trips to saw 
mills and plywood plants, to the 
famous Bremerton ship yards, Port 
Angeles fishing banks, and last but 
not least, to Victoria and Vancou- 
ver, are a few of the many thrills 
for the time not actually occupied 
by business sessions of the national 
convention. 

After this week of intensive en- 
tertainment and sightseeing, the 
Texas group will again leave on its 
Special train for San Francisco, 
Salt Lake City, Denver—and finally 
Texas. 
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A fresh new home and a complete new merchandising 


program built around that new home is furnished to dealers every month. 








October 12, 1946, AMERICAN LUMBERMAN & Bur 














WEYERHAEUSER RELEASES A COMPLETE 


@ Each month Weyerhaeuser 4-Square 
lumber dealers receive a large and well 
filled envelope which contains a complete 
house program, built around the home de- 
sign selected by Weyerhaeuser to be fea- 
tured during the current month. 


This envelope contains a new page for the 
design section of the Weyerhaeuser 4-Square 
Home Building Service—a full color reproduc- 
tion of the month’s house—and floor plan with 
descriptive detail. This is a permanent addition 


to the ever-growing service, the encyclopedia of 
home planning information for the use of retail 


lumber dealers and their customers. 


BUT THERE IS MORE 
The next items of interest are working draw- 
ings, specifications, and material lists which are 
complete in every detail. With the easy estimat- 
ing guides, included in the service, it is a simple 
matter to quickly estimate the cost of the house. 


HOME PROGRAM 


ADVERTISED TO MILLIONS 
Each month, in one of the leading national shel- 
ter magazines, Weyerhaeuser is advertising the 
featured design and telling home planners about 
all the other designs of the service which are 
available for their study at the yards of retail 
lumber dealers. 


MATERIAL FOR YOUR USE 
And to help dealers tell their communities about 
the new house and retell the story of the com- 
plete home planning service, there is crisp, 
colorful material—giant posters, monthly mail- 
ers, ad mats, envelope enclosures. 


KEEPING UP WITH THE NEW 
This home building service sponsored by 
Weyerhaeuser is an ever-growing, vital, expand- 
ing service. As new developments in design and 
materials prove themselves they will be incor- 
porated in future designs. This constant enrich- 
ment of the service will help lumber dealers 


maintain their position in the home building 
field. 





The Encyclopedia of Home Information 
This big, loose-leaf book contains scores.of modern house 
designs. A number of the houses are shown in full color. 
This authoritative book will attract attention in any sales 
office or display room. It surpasses anything found in 
.any other place where homes or plans are shown. 








WEYERHAEUSER SALES COMPANY 


FIRST NATIONAL BANK BUILDING + SAINT PAUL T, MINN. 


WEYERHAEUSER 


4-SQUARE LUMBER and SERVICES 
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@ The biting salt air of the Gulf 
Coast quickly corrodes ordinary 
screens. Builders and retailers all 
around the Gulf—from Texas to Flor- 
ida—are calling for Lumite. A prom- 
inent Gulf contractor won’t use any- 
thing but Lumite on the 50 new 
houses he has underway. Can you 
imagine screens that won’t corrode 
or rust in any weather or climate? 
That's Lumite plastic screening! 


GULF COAST TOUGH 
TEST FOR LUMITE 
Nothing is as hard on screens 
as biting sea air—yet Lumite 
goes through even this acid 


test unharmed! 


MNDTAnTt 


KY b ur, 





Lumite never stains or rusts— 
never leaves ugly streaks on side- 
walls! None of that sagging-screen 
look, either, with Lumite. After a 
blow or steady pressure, it snaps 
back instantly to its original shape, 
without a trace of dent or bulge. 

Send for descriptive folder, free 
sample and name of your nearest 
Lumite wholesaler. Lumite is a sure- 
seller the country over! 


LUMITE DIVISION, Chicopee Manufacturing Corporation 
47 Worth St., New York 13, N. Y. 


MODERN PLASTIC INSECT SCREEN CLOTH 
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HERE’S WHY LUMITE 
IS THE SCREEN FOR 
YOUR AREA, TOO 


® Cannot stain 

® Won't rust or rot 

® Never dents or bulges 
® Needs no painting 


®@ Color cannot fade 


® Easy to frame 

® Lighter in weight 

® Sensibly priced 

® Lasts years longer 

© Woven of Dow's Saran 


® Strong! (Lumite is woven of 
heavy gauge plastic filament 
—0.015’) 











"| YOUR BEST Bey 


TO HELP YOU Smasy an HOME 


PRODUCTS SALES RECORDS! 


These 7 Great Companies 





bring you Products of 


SHERWIN-WILLIAMS 
RESEARCH © 


| Lowe Brothers 


THE 
LOWE BROTHERS 
COMPANY 


DAYTON, OHIO 


W. W. LAWRENCE 
& COMPANY, INC, 


PITTSBURGH, PA. 


i 


COMPANY 


CHICAGO, ILL. 


SEES 


ROGERS PAINT 
PRODUCTS, INC. 


DETROIT, MICH, 


ACME 
WHITE LEAD & 
COLOR WORKS 


OETROIT, MICH, 


ee) 


JOHN LUCAS 
& COMPANY, INC. 


PHILADELPHIA, PA. 


6 


THE 
SHERWIN-WILLIAMS 
COMPANY 


CLEVELAND, OHIO 








..BACKED BY THE MOST POWERFU|)F 
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Now-—in addition to the tremendous natio 
advertising campaigns behind each indivigl 
ual “Product of Sherwin-Williams Researci 
—their combined stories are wrapped up @ 
a single smashing advertising campaign. By 
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ASTAGGERING TOTAL OF 5 BILLION MESSAGE 
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| PESTROY DDT = 
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. New, safe, sure-kil!, brush on DDT! 
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KILLS WEEDg, eee TS! 
emitewam | DESTROYS pests 


For the fiest time.» DIT insect asth harmful spraying. 
val J 


© tewn base! t 
iv 
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¥. Vou 

on Pestroy DOT 
Coating Whisk it over 
areas where insects 
gather screens. garbage = 
pails, plumbing and the 
tthe. Le gees on Syren pe 
eanihy a ¥  Aectiwates 


Pearoy DOT Coating will ky 
Weects dave, weeks, even months 
after it's applied, Por as Peateoy 
Coating dries, its DDT conten: 
Fase t the top where. it forme a 
closely Senet crystalline film. This 
lethal DDT film is bound to the 
type synthetic resin. 11 kills ineeets 
that touch it, Peatroy DDT ia 
& srmmcta’ feet. ty 
attacks and cripples ReTVes, caunen 
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The simple goal of these seven great com- 
panies is this: Better products that sell 
faster and more easily to more customers! 

Right down the line—from original re- 
search to actual sale—everything is pointed 
your way! You get products that are un- 
... products created by the com- 


beatable 






$35,000,000 DEALER FASTEST-GROWING 


PROFITS IN 5 YEARS! 








PRODUCTS OF THEIR KIND! 


] 


: : 3 , 
bined scientinc Knowledge he) Ge Fe O18) te 


tories. You! get merchand 


ising know-how 
that’s absolutely tops—the sum of years of 
experience of not just one but these seven 
great companies. 

You get unparalleled advertising sup 
port ... mullions of dollars spent to make 
millions of people know about and want 
these wonder products of Sherwin-Williams 
Research. And, finally, you'll get new prod 


salable products 


ucts — sound, scientific, 
that open up new markets, new sales oppor- 
tunities, new goldmines of profit for you. 

Yes, this is beyond a doubt the 
thing that has ever happened in the home 
products field! Get into it! Phone, wire, or 
write now for complete facts to any of the 
companies listed below. 


vreatest 


MOST SENSATIONAL OF 
ALL DDT BUG KILLERS! 


AMERICA’S NO. 1 
WEED KILLER! 


ACME WHITE LEAD & COLOR WoRKS 
Detroit r 
W. W. LAWRENCE & CO., INC., 
Pittsburgh 
THE LOWE BROTHERS COMP 
Dayton 
JOHN LUCAS & COMPANY, INC. 
Philadelphia 


THE MARTIN-SENOUR COMPANY 
Chicago ’ . 


THE SHERWIN-WILLIAM 
Cleveland 5 00, 
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@ THE UNIFORM high quality of Penn- 
vernon Window Glass makes it the ideal 
choice wherever sheet glass is required. 
Pennvernon’s fine finish and freedom from 
distortion are sure to satisfy the most critical 


customer. 
: Sell Pennvernon . . . the window glass 
© ad me VW = o oh & 7 that has made a name for itself! 
e@ 
Window Glass 
‘pirrssurGH’ ster for Laalily Glass and Paint 


at 
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NARROW BAND SAW BLADES 


LIFE BEGINS... for a Band Saw... with the 
stamina of the steel. And when that steel has the 
inbred toughness that you find on/y in the special 
Band Saw Steel poured in Simonds’ own steel 
mills . . . then the life of a Band Saw made from 
it continues long beyond the life of any Band 
Saw you ever used before. 


Next this special steel is fabricated... in 
Simonds “Controlled-conditions” plant... into 
saws that show the mark of Simonds “know- 
how” in every feature: Large, rounded gullets 
distribute all strains and minimize cracks. Teeth 
are filed sharp, with burrs removed, for more 
productive hours between filings. Tooth- -points 
are given a light but even set that makes for 
smoother cutting. And the backs of the blades 


‘ 
' 


’ ‘ ‘ ,w i ’ \ 


are well-rounded to, prevent cracks from work- 
hardening. That’s why so many planing mills 
and woodworking plants will settle for nothing 
less than Simonds Narrow Band Saw Blades. 
You can get them from your dealer, or the nearest 
Simonds office. 


SIMONDS:; 


SAW AND STEEL CO. 
-_ 
FITCHBURG, MASS. 
Other Divisions of SIMONDS SAW AND STEEL CO. 


BRANCH OFFICES: 
1360 Columbia Road, 
Boston 27, Mass. 
127 S. Green Street, 
Chicago 7, Illinois 
416 W. Bighth St., 
Los Angeles 14, Calif. 
228 First Street, 
San Francisco 5, Cal} 
311 S. W. First Ave., 
Portland 4, Ore. 
31 W. Trent Ave., 
Spokane 8, Wash. 
Canadian Factory: 
595 St. Remi Street, 
Montreal 30, Quebec 


SIMONDS 


™ | CAMADA SAW CO. LTD. 


PRODUCTION roots FOR CUTTING WOOD, METAL, PAPER, PLASTICS, ETS 
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LUMBER INDUSTRY 


ved bY 
UNION PACIFIC 


Your industry is one of hundreds served by Union Pacific. 
Every shipper is assured of efficient, dependable transpor- 
tation when materials or merchandise are earmarked for the 
Strategic Middle Route, uniting the East with the Midwest, 
Intermountain, and Pacific Coast States. 


Union Pacific provides specifically designed cars, various 
services and departments, to assure proper handling of a 
wide diversity of products. 


Union Pacific’s facilities and equipment are ready to meet 
the heaviest needs of commerce. Traffic experts are stationed 
from coast-to-coast. They will help you with that next ship- 
ment—and every shipment. 


For dependable, fast freight service always... 


be Sp ecific - 
say Union Pacific’ 





! 
UTAH | COLO. Kaw, 
en ee 


mewn od! 


& Union Pacific will gladly furnish 
confidential information regarding 
avaiiable industrial sites having 
trackage facilities in the territory 
it serves. Address Industrial Dept., 
Union Pacific Railroad, Omaha 2, 
Nebraska. 


UNION PACIFIC RAILROAD. 
The Sipaiegie Middle Route 








IN WIND, RAIN, SNOW OR HAIL e YOUR FREIGHT GETS THERE BY RAIL! 
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SAVES VALUABLE SPACE 


POSITIVE ADJUSTMENT 
FINGERTIP CONTROL 


CONTRACTORS LIKE TAVART 


Because Any Carpenter Can Install It. No 
special skill is needed to install Tavart Garage 
Door Hardware. Only a hammer, brace and bit 
and wrench are used for the complete installa- 
tion. Quick, easy, foolproof. It’s done in five 
simple steps. 


HOME OWNERS LIKE TAVART 


Because It Saves Valuable Space. No arms to 
take up wall space. No overhead tracks. Tavart 
Garage Door Hardware is right on the door 
jamb. With Tavart the whole garage is usable. 


A Lak MAH 





DEALERS LIKE TAVART 


Because It’s a Fast Seller at a Good Profit. 
Builders, contractors, home owners will all be 
quick to see the many advantages of Tavart 
Garage Door Hardware. For new homes or 
replacement jobs Tavart sells fast and at a good 
profit to you. 


ASK YOUR JOBBER SALESMAN ABOUT THIS 


DEMONSTRATION MODEL 


Here’s a silent salesman that will move Tavart Garage 
Door Hardware right off your shelf. Just set this scale 
model where your customers can see it and operate it 
The orders are sure to follow Tavart Garage Door Hard- 
ware is quality merchandise throughout, designed to last 
as long as the building. Rugged in construction, simple 
in design, perfectly counter-balanced, easy in operation. 


FREE— One Demonstration Model free with :nitial 


order of five or more Tavart Garage Door Sets. Ask your 
jobber salesman for prices or write direct to address below 
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Get Your Share of 


VETERAN 
UIAYL [4 


With DIERKS 


ein 


Plans 


Every one of the Dierks plans is Tested 
— sound, mages and, of course, — 


19 Tested Low-Cost Home 


Lumber dealers can do a lot to nail down 
their share of the Veteran Housing projects 


in their territory with this Dierks Post-War 
Edition of Tested Home Plans. Low-cost 
housing plans, tailor-made for G. I.’s, are 
featured with 19 brand-new designs (some 
without basements). A half-dozen of the 


the best building material, wood! The designs 
are by William S. Loth, nationally famous 
architect for small homes. 

All around you, Veteran Housing is get- 
ting going. Now is the time to reach your 


builder customers with copies of this book, 
and get your share of this national project. 


DIERKS LUMBER & COAL CO. 


most ja ular pre-war Dierks plans are also 
included in this book. 


DIERKS LUMBER & COAL CO. 
Dierks Bldg. Kansas City, Mo. 


I am a Lumber Dealer. Enclosed find 25c for my sample copy 
of “Post-War Tested Homes.” 





This Post-War Edi- 
tion is brand-new 
— but every plan is 
Tested arrd practical. 


. 
Pete eee eee 











Te J 
\AJ Devoe products open 
a big new postwar market! 


Read that again, Mister, because we mean it’s a 





BIG new market! Every property owner in the coun- 
try needs protection against the molds, termites and 
other insects that destroy wood and fabrics. Most 
know they need it. That’s a big market. A profitable 
market. 


These new Devoe products put you right into this 
market with both feet. They bring you extra, profit- 





able sales that didn’t exist before—because no pre- 
vious products met the need so fully, so widely. 
Write, or see your Devoe representative today and 
make sure you’re in on this big, profitable, new 
market! 


DEVOE WOOD PRESERVATIVE 


An oil base product that won’t wash off like previous 
water solutions. Applies by brush, dip or spray. 
Penetrates—and you can paint right over it! Harmless 
to humans and animals — but lastingly effective 
against wood-destroying agents. In two types— 
Green for general use. 

Clear for special applications. 


DEVOE ROPE AND FABRIC PRESERVATIVE 


Efficiently protects rope, canvas tarpaulins and other 
fabric items from rot and insect damage. 


NATIONALLY ADVERTISED 


@ Country Gentleman © Successful Farming © Farm Quarterly 


© Small Homes Guide e Architectural Forum 


EFFECTIVE SALES AIDS 
© Window Display ¢ Sales Training Data @ Consumer Booklets 


DEVOE & RAYNOLDS COMPANY INC. 
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] know-a my job and I lik-a the Wheeling BAR-X- 
LATH because it stands up to the trowel, can’t crush 
and saves-a my time and my plaster.” 


¢ 
+ 
¢ 


OO) 
10008 604 


¢ 
¢ 


That’s what lots of good plasterers tell us. The four 
sets of solid rods welded in pairs right through the 
mesh provide “stiff beam” reinforcement that goes on 

varterly easier and truer, takes the plaster better and minimizes 
sagging. 

Stock Wheeling BAR-X-LATH. And look into the profit- 
able business so many dealers are getting with Wheeling Ex- 
panded Metal (heavy gauge). It has hundreds of uses. 
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WHEELING CORRUGATING COMPANY - WHEELING, W. VA. 


Atlanta - Boston - Buffalo - Chicago - Cleveland - Columbus - Detroit - Kansas City - Louisville 
Minneapolis - New Orleans - New York - Philadelphia - Pittsburgh - Richmond - St. Louis 
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THE PRINCIPLE 


AQUELLA ===; 







urally, there is no leakage. 


step... 


The enlargement of a small, sawed-away section 
of the above block, which shows the way Aquella 
penetrates to fill and close each microscopic pore of 
the surface. It is the filling of the pores—not essen- 
tially the surface coating—which stops the penetra- 


tion of water. 


YOU SEE IT NOW—the prin- 
ciple on which Aquella 
works to make concrete 
masonry structures water- 
tight! 





The properly balanced ingredients 
of which Aquella is composed are so 
finely ground that when mixed with 
water, and scrubbed into the ma- 
sonry, they penetrate and fill even 


FREE! 
A 


Write today for copy of 
“Aquella and Concrete 
Masonry Construction? 





$ 95 (Slightly higher west of Rockies 
PER BAG and in Canada! 
Mixed with 3 qts. water, 1 bag makes 1 
gal. First coat covers 60 to 120 sq. ft. per 
gal.;second coat, 200 to 250 sq. ft. per gal. 


Aquella No. 2 for Exteriors 





a Sell Aquella No. 1 for Interiors 


Here is an Aquellized concrete 
masonry unit filled with water. Nat- 


Osu what happens if the Aquella 
surface coating is scraped off? To 
answer that, we scraped away this por- 
tion, and there’s still no leakage. This 
may be slightly puzzling until you 
study the photograph of the third 








18 


ON WHICH 


4 





the minutest pores of the surface. 


Then—contrary to the shrinkage 
phenomena of most waterproofing 
materials—Aquella continues to ex- 
pand as it cures to set up a hard, firm 
bond which stops water leakage, 
dampness or seepage. 


Consequently, even the presence 
of a hydrostatic head of water on the 
unprotected side has no effect whatso- 
ever on the integrity of the Aquel- 
lized surface. Nor does it in any way 
affect Aquella’s inherent property to 
resist capillary action or water seep- 
age. Aquella is cheerfully bright in 
its natural white finish...does not 














































powder, peel or flake, and can be 
painted over with any color. 


RECOMMEND AND SELL AQUELLA 
FOR ALL POROUS MASONRY SURFACES. 








Free from the organic binders, 
hyroscopic salts and stearates used 
in the making of ordinary water bar- 
riers, Aquella is an entirely new min- 
eral surface coating which you can 
recommend and sell for watertight- 
ness inside or outside...above or be- 
low ground on all porous masonry 
surfaces, such as concrete, brick, 
lightweight masonry units, stucco 
and cement plaster. Write for the 
name of your nearest distributor. 


Look for Our Full-Page Advertisement in the PO ST 
October 19th Issue of THE SATURDAY EVENING 


PRIMA PRODUCTS, INC. 


DEPT. A9, 10 EAST 40TH STREET © NEW YORK 16, N. Y. 
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REGISTRATIONS SHOW IT— OPERATORS KNOW 


FORD TRUCKS 
LAST LONGER! 


One big reason — 


FORD FRAMES STAND UP? 


One of the big reasons why 78 per cent of all Ford V-8 
Trucks ever built are still in use, is found in Ford frame 
engineering. Ford Light Duty Half-Ton units, for 
instance, have true truck frames—parallel side-rails—full 
SAE 34-inch width, taking standard bodies—rear kick-up 
and side-mounted springs for extra-low load height— 
alligator jaw cross-member—great strength and rigidity, 
for longer life to cab and body. The full-channel side-rails 
of Heavy Duty frames are doubled between springs, as 
illustrated, increasing side-rail strength 46 per cent—a 
construction far superior to old-fashioned fishplates. 





Ford 158-inch wheelbase Heavy Duty Truck 
with standard 12-foot Platform Stake body. 


Only Ford offers all these long-life features: 
choice of 2 great engines, the 100-H.P. V-8 or 
the 90-H.P. Six—Flightlight aluminum alloy, 
4-ring pistons—short, rigid, fully counter- 
balanced cast alloy steel crankshaft—big brakes, 
with non-warping, score-resistant cast drum sur- 
faces—extra heavy sheet steel in fenders, hood, cowl 
and cab—4-pinion differential with triple roller 
bearing, straddle-mounted axle drive pinion. 
There are more than -fifty such examples of Ford 


MORE FORD TRUCKS 
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endurance-engineering in today’s Ford Truck. NO 
OTHER TRUCK BRINGS YOU ALL THESE 
IMPORTANT EXTRA VALUES AT ANY 
PRICE. Each one adds to the years of faithful serv- 
ice you can confidently expect from your Ford 
Truck. Let your Ford Dealer point them out to you. 


FORD TROCKS 


IN USE TODAY THAN ANY OTHER MAKE 





THERES ANOTHER 
ERTAIN-TEED ROOF/ 


POPULARITY PAYS OFF IN PROFITS 


Whether you sell shoes, cigarettes or shingles, it pays to. Shingles fill that bill precisely. You can sell these colorful, 
stock a product that is pre-sold by appearance, reputation, _ fire-resistant shingles with complete confidence that they 
performance and popular acceptance. Certain-teed Asphalt —_ will build your business. 


# ERTAIN ~ TEED 


BUILDING S-————" PRODUCTS 


CERTAIN-TEED PRODUCTS CORPORATION 120 SOUTH LA SALLE STREET CHICAGO 3, ILLINOIS 


20 ; : October 12, 1946, AMERICAN LUMBERMAN & 





PERMANENT SURFACING. Now Kimpreg 


gives plywood a face of plastic armor. A thermoset- 
ting phenolic resin laminate, Kimpreg provides a flint- 
like waterproof surface that defies parasites, decay and 
extremes of temperature. It is washable, insoluble, 
stainproof. Impervious to alcohol. 


WEAR-RESISTANT, SCUFFPROOF. Kimpreg 


is a sheath of enduring beauty. It’s durable — with- 
stands hard use and abrasion without showing appre- 
ciable signs of wear! Kimpreg increases the abrasion 
resistance of plywood up to 5 times when dry, up to 
33 times when wet. 


VERSATI LE, WORKABLE. Kimpreg-+ Plywood 


is a new material with the versatility of a plastic plus 


the economy and basic workability of plywood. Find 
out more about Kimpreg + Plywood —an amazing 
new product with a myriad of possibilities. Mail the 
coupon today for complete book of information. 


Kimberly-Clark Corporation, Neenah, Wisconsin. Please send me the new free book 


on Kimpreg and its uses. 


A PRODUCT OF 


: fe : 
impreg = i Type of Business 
;  REO.U.S. PAT. OFA RESEARCH ROTO Sk i naa padeucin tan cieg RSS Ses Ea 


“TRADEMARK PLASTIC. SURFACING , City, Zone, State 
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for Curtis Dealers— 


this Big, New 


Woodwork “Preview” Book! 


| AMTRANCE VANCOUVER teaser te 
creas 





inc Seve te get gh ea, epg Bo. Ned te Ab Hine eae Sasaine Sees 








Page after page of beauty! The big.new 
Curtis Woodwork Style Book shows 
Curtis woodwork in natural settings. 


Curtis dealers today can use an entirely new—entirely different 
way of presenting the new Curtis Woodwork line. It’s the big, 
new Curtis Woodwork Style Book—measuring 15” x 19” and 
containing 100 pages of beautiful Curtis Woodwork styles in 
natural home settings. Many of these photographs are in full 
color. Never before has there been such an amazingly effective 
way for customers to select woodwork and to get new ideas. 
Never before have Curtis entrances, mantels, china cabinets, 
stairways and other woodwork been so beautifully pictured. 


Today, Curtis factories are doing their utmost to meet the 
demands of our dealers for Curtis Woodwork. Therefore, the 
new Curtis Style Book can be offered to present Curtis dealers 
only—old customers must come first. But as soon as present 
shortages are over, Curtis will again be in a position to welcome 
new dealers, and to give them all of the sales-stimulating help 
represented by this Curtis Woodwork Style Book 








CURTIS COMPANIES SERVICE BUREAU, CLINTON, I1OWA 
22 
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mployers Mutuals write: 


iblic Liability ... Automobile . . . Plate Glass 
- Burglary ... Workmen's Compensation... 
delity Bonds . . . Group Health, Accident, 
%pitalization .. . and other casualty insur- 
ee... Fire... Tornado... Extended Cover- 
@... Inland Marine... and allied lines of 
swranee. All policies are nonassessable. 










anch offices in principal cities. Consult your 
cal telephone directory. 


COST JIMS 





EMPLOYER 
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This Complete 24-Hour Protection 


Provides Peace of Mind for Your Employees 


To supplement your workmen’s com- 
pensation insurance, Employers 
Mutuals of Wausau provide for com- 
plete 24-hour protection for em- 
ployees and their families through 
Group Health, Accident, and Hos- 
pitalization insurance. 


This plan can be tailored to your 
requirements. It can give varying 
degrees of protection to various 
types of workers, as desired. It as- 
sures you, and your employees, that 
they are protected—on or off the 
job, for 24 hours a day—freed from 
worry about medical, surgical, and 
hospital bills for themselves and 
their dependents. 


Peace of mind is the greatest single 
contribution you can make toward 
the efficiency of your employees. 
With it, they work better and pro- 
duce more; the accident rate drops, 
and with it the cost of your other 
insurance. 


Investigate this plan now. Call the 
nearest Employers Mutuals office, 
or write Insurance Information 


10101, <c Me PAESLOLCC HALES CLalelstasnienalerepel |: 


EMPLOYERS MUTUAL LIABILITY INSURANCE COMPANY OF WISCONSIN 
EMPLOYERS MUTUAL FIRE INSURANCE COMPANY 


Home Office: WAUSAU, WISCONSIN 


Bureau, Employers Mutuals of Wau- 
sau, Wausau, Wisconsin. 


HOW Employers Mutuals of Wausau 


Make Insurance Understandable 


Because of the serious loss that may 
arise from lack of understanding, 
Employers Mutuals endeavor to 
make insurance understandable, 
through: 

. . representatives trained to help tho 
buyer understand his insurance; 

. . insurance survey service, which pro- 
vides policyholders with an analysis of 
their insurance coverage—what they 
have, and what they need for full pro- 
tection; 


. an advertising program dedicated to 
giving information about insurance; 

. A Dictionary of Insurance Terms— 
How to Understand Insurance and Buy 
It Intelligently. Over 200 words and 
phrases defined in simple ABC English 
with examples of specific applications. 
Write for your free 
copy. Address: Insur- 
ance Information Bu- 
reau, Employers Mu- 
tuals of Wausau, 
Wausau, Wiscon- 
sin. 
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COLOR DYNAMICS 


is taking the country by storm! 


MERICAN HOME OWNERS are reaching eagerly 
for Pittsburgh’s new booklet explaining 
the science of COLOR DYNAMICS. Hundreds 
of thousands have read it from cover to cover. 
Every mail brings more requests for this dynamic 
sales aid that graphically explains how the appli- 
cation of the principles of COLOR DYNAMICS 
promotes comfort, well-being and efficiency, as 
well as beauty and charm in the home. 


Dealers tell us they find the readers of this new 


booklet to be splendid paint prospects. And 
mounting sales prove the point. 


Pittsburgh devised the science of COLOR 
DYNAMICS as a further means of cultivating 
interest in, and future sales of Pittsburgh products. 


We'll gladly have one of our representatives 
call to discuss with you the possibility of 
handling Pittsburgh Paints in your community! 


Why not write us today! 


PITTSBURGH PLATE GLASS COMPANY, PITTSBURGH, PA. 


PITTSBURGH 


STANDS FOR 


QUALITY PAINT AND GLASS 
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HERE'S WHY — 




















1. Made from heavy WII@ galvanized by the hot dip meth- 


od for extra long life. 


Tension Curve keeps fence tight summer and winter by 


allowing for expansion and contraction. 


Hinge joint gives fence great flexibility and permits it 
to be easily put back in shape if it is ever damaged by 
a falling tree or a snow slide. 


Closely spaced hottom wires keep small animals from 
getting through. 


...and in addition — 
5. Constant promotion of U-S-S American Fence in all the 


leading farm journals, a nationwide, hour-long radio program by 
United States Steel every Sunday evening and effective advertising in 
many national magazines featuring U-S-S Products. 

The hardware dealer who has an eye open for future farm business 
can easily see why it pays to sell U-S-S American Products. 


AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 
COLUMBIA STEEL COMPANY, San Francisco 
TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 
United States Steel Export Company, New York 


UNITED STATES STEEL , 
Thies mote AMERICAN FENCE in wae Wan any Wher teand. 
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a BETTER CROP.. ° 


49 Callens pwr atte 


@ This is the harvest of Flax—source of 
Linseed Oil, one of America’s most vital 
industrial products. 

It is the result of years of agricultural 
progress. For the American farmer has 
made Flax a better crop... has made 
fields, like the one above, yield up to 
49 gallons of Linseed Oil per acre. 

But the farmer has not been alone on 
the job. The United States Department 
of Agriculture with its field men and 
county agents, the state agricultural de- 
partments, agronomists of land grant 
colleges, the Flax Institute of the United 
States and the support of interested in- 
dustries have done much to improve the 
quality of Flax and increase its yield. 


Archer-Daniels-Midland lends its full 
support to this Flax development pro- 
gram ... doing its utmost to hasten the 
day of sufficient paint and oil. In the 
meantime, we are doing everything pos- 
sible to keep American painters on the 
job by full utilization of the available 
linseed supply. This conforms to our 106 
year old tradition of serving the protec- 
tive coating industry whose work of pro- 
tecting American goods and property is 
so vital to our national economy. 


Until adequate supplies of pure linseed 
oil permit the manufacture of Pol-mer-ik, 


we suggest the use of ADM Replacement 
Linseed Oil. 








Res 
bees 


Pol-Mer-Ik LINSEED OIL fox Getler Patuting 

fee 

\ uinseeo on / & ®)\ ARCHER-DANIELS-MIDLAND COMPANY 
DIVISION : MINNEAPOLIS 2, MINNESOTA - 








CREATING NEW VALUES FROM AMERICA'S HARVEST 


' 
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Vermin-Proof! THOUSANDS proved in ‘akeoadl use. IN | QUANTITY PRODUCTION NOW 


for leading | hentia ae building cupely Asli A few tiiiiieaten open to siiihdblin 


Satine. For Sienna SC OS A wire, write or€ MAIL THIS COUPON. 





The Wilson Foundry & 
JUST A FEW OF ITS FEATURES! oe 
°F ully enclosed dual lifting mechanisms. 21 Wilson Avenue, 
No exposed springs, weights, wheels Pontiac, Michigan. 
<r Gentlemen: Send me full informa- 
° Lighs eer to install. No assembly on # on — Wilson Easy-Lift Garage 


Fits standard 8’ x 7’ frame. One 
piene rubber wontievstiipe at top and 


nine Easy-Lift 
° Hinge point only 3’ below top of frame. y 


© waste space. 


* No painting required, but may be fin- Conn 
ished in en § home color plan. Suitable name of — 
for any climate. 





your name 








* Guaranteed by Wilson Foundry & address 
Machine Co., since 1915 manufacturers 


= ality products for the automotive GARAGE DOORS 


ustry. nature of business 
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CORINTH 
No. I-B 


SAWMILL 


Corinth No. 1-B Sawmills Make 
Tough Schedules Look Easy 


No. 1-B is a rugged outfit— built to withstand a 
punishing routine day after day, year in and year out. 
As a matter of fact, many of the first models—built a 
quarter of a century ago—are still on the job of pro- 
ducing fine lumber fast. 
There is a Corinth Sawmill for every size and type of 
job for which a portable mill may be used. The line 


also includes Edgers, Trimmers and other accessories. 
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Dorsey “C 511” Logging Trailer... 


Superior From Every ANGLEY 





















From any angle you view it ... you will find the Model | 
C-511 designed and skillfully constructed to give you out- CHAIN CONTROLLED BLOCKS 
‘ standing performance . . . easy to handle, adequate in capac- . 
; ity, with every detail representative of the finest in modern Provide Snug Loading | 


transportation design. 


For example, an absolute minimum in underslung weight 
assures smooth, easier towing, longer wearing bearing and 
axle performance, and more tire service. The fifth wheel 
and front bolster assembly lend ample support to the truck 
frame, facilitate turning, and eliminate rocking or listing 
when operated off the highway. 





And every other detail, from the interchangeable coupling 
pole (414” steel or 6” x 6” wood, quickly adjustable for 
various length loads) to the chain-controlled blocks, is built 
to provide ruggedness, ease of handling, and minimum 
maintenance. See the Dorsey Model C-511 Utility Logging 
Trailer! See your local dealer or nearby Dorsey distributor 


TODAY! 
Write Today for Complete Information 


New Extension Type Chain Controlled 
Blocks with heavy-duty chain—may 
be extended 12” for 96” overall width. 





TJORSEY JRAILERS 


MODERN DESIGNED TRANSPORTATION 
ELBA, ALABAMA 
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On Farms too, these Windproof Shingles 


are Building Bigger Sales 


Here’s why Ruberoid Tite-On Shin- 
gles are preferred for re-roofing where 
utmost protection is desired. Both in- 
terlocked and nailed, Tite-On Shin- 
gles make a “one-piece” roof that 
really defies any weather. High winds, 
tornadoes and hurricanes only prove 
their worth, make customers of every- 
one who sees how Tite-Ons stand up 
under storms that blow ordinary 
shingles completely off or leave them 
flapping. In rural or urban markets 


there’s big re-roofing business wait- 
ing for you with Tite-Ons. 
Exclusive features make Tite-Ons 
non-competitive—in a class by them- 
selves! They’re pre-sold by constant 
national advertising in leading home 
and farm magazines. They’re profit- 
able to handle. They make boosters 
out of every customer you sell them 
to... good, solid, down-to-earth rea- 
sons why Tite-Ons are a sure way to 
increased business and greater profits! 


4 


GRusmLen. 


WINDPROOF- WEATHERPROOF 


FIRE-RESISTANT 


The concealed interlocking firmly 
links the shingles into a “one-piece” 
roof. Hidden nails at four points 
securely anchor each shingle in four 
places—no metal strips, holding gad- 
gets or exposed nails to rust away! 


TITE-ON SHINGLES 


The RUBEROID Co., Executive Offices, 500 Fifth Ave., New York 18, N.Y. 


ASPHALT AND 


30 


ASBESTOS 


BUILDING 


MATERIALS 
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3 times faster to assemble 


Lokstep 


These new sectional steel stair units eliminate the 
waste of time and scarce materials used in tem- 
porary stairs. As soon as the house is framed, cut 
and secure the simple stringers, bolt LOKSTEP 
units together, screw down to the stringersand the 
PERMANENT stairway is ready for use. In 90 
minutes the PERMANENT stairway is built. 
Builders and owners have been waiting for this 
solution to costly, time-consuming, material-wast- 
ing stair construction. LOKSTEP is the answer. 


ontractors 
Have 





Eliminates 
Temporary Stairs 


Suggest LOKSTEP for use indoors or out; on 
new construction and repair jobs; in homes and 
commercial buildings. They’re adaptable to any 
height—are fireproof and indestructible—may be 
carpeted, treaded or painted in conventional ways. 
Width is 36 inches. 

Sold only in sets of 13 standard units and one top 
unit, steel-strapped into a 36” x 12” x 18”, 250-lb. 
bundle, complete with instructions and necessary 
hardware. 


These stairs are available now through your distributor. Ask him about them, 








A 
GENUINE 


STANDARDIZED 
PART 
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Outside Walls 


Insulite sheathing builds a 
strong, weathertight, wind- 
proofed wall . . . a wall with 
effective insulation. 











Inside Walls 


Insulite Sealed Lok-Joint 
Lath provides a strong, rigid 
plastering surface ... plus a 
second wall of insulation. 


INSULITE 


The Original and Best* Wood Fibre Structural Insulating Board 
*As Determined by Leading Testing Authorities 


(ony INSULITE «© Minneapolis 2, Minnesota 


~ = Zz 
Sa rig 
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RING TRADE TO YOUR STORE 


by featuring this much needed item in your advertising 


Every home needs SOME repairs 
so it pays every dealer to advertise 


DURHAM’S ROCK-HARD WATER PUTTY 


the big-selling, long-profit repair plastic 


























a 


oR 


Here’s the per- 
manent way to %& 
fill cracks or 
holes in wood, tile, 
stone or plaster. Eco- 
nomica]l. Easy to use. 
You can mold, chisel, 
polish or. paint it. 


One Found Can.. .00° 





The PLASTIC Repair Material 


in POWDER Form 

















Nid: 






\ 
S WILL Not SHRINK 
—_—— ) 

'CKS AND STAYS? 







Ad No. 21 


i 
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This modern repair-plastic 


(HERE'S WHAT 
FOLKS NEED 


to repair walls, 
floors, plaster, 
woodwork, fur- 
niture, Just mix 
with water and 
WILL NOT SHRINK use. Absolutely 
STICKS AND STAYS Dur will not shrink. 
” 


in powder-form 
permanently 
: Fills cracks or 
' holes in wood, 








































_For lasting repairs in walls, floor 





Rock-Hard Water Putty. Does 
not shrink, fall out or chip off. 
Economical, just mix with water. 
Easy to use. Hardens quickly. 
Sticks and stays put. 


ONE POUND CAN.. 00° 


Ad No. 41 







ESS The Modern 









wer PLASTIC 

U | for lasting 

Rock Hard Home Repairs 
: : PERMANENTLY 











Durham’s ROCK-HARD « > 
WATER-PUTTY 


This modern plastic in powder 
form PERMANENTLY 
cracks or holes 


mends cracks ofr 
holes in wood, tile, 
stone or plaster. 


Sticks and stays put 

TT — Does not chip, 
shrink or fall out. 

Easy to use. Eco- 
i) nomical. Mold it, 


chisel it, polish or 
paint it. Cc 
ONE POUND can..........Q0 









out. Easy to use, 





Ad No. 11 
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FREE 


Do you use newspaper ads or 
handbills to increase store-traffic 
and promote sales? 


Naturally! —so naturally you'll 
want mats of these ads on 
Durham’s Rock-Hard Water Putty. 
Through magazines like Popular 
Mechanics, Popular Science and 
the Home Craftsman, Durham’s 
Rock-Hard Water Putty is adver- 
tised to millions of men with home 
work-shops. 

Through magazines like Better 
Homes & Gardens, Durham’s Rock- 
Hard Water Putty is advertised to 
millions of home-owners who are 
always interested in the best way 
to make lasting home repairs. 

LONG DEALER-PROFIT 

Durham’s Rock-Hard Water 
Putty leads in the field of modern 
home-repair plastics. It SELLS 
better, because it WORKS better— 
and it pays the dealer a long-profit. 


Tie in with Durham’s advertis- 
ing to draw customers on this long- 
profit item. Send for these free 
ad-mats. Do it NOW — while it’s 


on your mind. 


Donald Durham Co., 
Box 804-S, Des Moines, lowa 


Please send FREE ad-mats as 
checked below: 


(Ad 11 (| Ad 21 (Ad 31 (Ad 41 
SI IRIN io ere clack Geen ble wigs saves 


PE LoS aici csine gine eeie 


We buy Durham products from 


eee eee eee eee ewes ee eeeeeeeeeeesene 


(Wholesaler) 


\PPTTTIILITIiiririitiitttt 














IMPORTANT .. 


for the best appearance of Asphalt Shingles 
ta CORRECT ALIGNMENT! 











sale 

ran; 

pro 

We 

volt 

IMPORTANT. . . t0 Contractors, Builders, Applicators, Dealers: ai. 

esta 

Make sure that shingles are laid _ build up to a glaring fault if not “ty 

perfectly straight, both vertically corrected.) whe 

and horizontally, and uniformly . 

exposed. Shingles should be laid from one 

e : side to the other, course by course, wh i 

If the roof has a gable end at right —_ instead of bunching vertically. toda 

angles to the eave, use this gable This insures better over-all appear- othe 


end as a guide and starting point 
for each course, for true vertical 
alignment. If no gable end is 
present, strike a chalk line from a 


ance — particularly with color- 
blends, 


Make certain that shingles on hips 





Co 


~~ ee the pay to the ridge are aligned with shingle course on as sk 
rie : % » $or Saabs aswegend main roof, and that shingles on thro 
ee both sides of a dormer are aligned. Gard 
& 
Snap a chalk line every few courses P 
to insure horizontal alignment.(A For best appearance observe the 
slight error at any one point can _—_ above precautions, 
T ccitinsnlasceiiiiiiaaiiit Mica Ww 
ater, 
formal 
TE co Weldy 
extend 


THE TEXAS COMPANY | W 


... manufacturers of Texaco Asphalt Shingles and Roofing 


UNITE 
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My wetpwoos Miley 


. »» because we are definitely interested in your future 
sales. , 


..- because our advertising and sales policy is a long- 
range one . . . looking beyond present shortages and 
production difficulties. 


. . « because some day . . . and we hope it’s soon... 
Weldwood Plywood will again be available in ample 
volume. 





Lt 
s 
— 
5 


. » » because this advertising will help maintain the 
established leadership of Weldwood in the plywood field 
.. . keep people sold on Weldwood against the time 
when customers are harder to get than materials. 


. .- because the acceptance built through advertising 


today will pay off in future sales . . . for you and every 
other Weldwood dealer. 


Colorful Weldwood advertising, 
as shown at right, is reaching millions of prospective buyers 
through the pages of American Home, Better Homes and 
Gardens, and leading builder and architectural publications. 





Plastics and Wood Welded for Good 
Waterproof Weldwood for exterior use is bonded with phenol 
formaldehyde synthetic resin. Other types of water-resistant 
Weldwood for interior applications are manufactured with 
extended urea resins and other approved bonding agents. 


WELDWOOD wrod 


Weldwood Plywood and Mengel Flush Doors are products of 
UNITED STATES PLYWOOD CORPORATION THE MENGEL COMPANY 


Incorporated 
Now York 18, N. ¥. Louisville 1, Ky. 
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{LLIED BUILDING) 
CREDITS, INC,( 


mnrouUunces: 


te make the homes you build for G.|.’s as attractive financially as they are pleasing 


to the eye, Allied Building Credits, Inc., has devised the G.I. Home Security Plan. Its 


function—to tide the G.I. home-owner’s family safely: over the critical period of 


uncertainty which follows, should the home owner die. 


During this time, the G.I. 


Home Security Plan guarantees to the home buyer that mortgage payments will be 


ntade for the family. 


How Does This Plan Benefit Builders? 

National interest is concentrated on the 
veteran’s welfare, and with 90% of all 
new housing for veterans, this new 
ABC plan is indeed timely. A service 
that fits exactly the great G.I. market, 
the G.I. Home Security Plan will gain 
much favorable and invaluable word of 
mouth advertising for you—it will in- 
crease many times your most important 


intangible asset: good will. 





Certainly worthwhile, certain to 
find eager acceptance by home buyers, 
this new exclusive Allied Building 
Credits plan provides security on a 
basis and at a cost obtainable nowhere 
by the mortgagor as an individual. 
The protection afforded, in most 
cases, costs only a few cents a 
month. 

Who Is Eligible Under This Plan? 
The G.I. Home Security Plan was 
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*A UNIQUE SERVICE FOR 


PROJECT DEVELOPMENTS 


especially designed to benefit World 


War II veterans under fifty-five years 
of age who are purchasers of new 
homes. 
What Are the Provisions? 

In the event of death from any cause, 
the proceeds of the coverage will be 
credited to the account of the mort- 
gagor. The amount of coverage is 
decided mn by the home builder, 
and is uniform for each home in the 
There are seven different 


project. 


schedules of coverage to choose from. 


(Those home buyers who wish to have the 
entire unpaid balance of the mortgage can- 
celled if the mortgagor dies may supplement 
the G.I. Home Security Plan coverage with 


that of ABC’s Mortgage Cancellation Plan.) 


What Are the Terms? 

No medical examination is necessary. 
Veterans who buy a home in a develop- 
ment covered by this service are auto- 
matically protected. 

What Do Builders Think of It? 

Outstanding home builders throughout 
the country have enthusiastically ap- 
proved the G.I. Home Security Plan. 
Many feel that since the benefits are so 
great for such a low price, they will 
pay the costs themselves. 


ee 


© WRITE FOR COMPLETE INFORMA- 


TION on how you can make the G.I. 
Home Security Plan available to your 
buyers. You will find it extremely 
practical, extremely simple in opera- 
tion. Allied Building Credits, Inc., 
2508 First National Bank Building, 


St. Paul 1, Minnesota. 


Complete Instalment Note and Mortgage Services for the Building Industry. 


ALLIED BUILDING CREDITS, INC. 
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PRINCIPAL 
CITIES 
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Paint Products 


A thorough knowledge of the product, methods of preparing the 
surface and applying the paint are valuable assets for dealers. 


O BEAUTIFY AND PRO- 
TECT—those are the func- 
tions of paint. It is through the use 
of the proper material for each spe- 
cific job and competent workman- 
ship that these functions can be 
most satisfactorily fulfilled. And 
a knowledge of the raw materials 
used in the various types of paint’ 
will give a better understanding as 
to why it is so necessary to use a 
certain type of paint for each spe- 
cific job and why the preparation 
of the surface is as important as 
the actual application of the paint. 


RAW MATERIALS USED 


THERE are a large number of 
vegetable and animal oils used in 
paint which have, or can be given, 
the ability to dry hard. Among 
these are linseed, soya bean, castor, 
oiticia, walnut, fish, tung (china 
wood) and perilla. 

The pigments are the mineral or 
chemically synthesized powders 
which give paint products their 


color and opacity. White lead, 
zinc, titanium dioxide, chrome 
green, red lead, toluidine red and 
prussian blue are among them. 

Inert pigments ‘are a group of 
white pigments which are used in 
paints to supplement lead, zinc and 
pure titanium. They do not have 
the opacity or hiding power of 
these three, but they have the es- 
tablished ability to increase film 
strength and durability and they 
lower over-all cost somewhat. 

Resins are solid, translucent 
substances including plain rosin, 
ester gums, natural gums from the 
East Indies and many synthetically 
made resins. 

Dryers are chemicals. which 
normally draw oxygen from the air 
and transmit it to the oil in a paint 
film, thus hastening the oil’s natural 
ability to dry hard. 

Thinners have the sole function 
of making paint products brushable 
or sprayable. Except for turpen- 
tine, which leaves a slight residue, 


MODERN paint departments carry not only paint but stocks of accessories that logically go 
with paint merchandising. Here paint is located on shelves in full view and display tables 
hold the accessories which will catch the customer's eye. 


October 12, 1946, AMERICAN LUMBERMAN & 


nearly all of them evaporate en- 
tirely after the paint product has 
been applied. 

The base or chief solid part of all 
lacquers is nitrocellulose (guncot- 
ton). Resins, such as used in var- 
nishes, are added in small amounts 
only to improve gloss or flexibility. 

Every new raw material is thor- 
oughly analyzed and evaluated in 
laboratory tests before being in- 
corporated into the standard lines. 


PAINT MANUFACTURE 

MOST paint pigments have no 
natural affinity for oil, and it is 
necessary to grind the pigment into 
the oil or varnish thoroughly—to 
get the pigment particles wet on 
all sides—and to produce a mixture 
that will be stable and uniform. 
Grinding is done with rotating flat 
stones, small stone pebbles in rotat- 
ing tanks, case hardened steel roll- 
ers revolving against one another 
and-in other ways. With certain 
pigments grinding also accom- 
plishes a reduction in the size of 
the particles but its basic func- 
tion is to wet the pigment thor- 
oughly and disperse it. 

Varnish cooking is used in the 
melting of resins in oil, the heat 
treatment of raw drying oils or the 
production of synthetic resins. 
Heats and pressures applied are 
very delicately controlled and range 
as high as 1,000 degrees Fahrenheit 
and 1,000 pounds respectively. 

Nearly all light colored paints are 
made as white and then tinted to 
the desired color with small quan- 
tities of paste colors. Batches of 
darker colors usually require slight 
tinting likewise, to bring them to 
the exact color desired. 


TYPES OF PAINT 

HOUSE paints consist of pig- 
ments ground in raw or treated 
drying oils. Except in certain dark 
colors no resins of any kind are 
used. Very careful formulating is 
required to get the balance of prop- 
erties desired. House paint should 
wear as long as possible but should 

Photos and _ factual information: 


Pittsburgh Plate Glass company and 
O’Brien Varnish company. 
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not get brittle and should perish 
by slow, even chalking so that it 
will stay clean and provide a good 
surface for repainting. It should 
brush easily and cover well and 
should not stain readily from nail- 
heads or copper. 

Varnishes consist of resins 
melted and cooked in drying oil. 
Dryers are usually added. The re- 
sultant product has more gloss and 
is harder than paint. Varnishes for 
exterior exposures are normally 
long in oil. Interior varnishes are 
short in oil (long in resin) so 
they will dry very hard, resist 
abrasion, 

Enamels consist of colored pig- 
ments ground in varnish. Their 
formulation is a highly developed 
art. They must brush easily, cover 
well and, particularly, flow out so 
that they dry free of brush marks. 
They must also dry _ quickly. 
Enamels are made with long or 
short oil varnishes for exterior or 
interior use respectively. Semi- 
gloss enamels are made with semi- 
gloss varnishes. 

Wall paints fall in the same gen- 
eral category as enamels; pigments 
ground in varnish rather than 
oil. They must work easily and 
cannot flow like enamels because 
they are usually applied to vertical 
surfaces and would run. They 
must also be capable of producing 
an even, blemish free surface on 
plaster or masonry which has un- 
even. porosity and may be highly 
alkaline. 

Wall sealers may be either clear 
varnish or pigmented varnish. 
Their purpose is to seal and neu- 
tralize highly porous walls so that 
paint applied over them will dry 
to an even surface. 

House paint primers have much 
the same functions. Pigment is 
ground in treated oils to producé a 
coating that provides the proper 
foundation—a thoroughly sealed 
surface for house paint. 

Enamel undercoats seal the sur- 
face ‘but in addition provide a thick 
film which will help obscure the 
defects in the surface and which 
may be easily sandpapered down to 
a perfectly smooth foundation for 
the enamel. 

Resin emulsion wall paints have 
instead of varnish a resin or oil 
emulsified in water plus a moderate 
amount of casein binder. They 
have little odor and may be thinned 
down to brushing consistency with 
water. 

Colors in oil are basic colors 
ground in linseed or other oils and 
are used for tinting or shading all 


| types of paint. 





BLISTERING is a type of failure which is due 
to mechanical defects in building construc- 
tion rather than to paint. It is caused by 
water seeping through the painted surface, 
pushing the paint film off in unsightly blis- 
ters which easily break and peel away. The 
remedy involves removal of all paint and a 
cure of construction defects. Occasionally it 
is due to damp surfaces being coated with 
an improperly formulated paint. 


Varnish stains consist of small 
amounts of pigment ground in var- 
nish to produce a semi-opaque finish 
for imitating natural wood effects. 

Wood stains are earth pigments 
or aniline dyes ground in treated 
oils or simply dissolved in thinners 
to produce, in low cost woods, the 
color appearance of mahogany, wal- 


* nut and other fine woods. 


Shellac is made of shellac gum 
dissolved in alcohol and widely used 
because of its long established abil- 
ity as a sealer. 

Lacquer is nitrocellulose (guncot- 
ton) dissolved in suitable thinners. 


’ Oil or resin may be added to im- 


prove the gloss and flexibility of the 
film. Pigments are ground in this 
mixture if a colored lacquer is de- 
sired. 

Before being shipped out all 


-paint products are tested for hid- 


ing power, color and cleanness of 
pigments, tinting strength, fine- 
ness of particle size, texture, oil 
absorption, bulking value, color per- 
manency (light fastness) and 
chemical analysis. In addition 
there are on vehicles, oils and resins 
such tests as heat, melting point, 
softening point, drying, evapora- 
tion and odor. It is interesting to 
note that the odor of all shipments 
is carefully checked to eliminate 
those that are obnoxious and irri- 


tating, especially important for 
products to be used in interior 
finishes. 


Each exterior and interior paint- 
ing job requires a specific type of 
paint, lacquer or enamel, depending 
on the surface, the climate and 
other conditions. For best results 
the recommendations of the manu- 
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CHECKING is a minor type of failure that 
is not always fatal, and may be due to poor 
workmanship or the use of improperly for- 
mulated materials. Normal wear from weather 
may cause cracks to disappear. If not, the 
surface should be wire brushed and re- 
painted. To prevent checking sufficient dry- 
ing time should be allowed between coats 
and proper formulation of the undercoat and 
finish coat. 


facturer found on the containers or 
in the catalogs should be followed. 


NEW DISCOVERIES 

SYNTHETIC resins which are 
being used to make beautiful and 
highly durable plastic articles are 
being put to use in the manufac- 
ture of better paints and enamels. 
Fading troubles encountered with 
greens, blues, reds and maroons are 
being practically eliminated by the 
use of new, chemically synthesized 
pigments developed over the past 
ten years. 

Because of the shortage of oils 
during the war period, many new, 





STAINS are a variety of blemishes with a 
variety of causes. Water drips from metal 
will cause unsightly streaks with the preven- 
tion lying in painting the metal properly. In 
sections where mildew is prevalent, the sur- 
face requires special treatment. Storm spots 
are caused by exposure to continuous rains 
and electric storms; weathering will usually 
restore the color of the film. Water in damp 
wood will find its way into the film, carry- 
ing substances which cause brown stains, or 
ugly encrustations appear caused by resin. 
Among the preventions are proper seasoning 
of wood, elimination of structural defects, 
and sealing of knots. 
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WRINKLING comes from too heavy a coat 
of paint, improper brushing or the wrong 
combination of oil and pigment in the finish 
coat. If the leather-like texture is not too 
pronounced, sanding off and repainting may 
do the trick. The trouble can always be 
traced to poor painting standards both in 
workmanship and choice of materials. 


ingenious ways for treating and 
compounding oils have been discov- 
ered which give superior quality. 
Oil-and-resin paints which will do 
a very superior one-coat job and 
are highly washable are ready for 
the market as soon as materials are 
available, and some very remarkable 
developments are in store with rust 
inhibiting paints and rot inhibiting 
coatings. 


PREPARATION AND APPLICATIONS 


CLEAN, smooth and dry are the 
primary requirements of the sur- 
face to be painted. Most new win- 
dow and door frames and trim are 
primed to specifications at the mill 
and only raw edges and exposed 
ends need to be primed. Siding, 
flooring and exposed timbers should 
be given a first coat as soon as pos- 
sible to prevent absorption of 
moisture. Knots, pitch pockets and 
sap streaks should be covered with 
orange or white shellac or spar var- 
nish before the prime coat is ap- 
plied. 

Nail holes, cracks and joints 
should be filled and smoothed with 
putty, and dirt and sawdust re- 
moved. Rough spots should be 
smoothed with sandpaper and 
dusted. Crevices, especially found 
at door and window frames, should 
be filled with plastic caulking com- 
pound applied with a pressure-gun. 

For a perfect paint job two or 
three coats of paint should be ap- 
plied in accordance with manufac- 
turers directions. 

When painting a free, easy 
stroke should be cultivated, since 
short jerky strokes result in an 
uneven surface and too long a 
stroke gives an uneven surface and 
wears out the brush. Paint should 


40 


ALLIGATORING is an advanced stage of 
checking, the cracks having reached down 
through the film to the bare wood. It shows 
up just before a film ceases entirely to give 
adequate protection. Generally due to an 
improperly built up paint film, there is only 
one cure—removing the old film and paint- 
ing over, which means it is one of the most 
expensive and difficult of the paint troubles. 


be applied from the ends of the 
bristles and the sides for an inch 
or two; if the sides only are used 
the paint is not applied satisfac- 
torily and the brush is worn out 
more rapidly. Brushes should be 
reversed at frequent intervals so 
they will wear evenly on both sides. 
Even good paint cannot do a good 
job unless the surface is properly 
prepared. When applied over a 
poorly prepared surface, the result 
is nothing but plenty of trouble. 
A careful inspection of the sur- 


face to be painted will reveal what 
is needed to put the surface into 
paintable condition. If previous 
paint jobs have been well done the 
surface will be gradually chalking. 
This film wears away evenly, re- 
mains intact and provides a suit- 
able film for repainting, avoiding 
the expense of extensive prepara- 
tory work. Often a thorough clean- 
ing is all that is necessary. 

If the former job was done with 
poor paint and/or poor workman- 
ship, the surface will require proper 
preparation before painting can be- 
gin. Seven types of failure which 
may be revealed during inspection 
are illustrated on these pages along 
with the remedy. 

To make the surface clean, 
smooth and dry it may be necessary 
to remove chipped and peeled paint 
by burning and scraping. When 
the blowtorch is used, the flame 
should be directed horizontally or 
downward, following with the 
scraper while the loosened skin is 
soft. There should be just enough 
heat to raise the film and avoid 
charring or setting fire to the wood. 

When filling cracks the putty 
should be pressed into the cracks, 
and nail holes cut-off and smoothed 
with a putty knife. At least one 
coat of paint should be on the wood 
and dry before putty is used. Clos- 
ing and sealing of large cracks can 
be done with a caulking compound 


CONSTANTLY experimenting, the pigment laboratory works to improve hiding, tinting strength 
and color holding in existing pigments and to develop new pigments with desirable properties. 
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SPOTTING is probably most frequently caused 
by unequal oil absorption which results in 
color changes. It is often due to trying to 
make a small amount of paint cover a large 
surface, or use of a poor paint. The preven- 
tion is using a proper painting technique 
and adequate sealing of the surface. The 
use of poor materials and shoddy workman- 
ship is not economical when a good paint 


job is wanted. 
forced into the crevice with a 
pressure-gun. 


Sometimes the surface can be 
smoothed and blemishes removed 
with a wire brush, sandpaper or 
steel wool. 


PAINTING PLASTER 
PLASTER surfaces should be 


examined for construction faults - 


before the paint is applied, and 
danger of water leaks should be 
eliminated. 

If plaster has been applied di- 
rectly on tile, brick or cement con- 
struction, the surface should be ex- 


amined for signs of efflorescence. — 


When this condition exists the af- 
fected area should be replastered 
or a lathing or waterproofing used 
on the tile. A zine sulphate solu- 
tion should not be used on plaster. 

Damp plaster walls can now be 
painted safely by selecting the 
proper paint materials. Glue and 
varnish sizes should be avoided. To 
insure against blistering and peel- 
ing, select oil base rather than 
varnish base paints. 

And always follow detailed direc- 
tions for use of paints. 

For specific paint jobs such as 
flooring, roofing, farm buildings, 
ete., best results are obtained by 
following directions given by the 
manufacturer. If special problems 
arise, paint manufacturers will be 
glad to give more specific and de- 
tailed instructions. 


CHOOSING THE COLOR 


COLOR is just as important in 
the sale of paint as design is in the 
sale of automobiles. The dealer 
or clerk who knows how to use- 








































CRACKING occurs when the paint is improp- 
erly made. Water is allowed to enter and 
seep down to the wood surface and the 
pressure causes edges to curl, flake and scale 
off. The general cause is paint which dries 
too hard for the conditions of the job. To 
safeguard against this, undercoats and fin- 
ishing coats of equal elasticity, possessing 
equal ability to expand and contract should 
be used. If caught soon enough it can be 
cured by wire brushing. 


colors can outsell his competitor 
who doesn’t three to one. Paint 
manufacturers include among their 
dealer helps color charts, wheels 
and color chips as well as suggested 
decorative schemes for interior and 
exterior painting. 

Houses that appear too tall can 
be lowered through the use of a 
darker color on the roof or upper 
shutters. A house with too many 
gables should have all areas painted 
the same color with emphasis on 
the front door or first floor shut- 
ters. Dormers on a small house 
should be painted the color of the 
house, while those on a large house 
should be painted to blend with the 
roof. It is usually best to paint 
chimneys the color of the house. 
When there are windows of various 
sizes and shapes, paint them to 
match rather than contrast with 
the house. 

Light colors in general make 
things appear larger and dark 
colors make them seem smaller and 
less conspicuous. Where trim is 
heavy and ornate, paint body and 
trim alike. 

In the interior, a square room 
can be given more interest by paint- 
ing one wall a different color or 
value. This is usually the fireplace 
wall, a window wall or a wall op- 
posite a window. Long and narrow 
rooms can be foreshortened by 
painting the end walls darker than 
the long side walls. When the 
room is too high, paint the ceiling 
darker than the walls, and if too 
low, paint it lighter. 

Light colors make the room seem 
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larger and dark colors make it seem 
smaller. When walls and woodwork 
are painted the same color the 
room will have a more spacious 
effect. . 

Warm colors such as ivory, yel- 
low, peach, rose, tan, beige and 
brown should be used in rooms re- 
ceiving cool lights, usually northern 
and eastern rooms. The cool col- 
ors such as white, off-white, grey, 
blue green, and green in south- 
ern and western exposures where 
warm light is received. 


ESTIMATING AND STORAGE 


ESTIMATING coverage is not 
easy. However, in applying paint 
products over smooth plaster, wood 
or metal, the figure of 500 square 
feet per gallon is said to be a safe, 
reasonable estimate. The coverage 
of varnishes and stains will run as 
high as 800 square feet, and cover- 
age over masonry, stucco, brick and 
rough plaster may run as low as 250 
square feet per gallon. 

It is not difficult to store paint. 
It will not catch fire of itself, but 
must be kept well away from any 
open flames or places where fire 
might get underway. Oil paints are 
not harmed by extreme cold. They 
may thicken slightly but will re- 
cover their normal body quickly 
when warmed. Resin emulsion and 
casein paints must not be allowed to 
freeze. 

Every dealer should own and use 
a paint shaker since most paints 
will settle to some extent in storage, 
and one of the most common of all 
causes of paint trouble is lack of 
thorough stirring. The dealer can 
give his customer a welcome serv- 
ice and also insure against trouble 
by using a shaker on every can he 
sells which has been on his shelves 
for any length of time. 


CARE OF PAINTED SURFACES 


TRUE economy is found in re- 
painting before the old coating has 
started to distintegrate seriously. 
Two coats of paint every three or 
four years will keep a house in a 
clean neighborhood in first class 
condition. Dark colors will need 
painting less frequently. If the 
house gets dirty it is far better to 
wash it and apply one coat than 
to put two coats over the dirt! 

Good paint or enamel properly 
applied on interior walls and wood- 
work can be washed repeatedly with 
mild soap solution and will need 
repainting only when there are 
signs of wear or when a new color 
is desired. 
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Figures 


TELL THE STORY 


“Be percentage minded,” is the author's warning to lumber 
dealers. Percentages are beacons to prevent you from either 
spending yourself or liquidating yourself out of business. 


HILE MOST lumber yards 
have a set of. books and 
probably take off a profit and loss 
statement periodically, very few of 
them go to the trouble of percent- 
aging these figures. Without per- 
centages, their statement gives only 
a hazy impression of actual happen- 
ings. 

A percentaged report will show 
that for each dollar of sales volume, 
a certain number of cents is ex- 
pended in cost of the merchandise, 
leaving what is termed margin or 
gross profit. There is then sub- 
tracted a certain number of cents 


for operating expenses, eventually 
leaving the net profit. 

In percentaging a balance sheet, 
the assets are divided to show how 
many cents out of each dollar are 
being used in cash and accounts re- 
ceivable or other quick assets, how 
many cents are being used in the 
inventory and how many cents of 
each dollar are in other assets such 
as equipment and kindred items. 
This distribution shows how each 
dollar is being used. 

In percentaging the liabilities 
section, the total capital and liabili- 
ties again show the number of dol- 


By CUNO R. BRYANT 


lars in use.. This is divided to show 
who owns the dollars being used. 
The liabilities indicate that banks 
and wholesalers own a certain por- 
tion of the dollar and that the yard 
operator, himself, owns the remain- 
der. 

The profit and loss statements 
and balance sheets shown on these 
pages cover the operations of a 
small retail lumber yard in Seattle, 
Wash., through the years 1939 to 
1945, inclusive. They are actual fig- 
ures taken from the records of the 
yard operator. In addition to the 
dollars and cents figures for each 





Profit & loss 
Sales 
Cost 


Gross Profit 
Expense 


Net Profit 


Balance Sheet 
Cash-A/c Rec. 
Inventory 
Other Assets 
Total Assets 
Liabilities 
Net Worth 


Cap. & Liab. 





19359 


a $ 


60,902.42 100.00 
40,805.46 67.00 


45,518.62 


‘QNE RETAIL LUMBER YARD IN SEATTLE, WASHINGTON 


1940 


1 % 


68,562.45 100.00 
67.85 


1941 


+ $ 


G4, 289.77 100.00 
56,950.05 67.56 


1942 


3 % 


113, 640.75 100,00 
78,693.26 69. 


1943 


$ % 


99,451.58 100,00 
65,545.99 65.71 





20,098.96 
14,579.74 


33.00 
23.92 


22,043.81 
14, 399.89 


32.15 
21.00 


27, 359.74 
16,471.56 


532.44 
19.55 


TA, 947 649 
18,001.62 


30.75) 
15.8) 


%, 105.59 34.29 
19,155.05 19.24 





5,519.22 9.08 


7,645.92 11.15 


10,868.18 12.89 


16,945.87 


1944 


4% $ 


60,639.01 100.00 
38,085.82 62.81 


22,553.19 37.19 
11,223.99 18.5 


14.011 14,950.54 15.05) 11,529.20 18.68 


1945 

e 4. 
94, 585.74 100. 
65,492.64 69.59 


28,893.10 30.6 
13,530.69 14. 


15,362.41 16.28 





7,120.01 
6,614.71 
7,082.58 


33.88 
32.42 
35.70 





21,017.50 100,00 


7,702.17 32.75 
7,748.11 32.92 


8,084.25 34.55 


25,534.51 100.00 


11,295.44 38.04 
10,131.70 %4.12 


8,269.90 27,84 


29,697.04 100.00 


20,024.93 58.09 
6,290.45 18,25 
8,155.88 25.66 


i 
34,469.36 100,00 


27,140.97 66.99 
6,219.50 15.55 


40,513.96 100.00 


28,490.21 66.40 
7,098.45 16.54 


7,153.49 17.66) 7,517.25 17 





42,905.21 100.00 


10,047.98 55.52 
4,934.62 27.16 
-5,182,90 17,52 





18,165.50 100.00 





5,408.85 16,22 
17,608.45 835.78 


3,483.75 14.80 
20,050.76 85.20 


5,465.% 18.40 
24,233.70 81.60 


4,315.44 12,52 
30,153,92 87.48 








21,017.30 100,00 





23,534.51 100.00 





29,697.04 100.00 


34,469.36 100.00 





33,631.19 85,01 


40,513.96 100.00 





7,162.20 16.69 
35, 745.0 t.") 


42,905.21 100.00 





5,401.32 29.75 
22,764.18 _ 70.27 


18, 165,50 100.00 








Note: These figures do not give effect to proprietor's withdrawals but the year 1945 shows a heavy 
withdrawal for personal use and to reduce an unnecessarily heavy checking account and 
transfer of War Bonds to personal account. 
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year, there is added a column to 
show the enlightening percentages. 
The profit and loss statement uses 
the total asset figure as 100 percent. 

In reviewing the wartime opera- 
tions of this yard, as disclosed by 
the profit and loss statement, it will 
be noted that the gross sales re- 
ceived quite an upswing at the be- 
ginning of war construction and 
tapered off in 1944 by a depletion of 
stock. 

There is again an increase in 
1945 due to an easing in the pro- 
curing of materials and additions 
of varied lines to the inventory. 
It is noteworthy that this particu- 
lar operator has managed to reduce 
his operating expense from .23.92 
cents of each sales dollar in 1939 to 
14.83 cents of each sales dollar in 
1945. 

This is directly traceable to good 
management, but also reflects the 
reduced expense of a buyers’ mar- 
ket. In the case of a great many 
operators, this is about as far as 
he would attempt to analyze his fi- 
nancial report—he is reducing ex- 
penses, increasing sales and making 
a profit. 


SEEING THE BALANCE SHEET 


THE startling part of the report 
occurs in the analysis of the bal- 
ance sheet. This analysis shows 
that the final trend was toward a 
complete liquidation of the yard. In 
other words, everything the opera- 


tor owned was gradually turning ~ 


into cash and leaving him very lit- 
tle else. 

Through the early years of this 
period, the capital he was using was 
divided about 1/3 in cash and quick 
assets, 1/3 in inventory and 1/3 in 
fixed and other assets. By 1942, 
58.09 cents of each dollar he was 
using were in quick assets and 
only 18.25 cents in inventory with 
23.66 in other assets. 

From there on his quick assets 
rose to roughly 2/3 of each dollar 
while his inventory had sunk to 1/6 
of each dollar as had his other as- 
sets. While in dollars and cents 
his inventory in 1939 amounted to 
$6,800 and in 1944 it amounted to 
$7,100, the proportion had dropped 
from 1/3 of his investment in in- 
ventory in 1939 to 1/6 of his in- 
vestment in inventory in 1944. 
Should this cycle have continued, 
it would seem that eventually he 
would have been out of-the lumber 
business entirely. 








CUNO R. BRYANT and his Cunocar Accounting Service are much in the news recently because 

of his offer to “lease” his copyrighted service to ex-Gls who wish to open a similar business 

in their own localities. Equipped with a specially designed truck, as shown above, the operator 

“does the books” regularly at the client's door. Applications have poured in and Bryant expects 

that this service, heretofore available only on the Pacific coast and in a few scattered cities 
elsewhere, will be available in every state. 


In 1945 he found that many ad- 
justments were necessary and he 
withdrew a large portion of his 
liquid assets and some of his fixed 
assets so that his proportion of in- 
vestment was headed back to a more 
normal division. 

The liability section of the bal- 
ance sheet always indicates who 
owns the capital that is being used 
and a review across the sheet shows 
that he has averaged owning 5/6 
of each dollar himself with credi- 
tors owning 1/6. This is not in 
line with the average of most re- 
tail business and in 1945 he has 
readjusted his business to the point 
where creditors own 30 percent of 
each dollar and he owns 70 percent. 
This is very close to retail aver- 
ages. 


PERCENTAGED REPORT A GUIDE 


WITHOUT a percentaged report 
for guidance, this operator could 
have very easily and painlessly put 
himself out of business, while actu- 
ally the yard was capable of pro- 
ducing an annual income of $15,000 
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with reasonable expectancy of a 
normal increase as the purchasing 
of materials eased. 


It is interesting to note that an- 
other retail yard in the same city 
became so worried over purchasing 
possibilities that they permitted 
themselves to be liquidated into 
complete oblivion. Theirs, too, 
could still be a profitable retail out- 
let. 

These figures were prepared by 
Cunocar Accounting Service, a 
West Coast organization with head- 
quarters at 737 S. E. Ash Street, 
Portland, Ore., which has furnished 
the bookkeeping and accounting 
service for this particular lumber 
yard from 1934 to the present date. 

There has been an increasingly 
strong demand for similar service 
throughout the country and ar- 
rangements have been made to 
‘lease’ various sections of the 
country to qualified accountants to 
produce a similar service in all sec- 
tions. Preference is being given 
to ex-GI’s capable of operating 
such a service. 
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RENTAL HOUSING DEPRECIATION 
COMPARISON OF DEPRECIATION UNDER DECLINING BALANCE METHOD - 
fe AT 3.75% , WITH STRAIGHT-LINE METHOD AT 25% 
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UPPER part of this chart shows the value of the property after depreciation charges under 
both methods of depreciation. The chart shows that the declining-balance method of figuring 
depreciation results in a lower property value until the 24th year, As shown in the lower half 
of the chart, the amount of depreciation charged each year under the declining-balance method, 
when computed as a percentage of the original investment, results in a rate which is in excess 
of the straight-line rate of 22 percent until the 12th year when the rates are almost equal. 
From the 12th year on, the declining-balance rate on this basis falls below the straight-line 
rate of 2'2 percent. 


































New Tax Ruling Amended to 
Stimulate Rental Housing 


Accelerated depreciation in first 10 years offered as 
incentive to developers of rental housing projects. 





U NDER A RECENT ruling by 

the Commissioner of Internal 
Revenue, owners of rental proper- 
ties wul be allowed an increased 
rate of depreciation, reducing their 
income tax payments substantially 
during the first 10 years of life of 
the property. 

This move toward faster tax de- 
preciation of rental properties was 
promoted by Expediter Wyatt who 
is finally trying to develop every 
idea that may lead to increased 
rental housing for veterans. 


RULING EXPLAINED 


THE new ruling on the tax de- 
preciation will permit the use of 
the declining-balance method of 
charging depreciation on rental 
housing properties at a rate not 
exceeding 150 percent of the 
straight-line rate applicable to such 
properties. 

For example, where the straight- 
line depreciation rate on a building 
is 2.5 percent (assuming a 40-year 
useful life), the declining-balance 
rate would be 3.75 percent. Under 
this method, the amount of depre- 
ciation in the case of new property 
computed at the applicable rate for 
the first year is subtracted from the 
cost or other accounting basis of 
the property and the declining-bal- 
ance rate is thereafter applied to 
the resulting balances from year to 
year. 


Expediter Wyatt claims that one 
important advantage to owners us- 
ing the declining-balance method of 
depreciation is that income tax pay- 
ments will be reduced substantially 
during the first 10 years, thereby 
permitting the owners to accumu- 
late a larger cash surplus to be used 
for future contingencies. 


FURTHER ADVANTAGE CLAIMED 


FURTHERMORE, says the Na- 
tional Housing Agency, the new 
method of charging depreciation 
will have the further effect of post- 
poning a financial dilemma which 
has been confronting developers of 
rental properties financed with a 


a | ee } October 12, 1946, AMERICAN LUMBERMAN & 








nal 
er- 
sed 
eir 
ally 
. of 


de- 
was 
vho 
ery 
sed 





higher percentage mortgage. 


For example, rental housing de- ° 


velopers financing with 90 percent 
mortgages have found that after 
about the seventh year, the amor- 
tization charge was in excess of the 
amount allowed for depreciation for 
income tax purposes. 

One result has been that the 
owner, when making his amortiza- 
tion payment to the mortgage 
lender towards the reduction of 
principal, has been required to dis- 
burse a larger amount out of his 
cash resources than he could deduct 
as depreciation for income tax pur- 
poses. 

This has placed the owner in a 
position of having to pay income 
tax on the amount of amortization 
in excess of the allowable depre- 
ciation. Under the Bureau of In- 
ternal Revenue ruling this occur- 
rence is postponed in the example 
cited until after the tenth year. 


USEFUL LIFE OF PROPERTY 


THE Bureau of Internal Revenue 
states that in any determination of 
estimated useful life due consider- 
ation will be given to the condi- 
tions under which the rental hous- 


ing program is being carried out.” 


What constitutes useful life is con- 
sidered a question of fact depend- 
ing on all the conditions, economic 
as well s physical. 


If it is established that the life 


of the property will be shorter than . 


usual, the Bureau will permit an 
adjustment in the applicable depre- 
ciation rate. 

Permission to apply an estimate 
of useful life shorter than that gen- 
erally allowed by the Bureau of 
Internal Revenue will depend on 
an adequate establishment of facts 
in each particular case. 

In a further effort to stimulate 
rental housing, the National Hous- 
ing Administration has issued a 
new brochure on basic procedure in 
rental housing. The publication 
takes up such subjects as planning, 
investment prospects, use of FHA 
credit, facilities, rent controls and 
ceilings, tax factors, mortgage 
terms and other factors. 

The new booklet, Rental Hous- 
ing for Veterams, includes illus- 
trations of a number of rental proj- 
ects in various parts of the 
country, suggested floor plans and 
reproductions of FHA forms used 
to initiate such projects. 





West Coast Material Firm 
Offers Steel Frame House 


Flexibility of architectural design said to 
be one advantage of new packaged unit. 


NEW DEVELOPMENT in 

home _ construction which 
some builders predict will improve 
the quality of the finished house 
and speed its erection was demon- 
strated last month by the Pacific 
Coast Aggregates, suppliers of 
building materials. 

The demonstration featured erec- 
tion of fabricated structural steel 
framework for two three-bedroom 
homes at Garden Heights Subdivi- 
sion, Pittsburgh, Calif. Five hun- 
dred new homes for ex-GIs are to 
be built in the subdivision by Swin- 
erton and Walberg company. Cali- 
fornia Redwood rustic siding was 
used for exteriors. 

Builders from Arizona, Oregon 
and throughout California gathered 
at the site to observe operations. 


STEEL FRAMING USED 

THE builders used packaged, fac- 
tory-fabricated, nailable steel fra- 
ming around which the house is 
built. The proper framing units 
are delivered at the site in sub- 
assembled form and put together 
there within a few hours. Joists 
are secured to the foundation, 
channels attached; side-wall, end- 
wall panels and roll trusses are 
welded or held in position by 
screws. The frame is then ready 
to receive collateral materials. 

Flexibility in architectural de- 
sign and use of collateral materials 
has been achieved with standardi- 
zation for a basic 24-foot end wall 
dimension with length to meet re- 
quirements in two-foot increases. 
Window and door arrangements 





for example, can be carried to suit 
individual preference. Outside ap- 
pearance is virtually unlimited in 
scope since the steel frame is said 
to permit use of all types of exte- 
rior finish and lends itself to varia- 
tions in architectural detail. 

A. K. Humphries, Pacific Coast 
Aggregates president, said “this 
framing package brings to home 
builders now the advantages of steel 
construction at a cost comparative 


‘with conventional houses.” 


SELLING PRICE UNDER $10,000 

THE homes erected for the dem- 
onstration will sell for under 
$10,000, Humphries said. He ex- 
plained that speed of erection is an 
important factor in keeping cost at 
a minimum when the packaged 
steel frame is used. 

“A house frame formerly re- 
quiring three days to erect now 
can be assembled in half a day,” 
Humphries pointed out. “The 
house can be closed up within one 
day’s time and work by the me- 
chanical trades proceed immediate- 
ly. The work can be so synchro- 
nized that the house could be 
ready for lath, plaster or dry-wall 
construction in one week’s time.” 

Humphries said that steel fra- 
ming has been used successfully in 
thousands of varied housing proj- 
ects built before the war. 

“This packaged framing,’ he 
said, “Is the same material in its 
simplest, most economical form, de- 
signed to meet the present hous- 
ing demand and still avoid monoto- 
ny of architecture.” 


ONE of two demonstration houses built by Pacific Coast Aggregates at Pittsburgh, Calif. A 
three-bedroom house, constructed with factory-fabricated nailable steel framing and California 
Redwood rustic siding exterior. 
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HANDY LUMBER 
CALCULATOR 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 


Prepaid, SO cents 


AMERICAN LUMBERMAN, Pubiisher 
139 N. Clark St. Chicago 2, Illinois 











Divwoo 


Please write if you wish ALL 
issues of the “Teleply Ticker” 
warehouse stock list, your 
guide to items on hand at this 
great Service Plant ... many 
woods, thicknesses, widths, 
lengths and glue lines .. . reg- 
ular, water-resistant, WATER- 
PROOF and technical plywood 
..- plastic overlaid plywood and 
specialties . . . sliced, rotary and 
sawn veneers. ... Aetna’s staff of 
engineers offers its services to help 
with your plywood and veneer 
problems. There is no obligation. 
Write today. 


AETNA PLYWOOD & VENEER © 


1732 ELSTON AVE. - CHICAGO 22, ILLINOIS 


NOW IS THE TIME to buy Aetnaply Gum. 
Birch, Maple. Oak and Mahogany, while Fir 
is still scarce. Your customers will need these 
hardwood panels for scores of current uses. 





Wyatt Tells Vets How to Handle 


Ratings and Dealers 


HAT VETERANS must do 

to obtain HH ratings and 

what they must not do is outlined 

in a leafilet entitled “HH Ratings— 

How to Make Them Work” distrib- 

uted by the Veterans Emergency 
Housing Program. 

Although written specifically for 
veterans, the information contained 
therein will be of interest to dealers 
who are constantly dealing with 
veterans seeking HH ratings. 

Many builders and veterans are 
not getting their HH ratings hon- 
ored, the leaflet points out, because 
they are not presenting the ratings 
properly to suppliers. In numerous 
cases, delays have been caused by 
the failure of builders to follow the 
instructions in the use of HH 
ratings. 

In order to secure delivery of 
critical building materials purchase 
orders must be properly rated and 
served upon suppliers. 


PROPER PROCEDURE 


Veterans are reminded what they 
must do to make ratings work. 

“Always present your rated HH 
order in writing to your supplier. 
Your presentation of the rated or- 
der requires the supplier, upon your 
written request, to state in writing 
the reasons for his failure or re- 
fusal to honor the rating. If you 
rely entirely on oral negotiations or 
telephone conversations, the sup- 
plier is not under legal obligation 
to honor your priority. 

“The rated purchase order when 
presented must be correctly certi- 
fied. The rated purchase order must 
bear a specific delivery date. The 
words ‘Immediately’ or ‘as soon as 
possible’ are not sufficient. If the 
supplier does not expect to be able 
to meet the specified delivery date, 
he must state when he thinks he 
will be able to fill your order. De- 
livery dates on purchase orders for 
rated materials cannot specify a 
time more than 30 days before the 
time the materials are to be in- 
corporated into the project. Simi- 
larly, you cannot specify delivery 
later than the third full month 
after date of the purchase order.” 


WHAT NOT TO DO 
Veterans are warned not to place 
the same rated order among vari- 
ous suppliers with the idea of can- 
celling duplicate orders when deliv- 
ery on one order is assured. This 


is a direct violation of the law and 
furthermore causes confusion and 
delay throughout the industry. The 
order may be served on a second 
supplier, however, if the first sup- 
plier rejects it. ; 

Other points veterans were 
warned against were attempts to 
use HH ratings to obtain materials 
other than those listed on Schedule 
A to PR 33. 

Veterans are told not to attempt 
to use HH ratings for more than 
the minimum amount of materials 
needed to complete the authorized 
construction. 

Procedure for the veteran to fol- 
low if his priority is rejected is 
outlined. 

A copy of the rejected order and 
the supplier’s statement should be 
turned over to the nearest CPA 
compliance office or to the Compli- 
ance Division, CPA, Washington 
25, D. C., says the pamphlet. 

The veteran is reminded there 
are some situations where the sup- 
plier may legitimately refuse to 
honor his rating. 

Housing Expediter Wyatt adds 
that since these super ratings are 
extremely limited valid rejections 
by suppliers should be few and far 
between. He neglects to say that 
dealers often cannot supply veter- 
ans because of the shortage of crit- 
ical materials. 

CPA regional offices are listed as 
follows: 40 Broad Street, Boston 9, 
Mass.; 43rd Floor, Empire State 
Building, New York 1, N. Y.; 1617 
Pennsylvania Blvd., Philadelphia 3, 
Pa.; P. O. Box 1322, Atlanta 1, 
Ga.; Union Commerce Building, 
Cleveland 14, Ohio; 226 West Jack- 
son Blvd., Chicago 6, Ill.; Mutual 
Interstate Bldg., Dallas 1, Tex.; 
White-Henry-Stuart Bldg., Seattle 
1, Wash.; 1355 Market St., San 
Francisco 3, Calif.; 7310 Wood- 
ward Ave., Detroit 2, Mich.; 444 
Midland Bank Bldg., Minneapolis 
1, Minn. 

NHA regional offices: Exchange 
Bldg., Boston 8, Mass.; 2 Park 
Ave., New York 16, N. Y.; 201 N. 
Wells Street Bldg., Chicago 6, IIl.; 
321 Grant Bldg., Atlanta 3, Ga.; 
Room 319, Santa Fe Bldg., Dallas 
2, Tex.; Balboa Bldg., San Fran- 
cisco 5, Calif.; New York Life in- 
surance Bldg.,, Seattle 4, Wash.; 
Cuyahoga Abstract Bldg., Cleve 
land, Ohio. 
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HOUSANDS of home and camp builders 

want the Heatilator fireplace . . . because 
it circulates heat . . . warms every corner of the 
room and even adjoining rooms... and because 
it serves as a form for the masonry, insuring a 
properly constructed fireplace that will not 
smoke. 


Every sales claim made for the Heatilator has been proved in 
living rooms, basement rooms, and in camps all over America. 


The Heatilator will be one of your most profitable specialty 
items in the home and camp building fields. It will serve as a door- 


opener to sales of other building materials. It is America’s leading 
fireplace. 


HEATILATOR, Inc. 
194 E. Brighton Ave., Syracuse 5, N.Y. 


HEATILATOR FIREPLACE 
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Official Defends Wholesale 


A N ARTICLE appearing in the 
August issue of Crow’s Pacif- 
ic Coast Lumber Digest entitled 
Analysis of the Unfortunate Posi- 
tion of the Wholesale Distributor 
of Lumber has drawn a response 
from Robert F. Darrah, secretary- 
manager of the Southern Wholesale 
Lumber association. 

Darrah takes issue with the au- 
thor of the article, Sidney Goetz, 
a former general counsel of the 


lumber branch of the Office of Price 
Administration, who pleads guilty 
of having been a party to the cru- 
cifixion of wholesle lumbermen by 
OPA. 

Goetz, who has returned to priv- 
ate law practice, says he is special- 
izing in matters concerning the 
lumber industry. 

Below are excerpts from Dar- 
rah’s reply to the ex-OPA official 
and some suggestions for the fur- 
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PIONEER NATIONAL DISTRIBUTORS WITH 
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Associations 


ther organization of the wholesale 
lumber industry. - 
DARRAH’S REPLY 


“IN THE first paragraph the au- 
thor announces that he is no-longer 


- a ‘bureaucrat.’ He now professes 


to have seen the light and says he 
is busily engaged in righting the 
wrongs. he at least partly is re- 
sponsible for,” wrote Mr. Durrah. 

“In the lengthy article, the au- 
thor discusses the failure of OPA 
to require producers to grant 
wholesalers mandatory discounts 
from their ceilings, which he says 
was the ‘initial error responsible 
for the difficulties which followed.’ 

“Such a statement is amazing. 
Doesn’t the gentleman know that 
a mandatory discount would have 
been utterly unworkable when pro- 
ducers did not have to sell to whole- 
salers? Or does he believe that 
OPA could have required mills to 
sell wholesalers ? 

“Next, our militant recent con- 
vert to the free enterprise system 
undertakes to discuss and criticize 
the markup that was authorized on 
sales of Southern pine lumber. His 
comment concerning the inaugura- 
tion of this markup shows clearly 
that he is poorly informed as to 
what actually occurred during the 
spring and summer of 1943. 

“In effect, he says that OPA 
forced this markup on the industry 
without any regard for the wishes 
of wholesalers. Because he was not 
connected with the national office 
of the agency at that time, Mr. 
Goetz does not know of the hard 
fight for this markup by whole- 
salers in both the North and South 
dealing largely in Southern Pine in 
order to save themselves from be- 
ing forced out of business. 

“The truth is that the former 
general counsel just couldn’t stom- 
ach the six percent markup on 
Southern pine and he, along with 
others, maintained a constant fight 
for its elimination. He now says 
in his opinion it was ‘legally unten- 
able.’ Last August when he fought 
the South to an unsuccessful finish, 
what was really eating him was the 
rising demand from the West that 
a markup be authorized for other 
species. 


FACTS ABOUT SO 150 
“IN DISCUSSING SO 150, the 
more recently inaugurated regula- 
tion permitting markups on west- 
ern and other species of softwoods, 
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These Grade Trade - Marks 
on Douglas Fir Plywood 

mean that you can 
depend upon uniform 


quality? 

















GENUINE 

' 

; 4 EXT. e D. F. P.A. 

EXTERIOR-TYPE 
EXTERIOR-TYPE plywood is made with 
completely waterproof synthetic resin 
binder especially for permanent ex- 
posure to weather and water. It is | 

GENUINE widely used for building exteriors, for 


outdoor signs, for railroad car siding, | 
and in all phases of marine construc- | 
tion. 


PLyWALL 


‘TRADE mane O56. v4 Pat Ooe, 


Douglas Fir Plywood PLYSCORD 


WALLBOARD 
DD. F. P. A. PLYSCORD is an unsanded utility pan- 
INSPECTED el of unusual rigidity, made to with- 














stand the rigorous service demanded 
of wall and roof sheathing and of 
sub-flooring. 


PLNPANEL D.E PRA. 














PLYWALL 


PLYWALL is the grade of interior- 
type plywood made for use where only 
one side is exposed, as in wall panel- 
ing. It is suitable for most stained 
finishes, for painting or papering. 


Rigid Inspection and Testing 


Maintain Douglas Fir Plywood Standards 
PLYFORM 








All Douglas fir plywood bear- 
ing the ‘‘grade trade-marks” 
shown above are manufactur- 
ed in accordance with the 
rigid performance standards in 
the  industry’s Commercial 
Standard, CS 45-45. Conform- 
ity to those standards is main- 
tained vigilantly under the 
continued scrutiny of the 


Pave 


DOUGLAS FIR PLYWOOD ASSOCIATION Were 


Douglas Fir Plywood Associ- 
ation inspectors. Regular test- 
ing of glue-line quality at the 
Association laboratory, involv- 
ing over 100,000 individual 
test samples annually, assures 
the user and specifier of high 
uniform quality, not only in 
appearance but also in glue- 
line performance. 


PANELS 
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PLYFORM is the special concrete-form 
grade of Douglas fir plywood—a 
quality grade manufactured with high- 
ly water-resistant glues and intended 
for multiple re-use in form construc- 
tion. 


PLYPANEL 


PLYPANEL is the grade of _interior- 
type plywood made especially for high 
quality interior work on walls, ceil- 
ings, for booth partitions, cabinet 
doors and similar uses. 
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the author gives credit to three 
gentlemen who in reality failed in 
their efforts to obtain these mark- 
ups and he entirely overlooked the 
two men who later did most to ob- 
tain the small five percent now al- 
lowed. 

“The author refers to SO 150 as 
a ‘monstrosity.’ This monstrosity 
was conceived in ignorance and 
born in an atmosphere of prejudice 
against wholesalers. Its father was 
none other than the said Mr. Goetz, 
who cooked this regulation up last 
November as a substitute for the 
‘control relationship’ monstrosity 
that the same gentleman had previ- 
ously prepared for RMPR 19— 


Southern pine lumber. So, when 
SO 150 was being prepared, this 
pernicious document was used 
practically unchanged from Mr. 
Goetz’s original draft. 

“When he previously sent me a 
copy of this document, I pled with 
him not to do this to us, but to no 
avail. I have his letter in which he 
says that independent wholesalers 
should have no ‘legitimate’ objec- 
tions to his proposal. Moreover, 
that mills with wholesle affiliates 
would be properly limited to selling 
all of their production either di- 
rectly or through their affiliates 
without markup and that if the 
limitations imposed undue restric- 





PUT EXTRA SALES APPEAL 


tnlo your wood products 


Now you can assemble your product made 
of wood with a bolt especially designed 
for wood assemblies. Without need of 
counter-boring, assemblies are faster and 
tighter, and remain that way because there 
is no depression around head of bolt to 
collect dirt and moisture, to rot wood and 
rust the bolt. Lamson Weather-tight bolts 
have a slightly convex head, the under- 
side of which has two concentric, V- 
shaped ribs, which press down the wood 
fibers as the bolt is tightened, forcing the 
head to fit flush with surface all around its 
outside edge. It does not splinter, due to 


gentle pressure of the ribs, which also 
add to strength of head. Head cannot 
“cup”, bend or break off. When nut is 
applied the bolt cannot turn because the 
tapered splined shank grips the sides of 
the bored hole, anchoring the bolt with 
six times as much gripping surface as any 
other bolt for wood. Sales appeal will be 
increased by the improved appearance of 
your product when you use Weather-tight 
bolts. Ask for samples in sizes needed for 
a test. Weather-tight bolts are made in %&” 
to %” diameters, any length, with large or 
small heads, in plain steel or plated; in 
brass or bronze on special order. 


THE LAMSON & SESSIONS COMPANY. 1971 West 85th Street, Cleveland 2, Ohio 
Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 


BOLTS AND NUTS « LAG SCREWS 


* WEATHER-TIGHT BOLTS + 


STOVE BOLTS * FURNITURE BOLTS 


LAMSON & SESSIONS 


SPECIALS + WASHERS + 


CHAIR AND LADDER RODS + 


COTTER PINS + STEP AND ELEVATOR BOLTS 





tions, the remedy lay in divorce be- 


_ tween mills and wholesalers. For- 


tunately, his successor changed al! 
this and SO 150 is now workable. 

“Declaring that wholesalers ap- 
pear to have no central organiza- 
tion capable of judging the trend 
in the industry, the author suggests 
the appointment of a National 
Lumber Wholesalers Industry Ad- 
visory committee. I don’t believe 
it would be of any service in the 
handling of wholesalers’ problems. 
Just what would have happened to 
southern wholesalers in 1943 had 
they -been a minority .on such a 
committee when struggling for a 
markup.” 


REGIONAL ORGANIZATION PLAN 


“TI AM a firm believer in region- 
al organizations,” continued Mr. 
Darrah. “Problems of the indus- 
try are peculiar to particular lo- 
calities and can best be handled 
by smaller groups intimately ac- 
quainted with what is needed most. 
I believe there should be an eastern, 
a western and a southern associa- 
tion with wholesalers in the central 
territory affiliating themselves with 
one or more of the above groups. 

“In addition there should be a 
Federated Wholesale Lumber As- 
sociations’ committee consisting of 
possibly six representatives of each 
of the above groups. The president 
and the executive of the three as- 
sociations would alternate and serve 
yearly as chairman and executive 
secretary of the Federated Com- 
mittee. Overhead expense would be 
pro-rated among the three associa- 
tions. Annual meetings would be 
widely attended by wholesalers 
from all parts of the country, af- 
fording personal contact between 
wholesalers in various sections of 
the country. 

“In my opinion the two greatest 
problems wholesalers now are ex- 
periencing are: 1. Inadequate mar- 
gins. 2. Promiscuous black markets 
and other prevailing practices that 
make it impossible for decent whole- 
salers to do business in a decent 
manner. 

“T believe there is a possibility 
of getting markups increased now 
that it is no longer necessary for 
retailers to absorb additional mar- 
gins granted wholesalers. There is 
little or nothing that any organiza- 
tion can do to correct unwholesome 
selling practices. 

“Wholesalers will have to go 
ahead from month to month hoping 
for some surplus lumber to appear 
or for more realistic action from 
Washington.” 
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RE YOU prepared to fill whatever need a customer may have for 
maximum building protection against the effects of wear and 
weather? 






The Sonneborn line of ‘Building Savers’’ gives you—from a single 
source of supply—a wide variety of products for building construction 
and maintenance (see chart)—each one a profit-maker in itself and a 







strong recommendation for sales of the others—for every type of 





building 
Sonneborn “Building Savers’’ are regularly specified by architects 
and used extensively by builders in every type of construction, and 


are recogni g performance in building maintenance. 





A for « tst Ai 
Cash in on this ready-made market for profitable sales in your terri- 
tory. For details of the Sonneborn “Building Savers’ franchise, write 


Dept. L10. 





BUSINESS-FINDER CHART 





The Product Is You Sell It For 





Hardening, wearproofing and dustproofing 








LAPIDOLITH new or old concrete and terrazzo floors, other 
concrete surfaces. 

Lu PHOL Preserving and finishing wood floors, trim, 
doors, paneling—in one application. 

CEMCOAT Filler Protecting and decorating cement and wood 


and Dustproofer floors, porches,decks.Colors and transparent. 





Improving quality and workability of con- 


TRIMIX 
crete and mortar mixes. 





STORMTIGHT 
(Liquid and Plastic) 


Protecting and preserving, patching and re- 
pairing roofs of all types, new or old. 





$, R. P. 


x Protecting iron, steel and other metal surfaces, 
(“Sure Rust Prevention") 


inside and out, against rust and corrosion. 








SONOLASTIC Protecting and brightening interior and ex- 
Aluminum Paint terior surfaces—metal, wood, masonry, wall- 
(Ready-Mixed) board, etc. 

SONNEBORN’S Caulking, pointing up, sealing, glazing, etc. ° 


Caulking Compound Knife and gun grades. 





Patching and rgsurfacing concrete or wood 











SONOMEND 
floors. 
FLOORLIFE CLEANER Cleaning and waxing wood floors and lino- 
leum in one application. 
HYDROCIDE Protecting exterior masonry walls against dis- 
Colorless integration due to excessive water absorption. 
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BUILDING PRODUCTS DIVISION 


L. SONNEBORN SONS, INC. 


88 Lexington Avenue, New York 16, N. Y. 














In the Southwest: Sonneborn Bros., Dallas 1, Texas 
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Sisalation 


Does a 
Double Job! 


a IT PROVIDES EFFICIENT LOW- 
COST INSULATION 


More home comfort at a 
new low cost — that’s what 
Sisalation means to home 
owners! This new reflective 
insulation can be quickly and 
easily applied to sidewalls to 
do an efficient summer and winter insulating job. 


























IT PROVIDES A POSITIVE 
MOISTURE-VAPOR BARRIER 


Sisalation retards the passage 
of harmful moisture-vapor as sd 
into the wall space where E 

k= 
Sisalation’s two-way reflective surface pro- 
vides a positive moisture-vapor barrier plus 


condensation can cause 

damage to the structure. 
effective insulation 
at one low material 


and labor cost. 



























The SISALKRAFT Co 


205 W. Wacker Drive Departr 
CHICAGO 6, ILLINOIS 
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Shingle Style Guide 


A new shingle style guide that 
pictures and describes various shin- 
gle styles, colors, together with 
other building products, has just 
been released. Printed in full col- 


Shingle\ Style Guide 
e 


or, this guide contains numerous 
full-page close-up views of houses 
roofed with Barrett Dublecote Mul- 
ti shingles, hexagonal shingles and 
Anchor-Lok shingles. The book con- 
tains complete descriptions of the 
shingles mentioned, as well as 
pages devoted to other Barrett 
building products for the home own- 
er or builder. For further informa- 
tion about the book write the Bar- 
rett division, Dept. AL&BPM, Al- 
lied Chemical & Dye corporation, 
40 Rector street, New York. 


Union Pacific Booklet 


Describing the history and prog- 
ress of the Union Pacific railroad, 
a new booklet tells the story of the 
uniting of the East and the West 
and then brings the reader up to 
date on what the railroad is ac- 
complishing at the present time. 
Two of the subjects discussed are 
the research department main- 
tained by the company and the 
company’s policy of helping to es- 
tablish industrial communities 


along its right-of-way. A copy of 
the booklet is available upon re- 
quest and in addition Union Pa- 
cific will furnish information about 
available industrial sites in the ter- 
ritory it serves. Write Union Pa- 
cific Railroad, Dept. AL&BPM, 
Omaha 2, Neb. 





When writing for new literature 
or further details about products 
described here, please mention AMER- 
ICAN LUMBERMAN & BUILDING 
PRODUCTS MERCHANDISER as the 
source of your information. 


c 





Hinged Conveyor Section 


A hinged section for use in a 
permanent line of standard Rapid- 
Wheel Gravity conveyors is being 
produced by the Rapids-Standard 
company. The specially-designed 
section finds principal use in 
bridging an aisle-way for passage 
of personnel, trucks or equipment 
by providing 36 inches maximum 


open passage-way through a con- 
veyor line. It provides means for 
breaking a line of conveyor as often 
as desired without the necessity of 
disturbing a permanent set-up. The 
section is opened simply by lifting 
the movable part, swinging it up- 
wards and back until it rests se- 
curely on the stationary section. 
For further information write the 
Rapid-standard company, Dept. 
HS-7, 308 Peoples National Bank 
Building, Grand Rapids 8, Mich. 


Portable Power Saw 


Designed for farmers and ranch- 
ers who want to clear their land of 
brush and trees, the new Jaques 
Portable power saw has a 30-inch 
circular saw which cuts the brush 
and trees level with the ground. 
Powered by a five to six horse- 
power engine, this saw is mounted 


on durable 4.00x12 pneumatic rub- 


ber tires and is said to maintain 
perfect balance, enabling one man 
to move the machine about. The 
angle of the saw can be changed 
quickly to trim and cut trees to 
any desired lengths. It is said to 
consume approximately two to 
three gallons of gasoline per eight 
hours of operation, and the saw is 
light, weighing only 300 pounds. 
A base plate assembly is used as a 
clutch to engage and disengage saw 
blade at will. In addition to the 
saw there is the interchangeable 
post-hole digger attachment for 
fencing and transplanting. For de- 
scriptive and illustrative literature 
on the Jaques portable power saw 
write Jaques Power Saw company, 
Dept. AL&BPM, Denison, Tex. 


Truck Operating Records 


A complete set of sample forms 
required to set up a simplified sys- 
tem of keeping operating cost rec- 
ords are available to truck owners 
upon request. The system was de- 
veloped by the Four Wheel Drive 
Auto company’s service depart- 
ment during more than 35 years 
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@ When you show Rilco Rafters, and tell your customers the 
Rilco features—you’re heading toward bigger yard profits. 


The Rilco glued laminated rafter arch is the last word in 
modern framing for every type of building. A precision built 
framing member, engineered and factory fabricated, deliv- 
ered ready for quick and easy erection. The Rilco arch makes 
a continuous frame running from foundation to roof ridge, 
thus eliminating the joining of side wall and roof which is 
the weakest point of ordinary construction. 

Rilco construction offers values important to every builder 
of farm or commercial structures. The rafter arch is sturdy 
and wind resistant. Rilco buildings are post-free, brace-free. 

There’s a size and type of Rilco Rafter for every farm 
building. Erection is simple. No complicated tools or skilled 
labor required on the job site. Altogether, Rilco features add 
up to more profitable sales in your yard. Write for additional 
details about building the Rilco way! 


LAMINATED PRODUCTS, Inc. 
A WEYERHAEUSER INSTITUTION 


1680 First National Bank Building + St. Paul 1, Minnescta 





xO you as your Tele Pho 


WAN EE Ep 


KD furniture dimension stock worked to 
pattern and cut to length. We have a 
large and growing demand for this mate- 
rial and can handle large quantities of it. 
Write or wire us what you have to offer 


i Phone 81t15 


We specialize particularly in special worked furniture and industrial 
cut stock, cut-to-length cleats and crating and in plywood 


eC 


* 





TO OUR CUSTOMERS 


We are extremely grateful to the 
many customers who have availed 
themselves of our service. We want 
each and every one to know that 





Also, we handle a large amount of commission business in regular 
items in Southern Pine, Western Pine, Spruce and Douglas Fir, including 
Douglas Fir Plywood. 


We need additional connections with Pecan Floor- 
ing producers. Can use several cars immediately. 


Mills that are looking ahead and are interested in effective, pernianent 
representation in our territory should contact us at once. 


his business has been personally 
appreciated. We have been a | 
our utmost to meet the needs of all 
customers insofar as possible—and 
will continue to do so. However, 
the volume of orders now being 
offered us is such that we must 
solicit a little breathing spell—and 
ask your forbearance. or! ithe time 
being we are unable to<add any 
new business — until* we can 
broaden our. sources” of supply — 
when we shall hope to serve you. 


L.N. BAGNAL 


am -10) GysoleTo 
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KEYSTON 


POULTRY 
NETTING 


When your customers again buy by 
choice, it will be to your advantage 
to handle products that meet their 
standards of quality. 


In poultry netting, this means, bright 
trim rolls that unroll fat like a rug— 
no buckle, no curl . . . special rust- 
resisting wire, galvanized before 
weaving for better appearance... 
uniform, strong mesh that stands up 
under hard use . . . and confidence in 
the company that manufactures it. 


Keystone Poultry Netting gives you 
all these advantages — advantages 
that mean more sales . . . when selling 
counts! 


KEYSTONE STUCCO NETTING has equal 
use advantages — equal customer acceptance. 


KEYSTONE STEEL & WIRE CO. 
PEORIA 7, ILLINOIS 


By the Makers of 





of truck manufacture and repair. 
This service is offered as an aid 
to owners who do not wish to set 
up an elaborate cost keeping sys- 
tem, but who recognize the im- 
portance of keeping reports on op- 
erating costs. The records will 
show if the truck is running effi- 
ciently or if it has outlived its use- 
fulness; if the gas mileage is high 
or low and why; which is the best 
size truck for the job and which 
is the best truck for the job. In- 
cluded are the driver’s daily re- 
port; a running account which he 
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keeps in his possession, and which 
forms the basis for the monthly 
and annual operating cost report. 
Requests for sample forms should 
be mailed to Cost Records depart- 
ment, Service division, Four Wheel 
Drive Auto company, Clintonville, 
Wis. 


laom — 


Abrasive Hardware Catalog 








Containing descriptive and illus- 
trative material about its line of 
grinding wheels and sharpening 
stones, an abrasive hardware cata- 
log is being announced by the Sim- 
onds Abraisive company. Among 
the articles described are knife 
sharpeners, grinding_ wheels, 
mounted points, all-purpose stones, 
auger bit stones, carbide tool 
stones, diamond file, cutting wheels, 
general purpose wheels, oilstones, 
scythe stones, utility. files, . and 
many other items. There is ‘an il- 
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lustration of each item and a para- 
graph describing its uses as well as 
list of sizes, weights ‘and prices. 
For a copy of this catalog write the 
Simonds Abrasive company, 5550 
Tacony street, Philadelphia 37, Pa. 


New Preservative 


Rot-Stop is a new preservative 
now available for stopping rot of 
wood, rope, canvas and cloth prod- 
ucts. The liquid preservative, is said 
to quickly penetrate .the fibers of 
wood, rope, etc., prolonging their 
life as it waterproofs, mildew- 
proofs and protects materials from 
rot, fungi and termite attacks. En- 
tire buildings can be protected or 
it can be applied to porches, awn- 
ings, window sills, steps and other 
portions of the building most sub- 
ject to weather deterioration or 
termite attack. It may be brushed, 
sprayed or dipped, and comes as a 
colorless coating or as a green- 
colored coating.’ For further in- 
formation write Rockford Paint 
Manufacturing company, Dept. AL 
&BPM, Rockford, III. 


Power Lawn Mower 


A 30 inch power lawn mower, 
new in design and principle, that 
will cut and trim a lawn in one 


combined operation and is said to. 


cover half an acre an hour, is be- 
ing announced. The machine’s ro- 
tary action is similar to that of two 


electrict fans placed side by side 
and face down over the grass. The 
horizontal blades, whirling at high 
speed, reach up to the very edge of 
posts, trees, fences and other ob- 
structions. The mower is said to 
be able to cut all grasses or weeds, 
regardless of height. It is said to 
be delicately ‘balanced ‘for’ easy con- 
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When Amerock introduced modern ‘“tmatched”’ 





designs of cabinet hardware, it revolutionized sales 
possibilities almost over night. For the first time 
cabinet hardware rose above the purely functional 
and became “Kitchen Jewelry” selected to 
beautify the home. Today’s new and even finer 
matched designs assure alert dealers and jobbers of Amerock’s 
continued progress and leadership in the Cabinet Hardware field. 
Other Famous Amerock “‘Firsts’’— Patented winged-latch bolt 
mechanism, raised-joint hinges, beauty-seal platings, individual 
envelope packing, Color-Selector demonstrator display, etc. 


fish Your Goblber 


GENUINE 





PRODUCTS 


AMERICAN CABINET HARDWARE 


Soe 8 Bo 
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ROCKFORD, ILLINOIS 














trol, fingertip steering. The handle 
can be collapsed and folded for 
winter storage or transportation. 
The four cutting blades of heat- 
treated, shatterproof steel, are dou- 
ble-edged, easily removable and 
easily sharpened. For further in- 
formation write John A. Roeb- 
ling’s Sons company, Dept. AL&B 
PM, Trenton, N. J. 


Quick-Drying Floor Finish 
Lignophol Quick-Drying, a new 
floor preservative and finish said to 
penetrate, preserve, seal and finish 
all types of wood floors in one ap- 
plication, has been announced. De- 
signed specifically for wood floors 
subject to normal service in homes, 
offices and stores, the new products 
provides a satin gloss finish that 
highlights the original beauty of 
the wood without unduly darken- 
ing it. It is said to be highly re- 
sistant to abrasion, chipping and 
cracking, will not lap or spot and is 
practically impervious to the action 
of water and alcohol. It needs no 
thinning or special preparation, and 
the treated area may be rubbed 
down within 15 minutes after start 
of application. Waxing may be done 


the following day. Further infor- 
mation on Lignophol Quick-Drying 
may be obtained by writing to the 
Building Products division, L. Son- 
neborn Sons, Dept. AL&BPM, 88 
Lexington avenue, New York 16, 
N. Y. 


Cleaning Compound 


Said to clean anything, Silk-O- 
Lene can be used on wood work and 
painted walls, for polishing metal 
and silverware, will clean marble 
and tile floors, lavatories, sinks, 
bath tubs, as well as greasy clothes 
and automobiles. At the same time 
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it is said to be harmless to the 
skin, and can be used for any clean- 
ing job with or without water. For 
further information about this 
over-counter product write Silk-O- 
Lene Products company, Dept. AL 
&BPM, 754 Rhodes avenue, Akron, 
Ohio. 


Lightweight Ladders 


Lightweight ladders that are said 
to last a lifetime, of all-welded 
magnesium construction, are now 
being manufactured. The eight- 
foot ladder weighs 542 pounds and 
the 24-foot extension ladder weighs 
31 pounds. Permanent strength, 
safety and rigidity are said to be 
features of these ladders. All metal 
construction avoids splintering and 
deterioration due to weather ex- 
posure. Welding of the-rungs into 
the side channels is said to assure 
complete freedom from the loosened 
joints which make a ladder wob- 
bly and unsafe. A complete line of 
household and industrial ladders is 
scheduled for production. For fur- 
ther information write White Air- 
craft corporation, Dept. AL&BPM, 
Palmer, Mass. 
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50 Years of Continuous Operation 
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This year White River cele- 
brates its 50th Anniversary. The 
present modern White River 
plant pictured here is the fourth 
in White River's 50 years. Al- 
ways, it has been the White 
River policy to keep its manu- 
facturing facilities up to date— 
and three times White River has 
rebuilt, each time more mod- 
ern, for more efficient produc- 
tion of quality lumber. 





-«.. Since 1896.... 
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| WHITE RIVER LUMBER CO., Enumclaw, Wash. 
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More than 75 years 
of service tothe sash 
and door industry. 








For low-cost housing 


PAR-TOX | 


wood treatment assures lifetime 
freedom from the ravages of rot 
or termites. 





For a tight sash seal that prevents 
infiltration of moisture and cold 


air — use 


PARKER'S 
PRIMERLESS 
PUTTY 


OSHKOSH, WISCONSIN 


WANTED t BUY 


LUMBER 


WE ARE USING 200,000 FT. LUMBER DAILY 
IN OUR TWO PLANTS. CAN USE THE FOL- 
LOWING: 


1x4 and wider, Pine, S4S, random Lengths. 

1x4 and wider, Pine, SHIPLAP, random Lengths. 

1x6 or 1x8 Pattern 105, NOVELTY SIDING. Random 
Lengths. 

2x4, Pine, S4S, random lengths. 

2x6, Pine, S4S, random lengths. 

2x8, Pine, S4S, random lengths. 


Lumber can be green or dry, will pay cash for any 
volume, steady shipments. 





FLOORING SASH 
MOULDINGS DOORS 








WIRE, OR TELEPHONE HADDON HEIGHTS 2-6038 


CENTURY PRE-FAB CORP. 


HADDON HEIGHTS, N. J. 
SELMA, N. C. 
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MAKE 1000 
CONCRETE 
BLOCKS A 
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VIBRATES" 


Here’s the answer to your demand for high quality blocks 
at a low cost. Vibration is applied direct to the mold box 
with the BLOCK BUILDER. The resulting high com- 
paction produces blocks with maximum strength and water 
resistance. 


© PRODUCTION—of one thousand eight inch by eight 
inch by sixteen inch blocks may be had each day under 
normal working conditions. 


@ MAINTENANCE COSTS — are extremely low because 
there are so few moving parts. 


® POWERED—with electric motor. 


@ ALL STEEL CONSTRUCTION—makes a strong, sturdy 
machine. 


© GOOD QUALITY BLOCKS—are produced from sand 
and gravel, limestone screenings, or any of the light- 
weight aggregates. 


30 Days Delivery! 


MORE COMPACT — STRONGER 
BETTER LOOKING BLOCKS 
AT LOWER COST 


for further information write to 










E. qutPMeNt 


ENGINEERING Coo. 


St. Charles : 


Dinision of The NALL Corporation 


Illinois 








he Roaring li ont 


1921—President Harding camps in tent near 
Hagerstown, Md., with Edison, Henry 
Ford and H. S. Firestone. 


THE FURIOUS FORTIES 


1946 1946—Henry Ford now 85 years 1946 
old and Henry 2nd is presi- 
dent of the Ford Motor Car 
Company. 

Lumber dealers installing 
dip tanks to do JOBTREAT- 
ING of lumber with 
WOODLIFE to protect lum- 
ber products against swell- 
ing, shrinking, warping, ° 
decay and termites. 
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Protection Products Mfa. Co. 





Research Laboratory and Plant KALAMAZOO, MICH. 





AMERICAN Lumber Handling Equipment 
for Saw Mills. Veneer Plants, Industrials 


Automatic Dry Kiln Car Lumber Stackers 
Dry Kiln Car Gravity Flow Unloaders 
Planer Feed Elevators 
| Hydraulic & Electric Elevating Tables 
Semi-Automatic Dry Kiln Car Lumber Stackers 
Elevators for Stacking Dry Kiln Cars by Hand 
Electric Lumber Transfers 
Passenger, Freight & Industrial Elevators 
DESIGNERS AND MANUFACTURERS 
OF SPECIAL EQUIPMENT 
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2119 Pacific Avenue, Tacoma 2, Washington | 
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LETTERS 
mae’ EDITORS 


Response fo Salesman's Job Analysis 





To the Editors: We have received your August 31, 
1946, copy of the AMERICAN LUMBERMAN and in look- 
ing over the information under the heading of Train- 
ing Better Retail Salesmen, we find this book so valua- 
able that we would appreciate your mailing us five 
(5) extra copies .. . —KELLEY HYCHE, North 
Alabama Lumber company, Jasper, Ala. 


To the Editors: Please send us two additional copies 
of Job Analysis and article. Very good and am going 
to use it—H. W. HOFFMAN, Hoffman Lumber com- 
pany, Fort Atkinson, Wis. 


To the Editors: We would like to have three ‘addi- 
tional copies of the job analysis and article by Mr. 
Jacob G. Smuts, appearing in your August 31 issue.— 
BEN L. JOHNSON, Madison Lumber company, New 
Orleans. 


To the Editors: Please send us two reprints of the 
write-up Training for Retail] Personnel.—E. D. WEST- 
BERG, Reitsch Brothers company, Rockford, IIl. 


To the Editors: We are very much interested in 
the August 31 issue of AMERICAN LUMBERMAN con- 
taining the Sales Analysis outlined. 

We note additional copies are available and we ask 
that you consider this as a formal order for 30 copies 
of this issue—JOE NADLER, Binswanger & Co., 
Richmond, Va. 


To the Editors: We were advised in the AMERICAN 
LUMBERMAN, August 31, that additional copies of the 
job analysis article by Jacob G. Smuts, were available. 
Please accept our order for 12 copies of the above men- 
tioned article—R. W. ROBERTS, Johnson-Campbell 
Lumber company, Fort Worth, Tex. 


To the Editors: We would like very much to receive 
a copy of the excellent Job Analysis just printed in the 
August 31 issue of your magazine. We would like to 
add it to our pamphlet collection and hope you will be 
able to supply our needs HARTFORD PUBLIC LI- 
BRARY, Hartford, Conn. 


To the Editors: It would be greatly appreciated if 
you would send-us three additional copies of your job 
analysis and articles as appeared in your issue of 
August 31.—J. WILLIS SHIVER, the Shiver Lumber 
company, Americus, Ga. 


To the Editors: Please send me three additional 
copies of the job analysis and article on A Step Toward 
Better Sales Training for Retail Personnel printed in 
the August 31 issue of the AMERICAN LUMBERMAN.— 
SAMUEL BLUM, Sewell G. L. F. Service, Sewell, N. J. 


To the Editors: It is requested that you send six 
copies of the Analysis of the Work of the Sales Repre- 
sentative for a Retail Lumber and Builders’ Supply 
Company.—R. G. LACKWOOD, Beaverdale Lumber 
company, Des Moines. 


To the Editors: It would be appreciated if you would 
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‘The INDIAN FIRE PUMP 


IS A VALUABLE PIECE OF EQUIPMENT TO HAVE ON 
FOREST FIRES AND ALSO GRASS FIRES...”’ 






Only clear wa- 

ter used — no 
chemicals. 
Pump throws 30 
to 50 ft. stream 
or nozzle ad- 
justs to a spray. 
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says John C. Webb, Forest 
Ranger, Scottsboro, Alabama 


Photo shows Ranger Webb and his fire “ehting crew with their INDIAN FIRE 
PUMPS, 


Lumbermen can take the word of professional fire fighters that INDIAN 
FIRE PUMPS are the fastest, surest way to stop fires before they spread out 
of control. 

5 gal. tank carries slung on the back and pressure stream makes short work 
of indoor and outdoor fires. Protect your property with INDIAN FIRE 
PUMPS—the cost is low. Send for catalog. 


D. B. SMITH & CO., 418 Main St., Utica, N. Y. 


Pacific Coast Branch 
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Trade Mark Reg. U. 8. Pat. Of. 





SAW MILLS 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 


Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 


Various sizes and dogs to meet your needs. 
ah Yeors experience in building Saw 
ills and woodworking machinery. 


LANE MANUFACTURING CO. 


MONTPELIER, VT. 





Burtpinc Propucts MERCHANDISER, October 12, 1946 


HERCULES EQUIP. & RUBBER CO., 435 Brannon St., San Francisco, Cal. 
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Anaconda Copper 
Mining Co. 


Lumber Department 


Bonner, Mont. 


Manufacturers of 


Ponderosa Pine, Fir and 
Larch Lumber 
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AKE LUMBER CO. Ltd 
SALES OFFICE: 2020 Conway Bidg., CHICAGO 2, ILL. 


Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont 





THE KIND OF PLANER 
YOU HAVE LONG WANTED! 


Big enough to handle all of a lumber com- 
pany’s requirements. Built for the precision 
accuracy formerly obtainable only with the 
larger machines. A husky producer with In- 
clined Bed and many patented features pro- 
moting convenient, time-saving operction and 
highest quality work. Priced way below the 
larger machines. Write for details. 


MACHINE WORKS 
238 Eighth St. Holland, Mich. 








send us a copy of A Step Toward Better Sales Train- 
ing and Retail Personnel by Mr. Jacob G. Smuts, in- 
cluding the job analysis and the article—GORDON 
D. LOGAN, United States Department of Agricul- 
ture, Forest Products Laboratory, Madison, Wis. 


To the Editors: Please send me three copies of the 
article and job analysis appearing in the August 31 
issue of the AMERICAN LUMBERMAN.—HAL KEELY, 
Hal Keely Plywood company, Pittsburgh. 


To the Editors: After reading over the full details 
of the above analysis [Analysis of the Work of the 
Sales Representative for a Retail Lumber and Builders 
Supply Company, by Jacob G. Smuts], as has been 
prepared by Mr. Smuts, I am counfounded with a fact 
that I had thought was an obsession to most lumber 
men and builders supply dealers. It is just this: “Has 
the continued multiplicity of detailed reports and other 
agenda that has been thrust upon us by the incumbent 
democratic regime, been sufficient to drive a sane per- 
son to arson and murder?” Probably it is my nerves, 
but for the life of me I want no copies of that proce- 
dure cluttering up our office to further antagonize our 
now successful and efficient sales organization. 


This is no reflection on the gentlemen who have put 
forth their sincere efforts in a matter attending their 
particular and probably peculiar method of doing busi- 
ness. 


To the writer, it has too many identical twists and 
equivalents comparable only to OPA, FHA and other 
alphabetical theories to meet with my amen. 


As it stands now, Mr. Smuts is the logical, man to 
assist Mr. Wilson Wyatt, our housing administrator. 
A few more delays won’t matter now that cold weather 
is just around the corner.—J. F. EVANS, Triangle 
Lumber company, Burgettstown, Pa. 


To the Editors: Will you kindly send us three sets 
job analysis as in August 31 AMERICAN LUMBERMAN. 
—ELMER E. FASSETT, Clermont Lumber & Supply 
Company, Milford, Ohio. 


We appreciate your comments. Separately bound 
copies of the Job Analysis are now coming off the 
press and are available at 50 cents each.—The Editors. 


To the Editors: Congratulations on the announce- 
ment of AMERICAN LUMBERMAN & BUILDING PRODUCTS 
MERCHANDISER which reaches me upon returning to 
my desk between trips. 


Your statement of policy clearly outlines newer 
factors in the field of lumber and building material 
merchandising. It visions a broader field of useful- 
ness for your publication to the industry. It focuses 
attention on one clearly evident fact—that lumber 
must be merchandised as is any other. building mate- 
rial if it is to hold its own in the competitive era 
ahead. 


Lumber must be merchandised by a united industry 
which recognizes the fact that the retail lumber and 
building material merchant is essential to the manu- 
facturer, the wholesaler and the consumer; and as 
such the retail merchant must receive primary con- 
sideration in the merchandising plans of manufac- 
turers and wholesalers if the consumer is to be ade- 
quately served.—PAUL S. COLLIER, secretary-man- 
ager, Northeastern Retail Lumbermens Association, 
Rochester, N. Y. 
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ON STANDARD LOUVERS SPECIAL LOUVERS 
“Good for the life of Any : For NEW Construction 
cul- ® Average Siding” 4 Scientific Design L oO L Vv E ia] oe bee, dibak: fer Nice Job—Easy to Install @# 
SS ae MANY EXCLUSIVE FEATURES — NONE BETTER ON THE MARKET 
* : : * 
the Latest Equipped 
31 Type with 
LY, of Lumite 
Attic Plastic 
Louvers Screen 
ails cael thee 
the ° ° 
ore | STAIN PROOF nan ‘ RUST PROOF 
Our complete line includes ' Fh We also build Special 
yeen over 30 Sizes and Types for os Louvers for the ndustrial 
fact a every Use. Write for Details trade. 
aber ARR-O-LINE Manufacturers, 3060—4th Ave. So., Minneapolis 8, Minn. 
Has 
ther 
bent 
per- . 
= | | STOP End Checking!!! 
roce- fi ec ing aan 
- our 
pe sscre Lumber sealing compound is a specially 
eveloped “end coating” that produces amazin 
pu salle . Got a TRUSS problem? 
their 
busi- Not a “lead and oil” paint but a new product de- 
signed te do « particular job. Why worry about truss problems in 
and Can be applied with spray gun designed for heavy your building? Save time and money by 
ther bodied materials or by brush. Color is black. submitting them to experienced AMERI- 
Any mill, lumber dealer or manufacturer who stores CAN TRUSS engineers. For, when you 
in to lumber can effect very substantial savings. “buy American,” you get the benefit of 
ator. .s ° 
es Reports have been received that use of the com- expert technical skill, born of over 25 
pound has resulted in savings amounting to thou- ig i i ildi 
angle sands of dollars worth of lumber pre uae sik tae years’ experience in building fine trusses. 
to “end checking.” 
si ial see You'll find that AMERICAN trusses 
A poe oe Bo seta sealing compound is reasonably span distances up to 150’ safely, econom- 
eek ically . . . easily meet your needs and 
upply $1.50 PER GALLON IN 55 GALLON NON-RE- your budget. That is why so many lead- 
TURNABLE DRUMS ing architects and contractors today insist 
nd $1.60 PER GALLON IN 5 GALLON CONTAINERS on AMERICAN TRUSSES every time. 
the F.O.B. AKRON, OHIO i For they know that AMERICAN is a 
rs. SWE truss you can trust. So, why not send us 
* . your problem today? . 
ance The Akron Paint and Varnish Company 
D _ 
— AKRON 1, OHIO AMERICAN ROOF TRUSS CO. 
EST. 1878 | 6852 Stony Island Ave., Chicago 49, Ill. Plaza 1772 
newer @ 
terial 
seful- as oo 
ocuses 
=" (Shevlin Pine Sales Compan 
mate- 
ye era . 
SELLING THE PRODUCTS OF DISTRIBUTORS OF 
dustry *THE McCLOUD RIVER LUMBER SHEVLIN PINE — 
or and COMPANY PONDEROSA PINE 
manu- McCloud, Calif. Reg. U. S. Pat. Off. (PINUS PONDEROSA) 
nd as *THE SHEVLIN-HIXON COMPANY ee hecowvsabel rate o 
y con- Bend, Oregon rst National Soo Line Building SUGAR (Genuine White) PINE 
nufac- PPR aes of the Western Pine Associa- MINNEAPOLIS, MINNESOTA PINUS LAMBERTIANA) ; 
e ade- cee avaeee DISTRICT SALES OFFICES: 
So FP von : CHICAGO SAN FRANCISCO 
. , raybar Bldg. 1863 LaSalle-Wacker Bldg. 1030 Monadnock Bidg. 
., ae a Mohawk 4-9117 Telephone Central 9182 Exbrook 7041 
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Electric Water System 
Aids Farmers in Checking 
Fires, Bureau Points Out 

One of the best means of fire pre- 
vention on the farm is running 
water under: pressure. At this time 
when, the,nation isfacing material 
shortages, and when replacements 
of farm buildings must ,be kept to 
a minimum,;theyelectric water sys- 
tem is an: important factor in the 
conservation. of the nation’s facili- 
ties for the production of food. A 
few gallons of water sprinkled on 
a fire when it starts is more effec- 
tive*than 10,000 gallons after a fire 
gets under way. Manufacturers of 
electric farm pumps and water sys- 
tems hope to produce more than 
500,000 units in 1946. Most of the 
nation’s farms are still unpro- 


tected by running water under. 


pressure. 


Successful Market Development 
Cited in Ponderosa Pine Coast 
Meeting 

The continuing success of Pon- 
derosa Pine Woodwork’s long 
range program of market develop- 
ment was cited by E. J. Curtis, 
president of the association, at a 
meeting held in San Francisco on 


August 16. The meeting was at- 
tended by thirty-four members and 
an almost equal number of their 
guests. ras 

Mr. Curtis stated that, while the 
woodwork industry recognized the 
extreme difficulties in the way of 
manpower shortages, etc., existing 
in the lumber manufacturing re- 
gion, he felt sure that general con- 
ditions would improve and, barring 


the continuation of the acute car 
shortage, would continue to im- 
prove throughout the year. He 
stressed the point that without 
lumber the woodwork industry 
could not make woodwork, and if 
woodwork were not available in 
reasonable quantities, it would suf- 
fer a temporary, if not permanent, 
loss to other materials. He cited 


the fact that fewer doors and win- 
dows had been made the first six 
months of this year than last year, 
when the industry was not sup- 
posed to have been making any, 
except for war purposes, and also 
that the production this year to 
date was 50 percent less than for 
the corresponding period in 1941 
or even in the years 1925, 1926 and 
1927. 

The marked growth in Pondero- 
sa Pine Woodwork membership was 
also pointed out as evidence that 
the industries are giving full sup- 
port to the association’s program. 
Ponderosa Pine Woodwork is 
unique among trade associations in 
that its membership includes most 
of the leading stock millwork manu- 


facturers and lumber producers, 


who cooperate in a promotional ef- 
fort to protect and expand the 
market for doors, windows and 
frames. 

R. M. Bodkin, general manager 
of Ponderosa Pine Woodwork, re- 
viewed the history and background 
of the association with particular 
reference to its continuous and 
forceful promotional efforts during 
the war years. Mr. Bodkin ex- 
pressed confidence that the associa- 
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Stanzoils 


@ Actual use in hundreds of plants 
shows unusual durability of Stanzoils 
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of milled DuPont neoprene, not latex. Extra long life in 

corrosive liquids—low cost per hour, protection against 

costly injury claims. And increased production, because 

unique Pioneer non-slip finish gives workers assurance 

and speed. Made in standard sizes, styles, weights. 

Insist on top-value Stanzoils at your supplier — or 
write for all the facts. 


Synthetic Rubber Division 


THE PIONEER RUBBER COMPANY 


272 Tiffin Rd., Willard, Ohio, U.S.A. 
Los Angeles 


STANZOIL 
p ONEeR ; 


OVER 25 YEARS OF QUALITY GLOVE MAKING 





CREO-DIPT STAINS 


FOR WOOD SHINGLE ROOFS AND SIDE WALLS 


CREO-DIPT 


COMPANY, 


Established 1911 


NORTH TONAWANDA, N. Y. 


INC. 
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ROLL-OFF 
LUMBER TRUCK BEDS since is:2 


Complete Beds Shipped KD 


EASILY MOUNTED "The Active Truck Is the Money-Maker”’ 
Write for Catalog & Prices 


The R-B COMPANY, 1921 Guinotte, KANSAS CITY, Mo. 


H. B. Jordan, Gen. Mgr. C. M. Jordan, Treasurer 
C. W. Jordan, Sales Mgr. J. B. Deutsch, Detroit Mgr. FOR S ALE 























New Planing Mill. Six car siding. Twelve acres land. 


Clarke County Lumber Company New Newman Planer with profile. New 150 HP. 


Diesel. Rebuilt Mershon resaw with five new blades. 


Wholesale Forest Products All concrete foundations. Filing and grinding equip- 

ment with toolshed. New blower system. End trim- 

Manufacturers Boxes, Shooks, Pallets, mer. Deep well with 5000 gal. storage tank. Seven 

Crating and Fabricated Items. new rubber tired wagons. New tractor. New large 

oe planer shed and office building. One of the best 

equipped and laid out plants in South. Located 

Phone: TEmple 1-2924 Phone: L. D. 167 Northern Georgia: Plenty of timber available. 600,000 

834 Maccabees Bldg. Anderson Building feet lumber in yard. Price $90,000.00. Address D-20, 
DETROIT 2, MICH. THOMASVILLE, ALA. American Lumberman. 
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J. W. Wells Lumber Co. | | FOR SALE 


¥ 
Montgomery I, Alabama Ponderosa Pine 
Mill Ceiling Prices. Car Lots--Direct Shipment. 
© | In exchange for any of the following woods: 
Maple, Birch, Oak, Beech, Ash, Gum, Walnut, 
Manufacturers Poplar, Magnolia, Pecan, Hickory, or what 
have you. 
Southern Hardwoods and Pine To be bought on the same basis. 











Penberthy Lumber Co. 














American (.5,.275£5 Load Binder || 5800S. Boyle Ave. _Los Angeles 11, Calif. 


(Goodyear Pattern) 
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POSITIVE IN ACTION 
NEWELL “DOOR CLOSERS - © © NG coMpucaTeD Pants 
EASY TO INSTALL 
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AMERICAN LOGGING TOOL co., Evart, Mich. ply ay ace op Ideal for combination This latest addition to the 


} A screen and storm doors Newell line operates in an 
op features of higher-priced and light inside doors. oil bath. Smoothest oper- 
closers. A really proved Each one in individua! ating closer yet presented. 


KNIGHT fast seller carton om 

Single, Duplex and Quarter DOGS pt BEST SELLERS + + cx ttcx 

Saw Mills, Set Works, Edgers 
Manufactured by 


THE KENT MACHINE CO. 


= 117 Portage St. Cuyahoga Falls, Ohlo 










when doors are forced open beyond 
normal Finish is bright cadmium. 
No. 010 E-ZE Latch renders perfect 
perlormance when used with a 
door closer Full ‘yea with 
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Convey OUGE 


HANDLING IN YOUR YARD 


Save space — time 
— costs — release 
men for productive 
work — handle lum- 
ber with conveyors. 


Write for special 
bulletin, AL-106, de- 
scribing Standard 
Conveyors designed 
to speed and cut 
the cost of han- 
dling in lumber and 
bullding supply 
yards. 


—— CONVEYOR COMPANY 
General Offices: 
No. $t. Poul, Minnesota 





HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 
38 Years’ Experience 


Engineering Service and Estimat With 
Obligation — Send Us Your inquiry = 





DIAMOND 
S HARD 
MAPLE and BIRCH FLOORING 


Diamond Hard Flooring is known for 
quality from Maine to California. 


JW WELLS 


LUMBER COMPANY 


~~ ae Se ee ee 


Mt NOMINEE, MICHIGAN 





tion plans would be of great as- 
sistance in dealing with increased 
postwar competition from other 
materials. 

T. L. O’Gara, Chairman of the 
Advertising committee, explained 
the policy behind the current ad- 
vertising and promotional plans of 
Ponderosa Pine Woodwork. Mr. 
O’Gara, who is treasurer of the as- 
sociation, also made his treasurer’s 
report. 

Speaking as a large jobber and 
retailer, as well as a manufacturer, 
Frank Stevens, director and of- 
ficer of Ponderosa Pine Woodwork, 
emphasized the necessity of pro- 
tecting and maintaining traditional 
markets for millwork. As evidence 
of this, he pointed out that despite 
reluctance of jobbers and dealers 
to stock competitive materials, 
many of them would do so. In- 
creased selling effort by producers 
will be the determining factor in 
winning this long-range battle of 
competition. 


Prompt Cleaning and 
Checking of Heating 
System Is Suggested 


The first cool days of early fall 
are a reminder that the heating 
system should be made ready for 
the coming heating season, if this 
hasn’t already been done, the 
Plumbing and Heating Industries 
Bureau advises. 

While repairs and replacements 
are more plentiful this year than 
last, there are still some scarcities 
and deliveries are not prompt. This 
and the labor shortage are the chief 
reasons why every homeowner 
whose heating plant hasn’t already 
been overhauled should have this 
work done as soon as possible. 

Higher fuel costs, too, are an- 
other reason why heating plants 
should be cleaned and checked in 
order to operate with the highest 
efficiency. Heating plant efficiency 
begins with clean boiler water and 








PARAFFINE “WAX” OIL 


A High Paraffine Content Oil 


for Protection Against Weathering and End Checking 





for | for Lubrication Work 


for for Finishing | Operations 
for for Coating Concrete Forms & Pallets 





for Wood Preservation 
Immediately available in any quantities 











Lower cost than ordinary neutral Paraffine Oils 


KALAMAZOO PARAFFINE COMPANY 
1809-21 Reed St., Kalamazoo 24, Michigan 


Supplied in drums and tank cars 














clean heat transmitting surfaces. 
Boiler heating surfaces should 
be clean internally as well as ex- 
ternally. External cleaning consists 
of removing soot and fly ash from 
the flues. Internal cleaning consists 
of removing scale, rust, and sludge 
from the inside of the boiler. Just 
as soot on flues has an insulating 
effect and cuts down combustion 
efficiency, in the same way scale on 
the inside of boilers wastes fuel. 


Boiler cleaning is a job that 
should be done methodically by a 
competent heating and piping con- 
tractor with the use of a reliable 
scale removing cleanser. Some 
cleaners have an inherent inhibitor 
which prevents rusting. 


After the heating system has 
been cleaned it should be inspected 
for worn parts which may need 
replacement. Automatic heating 
systems should be cleaned and 
examined as well as manually-fired 
boilers. Oil burners, gas burners, 
and stokers should be checked for 
setting, air volume, and controls. 

Manually-operated systems 
should be inspected for tightness of 
draft doors and condition of grates. 
The condition of the smoke pipe 
should be checked for all heating 
plants. 


Hold Quarterly Meeting of 
Northern Hemlock and Hard- 
wood Manufacturers Association 


BUSINESS and pleasure were 
combined at the quarterly meeting 
of the Northern Hemlock and Hard- 
wood Manufacturers association 
Sept. 13-14 at Minocqua Country 
Club, Lake Minocqua, Wis. 


The largest attendance of mem- 
bers in 10 years heard leaders of 
the industry and the lumber divi- 
sion of the Civilian Production ad- 
ministration and afterward enjoyed 
golf and other entertainment fea- 
tures. 


O. T. Swan, secretary-manager of 
the association, by way of illus- 
trating the increased importance of 
the small mill, said the state of 
North Carolina, which was consid- 
ered to be cut out 20 years ago (and 
accordingly abandoned its lumber 
association) was third in lumber 
production among the states last 
May. 

Richard Colgan, executive vice 
president of the National Lum- 
ber Manufacturers association, de- 
scribed the services of the national, 
but emphasized that national activ- 
ity does not supersede the services 
of the regional associations. He 
was applauded when he called for 
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PAUL B. BERRY 
Wholesale —- Commission 


Grand Rapids 6, Michigan 


If you can furnish any of the following 
(or anything else) write or wire. me. 


1 or more cars softwood boards 
and dimension KD or AD, ma- 
chined; also panels, shorts, cut- 
offs. 1 or more cars 5/8” and thick: 
er hardwoods, mostly 4/4” & 5/4” 
KD or AD. Send me your stock 
and price lists. 








Knudson & Mercer Lumber Co. 


Purveyors to 
Accredited Retail Lumber Dealers 
for 51 years 
LUMBER FROM SOUTH, WEST, NORTH 


Sash & Doors, Wallboards and Most 
Standard Specialties 











28 E. Jackson Bivd., Chicago 4, Ill. 








MINER'S EDGER WITH SKF BALL BEARINGS 


Simonds saws, Iightest running SPECIAL 
FEATURES: 


guide rail and spurs make SIRAIGHTI lum- 


ber, well-balanced mandrel, new creosoted 
frame. IT CLFAKS ITS COST IN 30 TO 60 
DAYS. 


MINER EDGER WORKS, Phone 1292, Meridian, Miss. 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS F i R FACTORY 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 


Established 1912 








Since 1922 
= DAD & LAD & 


Asphalt and Asbestos Roofing 
Cements, Paints and Compounds 


Factory and Executive Offices 
NEW LENOX, ILLINOIS 





Variable feed for light power, & 











Hardwood Inspector Wanted 


One familiar with Northern Hardwoods 
for hardwood distribution yard. Steady, 
competent, experienced and understand- 
ing thoroughly NHLA rules. Write 


WARREN ROSS LUMBER CO. 
Falconer, N. Y. 








Smart Managers Use It! 


Be a systematic money-mak- 
ing rom With this 
se Naat ter ‘done ds 
the details of all Spending 
m of every 
department of your business— 
ones ‘tere t .M. a 
FREE Cireular. 


Northwest Metal Prods. Co. 

















1337 E. Mason, Green Bay, Wis. 





ButtpiInG Propucts MERCHANDISER, October 12, 1946 


the elimination of government con- 
trol over the industry. 

Matthew Niewenhous, chief of 
the lumber division of CPA, Wash- 
ington, said that equipment items, 
repair parts and clothing will con- 
tinue in short supply for some time. 
His organization is helping loggers 
and lumbermen to obtain trucks 
and tractors. 

Abbott M. Fox, Walter T. Gor- 
man and Swande Godell explained 
the recent meetings with OPA offi- 
cials including a proposal from 
that agency to adjust softwood 
prices in a way which would in- 
crease the production of dimension 
lumber as against the recently es- 
tablished production practice to con- 
fine sawing to 6/4 inch thickness. 

Walter Jolin, secretary of the 
Birch Club, said that the veneer 
mills in the region would be actively 
in the market for veneer logs inas- 
much as current supply was lim- 
ited to six to eight weeks’ opera- 
tion. 

RETAIL DEALERS SPEAK 


E. E. Homstad, Black River Falls, 
Wis., president of the Wisconsin 
Retail Lumbermens association and 
J. H. Brannum, past president, 
spoke about some of the changed 
methods of lumber distribtuion 
brought about by government regu- 
lations. 

“Now that we are all retailers to- 
gether,” said Mr. Brannum, “we do 
wish that the sawmills would try to 
shorten their delivery lines.” 

O. C. Lemke, chairman of the 


. Bureau of Transportation, and F. 


M. Ducker, freight traffic manager, 
described the status of freight rate 
cases and the current proposals for 
increased revenues from the car- 
riers. 

Hubert Shepeck won the golf 
tournament and the Good cup. 
Medalist and low gross prizes went 
to Arvey Ahonen. Vilas Ruhmer, 
Phelps, Wis., vice president of the 
association, was in charge of the 
entertainment program. 
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NATIONALLY ADVERTISED 
AROMATIC RED CEDAR 


CLOSET LINING LUMBER 


Packaged and Sealed 


GUARANTEED 
90% Red Heart 
or Better 








Currently pro- 
duction problems 
prevent our immediate 
return to full scale operations 
but we can see an improvement in 
the near future—and we hope soon for 
a quick return to our prewar service on 
all shipments. 





PRODUCT ae 
GEO. C. BROWN & Co. 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 
LINDSEY fo nt, 

Qe. 


Self-Loading  Ze«d-" 
Skidders ; 










either team or 
tractor. On 
short hauls, 
snaking, and 
bunching logs, 
they are unex- 
celled. 


LINDSEY 
WAGON CO. 
Sole Manufecturers 
Laurel, - Miss. 





Gives Siding Jobs Improved 





Protection and Appearance 


On every Asbestos 
Siding job, where ap- 
pearance is essential, 
you can save valuable 
time, simplify fitting 
at corners and along 
window and door 
frames, ive added pro- 
i tection, . ing indi- 
vidual zine corner strips. . . . Made of 
oxidized zinc... will not stain. Lengths 
suitable for any Asbestos Siding Shingle. 
For complete details write 


BUGHER MANUFACTURING CO. 





211 S. Main Street 





Kokomo, Ind. 
































































Manufacturers 
and Wholesalers 
OF 
4 SPECIAL LUMBER PRODUCTS 
Anything Made From 


estern Lumber! 


WE MANUFACTURE 
AND SPECIALIZE IN 
Furniture Dimension 

Glued-Up Stock 

OSeiaines 0 

Venetian Blind Slate, 
Rails and Fascia 


Ready-to-Assemble 
Furniture Parts 


Industrial Shook 


Remember, too, 


WE WHOLESALE 


’ Hemlock 
; Douglas Fir 
Sitka Spruce 
Ponderosa Pine 
and other West Coast Woods 


A CABLOAD QUANTITIES ONLY 


Address all correspondence 
to our Kansas City Offices 


Menvlectorers and Wholeselers 1635 Dierks Bidg., Kansas City 6,Mo., Victor 4143 
Member of Western Pine Ass‘n., National Wooden Box Ass‘n., Ponderosa Pine Woodwork, 
Natronal-Americon Wholesale Lumber Ass‘n. 


West Coast Office: 910 Porter Building © Portland 4, Oregon 


The SHIMER EASED EDGE HEAD 


has proven superior, 
as the 6-Bit Head of 
this type can readily 
be used in most 
Matchers. The Bits 
are clearance pro- 
tected and readily ad- 
justed to the normal 





range of thickness of | 


eased edge stock. The 
Head may also be fitted for matching, plain joint- 
ing, siding or shiplap. 

Let us mail you particulars about the Shimer 
Eased Edge Heads. We will also send you a copy 
of the Shimer Pattern Book and Catalog. 

Write today. 


SAMUEL J. SHIMER&SONS.INC. 


Milanufacturers of ine we 
) pg" : PENNA 
ee The Shimer Cutter Heads 
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MECHANIZE with LOGGERS DREAM 


To Increase Your Net Profit-- 
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Let’s look at this matter of costs and profits squarely. You can’t make money if your costs are right 
up under ceiling prices. The way out is to reduce your costs—and the place to start is in the woods 
—with Loggers Dream—the mechanical wizard for low cost logging. 


Loggers Dream is out-performing other methods 
in every type operation—swamp, highlands, scat- 
tered, inaccessible timber or across streams. It 
comes mounted on a 1!/2-ton truck—Snakes from 
the stump up to 500 feet—Puts on a load in 5 to 
10 minutes, depending on size of logs—Moves to 


its work at truck speed and is quickly and easily 
set up for operation—Handles easily any log a 
3/g"’ line will carry. Loggers Dream is independ- 
ently powered with a Ford 100 hp. industrial 
unit and has plenty of power—Gets more logs out 
faster, cheaper, with less manpower. 


Mr. Lumberman, don’t fight a losing battle with costs. Do something about it. See the Loggers Dream 
in action. Put one on your job—see for yourself. Get the extra profit Loggers Dream can give you. 


Write -- Wire -- Phone 


TAYLOR MACHINE WORKS 


Louisville, Mississippi 
Phone 438 
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TOPSY-TURVY ISSUE 


_ Readers will notice at a glance that this issue of American Lumberman 
& Building Products Merchandiser is a radical departure from the usual. 
Several of the regular departments are missing. Others, although in- 
cluded, are not in their customary locations (for example: News and 
Trends and the contents page are towards the rear rather than the front 
of the magazine.) Feature articles, rather than being grouped, are 
divided in two small sections. Several articles in the magazine are not 
listed on the contents page. 

These and other inconsistencies in the make-up of this issue, were 
caused by earlier-than-normal closing of the forms in anticipation of a 
probable printers’ strike. In a desperate and hurried effort to serve read- 
ers and advertisers, the first two forms of this magazine were closed only 
two days after the preceding issue had gone to press. At the last minute 
it seemed apparent that the strike would be delayed, and a final form 
containing the News and Trends section was added. 

As this final form goes to press it is not yet certain whether there will 
be a work stoppage in Chicago printing plants. The editors hope for 
immediate return to a normal schedule of uninterrupted issues. If that 
becomes impossible, every effort will be made to serve readers and keep 
them informed by other means—such as special mimeographed news 
bulletins. 





THE AMERICAN LUMBERMAN & BUILDING PRODUCTS MERCHANDISER PLATFORM 


1—Organization of an integrated and articulate construction industry which will 
provide more and better building products to consumers at lower real costs with fair 
wages and profits to all who serve in the industry. 

2—Coordination of all production, marketing, research and professional activities 
concerned with the development, sale, and delivery to the consumer of. building 
products—including the functions of the manufacturer, wholesaler, retailer, architect, 
realtor, contractor, mechanic, financier, association official and public servant. 

3—Identification of the building products merchant as central headquarters for the 
industry's consumer selling activities in the local community. 

4—Perpetuation of the free enterprise system as the basis of a more abundant and 
I 9 ee np daa wane: ticks wae iene Bian as aia 

5—Informative, educational and merchandising-minded journalism and service 
toward these ends. 

The Editors 
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Banks and Builders Cooperate To 
Crack The Housing Problem 


Rochester, New York's long-range rental program for veterans 
proves the housing shortage can be solved at the local level. 


[= EVERY other city in the 
country, Rochester, N. Y., 
faced a critical housing shortage at 
the close of the war. Unlike most 
cities, Rochester evolved a con- 
structive plan to solve the problem. 

This plan, known as the Roches- 
ter Plan of Rental Housing, was 
originated and carried out by the 
commercial and savings banks of 
the city for the solution of the vét- 
erans’ housing shortage on a local, 
cooperative level. 

In one week’s time the idea was 
born, developed and launched on its 
way toward fulfillment. 


PROBLEM ANALYZED 

HOUSING problems facing the 
city were similar to those encoun- 
tered by other cities. There was a 
great deal of hue and cry about the 
need, but nothing constructive was 
done about it until Rochester’s two 
newspapers — the Democrat & 
Chronicle and the Times-Union 
sponsored a town meeting, twen- 
tieth century style, on housing. 

Representative Roches- 
trians from every walk of life ex- 
pressed their own opinion of the 
city’s greatest housing need in the 
morning of the all-day session. The 
afternoon session shifted from 
needs to possible solutions. 

Forty-two representative speak- 
ers were heard before a fact-sifting 
committee composed of four men 
and two women. One speaker sug- 


gested the establishment of a local 
housing authority financed through 
a bond issue. A real estate agent 
demanded the modification of 
Rochester’s “horse and buggy days” 
zoning laws to speed new construc- 
tion. Another speaker suggested 
building on a five-year plan, com- 
pleting merely the shell for immedi- 
ate occupancy and finishing the rest 
in the course of five years. 

Three days after the need and 
solution meeting, residents of the 
city braved a snowstorm to hear 
the listening committee of six re- 
port the summarized version of 
the city’s housing condition. Then 
the assembled citizens had a chance 
to speak their minds from the floor. 


OBJECTIVES NAMED 
OUT of the differences of opinion 
came a singleness of purpose which 
resolved itself into the aforemen- 
tioned Rochester Housing Plan. 
Back of the plan were the Rochester 


banks who proposed a simple, sound: 


and practical plant that immediate- 
ly obtained the approval of city, 
state and Federal authorities. Its 
objectives were: 

1. To solve local problems locally 
without waiting for government so- 
lutions. 

2. To do the job with private 
capital without inviting Federal en- 
croachment. 

3. To be practical and fore- 
sighted—supplying rental housing 


for veterans, most of whom were in 
no position to assume heavy mort- 
gage obligations and thus avoiding 
the possibility of future embarrass- 
ment should sensitive mortgage sit- 
uations arise. 

4. To provide better homes—on 
a rental basis—than the veteran 
could expect to obtain for the same 
low expenditure. 


' SPEEDY ACTION 


SPEED was essential. The ra- 
pidity with which the Rochester 
Plan was conceived, presented and 
put into action demonstrates what 
can be done when bankers, city of- 
ficials and builders work together. 

Here is the time table of the 
Rochester Plan: 

Jan. 29, 1946—Idea first con- 
ceived. 

Jan. 30, 1946—Plan presented to 
City Planning Commission. Ap- 
proved immediately. 

Jan. 31, 1946—Plan presented by 
originating bank to seven other 
banks. All indorsed the plan and 
pledged full cooperation. 

Feb. 1, 1946—Approval of Fed- 
eral Housing Administration ob- 
tained. Architect began work. 

Feb. 2, 1946—City Council gave 
official “go ahead.” 

Feb. 4, 1946—Corporation “Ro- 
chester Civil Rental Project, Inc.” 
formed. Directors met. 

Feb. 5, .1946—State Housing 
Commission approved the plan. 

March 27, 1946 — Architect’s 
plans submitted. 

May 12, 1946—Contracts let. 

May 15, 1946 — Construction 
started. 

HOW IT OPERATES 

ROCHESTER’S eight banks 
formed a non-profit company to 
build the homes, each bank sub- 
scribing a nominal amount for the 
capital stock on a pro rata basis. 
The banks will hold the titles and 
issue mortgages at low interest. 

The new company obtained a ful- 
ly improved plot of real estate from 
the city without cost and at a low- 
ered assessment. With the real 
estate as equity, the corporation ob- 
tained a loan under the National 
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Housing Act to cover the cost of 
construction. This mortgage the 
local banks share equally at slight- 
ly lower than normal] interest. 

Terms of the mortgage require 
amortization over a 32-year peri- 
od. Net earnings of the corporation 
above the amount necessary for op- 
erating costs, amortization,’ and 
adequate replacement reserves are 
used to reduce the indebtedness 
further. 

Upon completion of the amortiza- 
tion, Rochester Civic Rental Proj- 
ect, Inc., will sell the property to a 
private operator at a price to be 
agreed upon by the City Council. 
The proceeds will be used to reduce 
the city’s debt or for necessary pub- 
lic improvements. 

In the 10-acre tract where ¢éon- 
struction is underway will be 38 
four-family apartment buildings 
providing 152 units to be rented to 
veterans and their families. Thirty 
percent of the development area is 
for buildings and 70 percent is for 
landscaped lawns. The plan pro- 
vides for several play areas, size 
50x30, for children. 


IDENTICAL APARTMENTS 


EACH apartment has the same 
interior floor plan —large living 
room, two bedrooms, a kitchen and 
a bath. The living room is 1214x 
1614; front bedroom 12x121%4; back 
bedroom 11144x10. The bath has a 
tub and shower and the kitchen is 
complete with gas stove, electric 
refrigerator and electric garbage 
disposal unit. Rental is approxi- 
mately $50 per month. 

There are basement locker facili- 
ties for storage and a laundry cen- 
ter with laundry trays, automatic 
washers on a meter basis and dry- 
ing rooms. Garages, which will rent 
at five dollars per month, are being 
built for 50 percent of the apart- 
ments. Additional garages will be 
built when needed. 

Variations are planned in ex- 
terior architectural treatment to 
give the homes individuality. There 
are no back doors. Both sides of 
these homes are “the front.” 

One distinctive feature of the 
project is a private heating unit 
for each apartment. No outlet is 
further than six feet from the 
furnace and cold air returns assure 
good supplementary circulation in 
combination with the blower. Gas 
heat is used, permitting each ten- 
ant to regulate the temperature to 
suit himself. 

A rental applications commit- 
tee has been formed to deter- 
mine which applicants deserve ten- 
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ancy. This committee has the au- 
thority to pass on all applications. 

The board of directors will lay 
down general rules regarding the 
maximum amount of income that 
a prospective tenant may earn and 
other restrictions. Within these 
limits the committee has complete 
authority in the matter of rents 
and the selection of tenants. Such 
a setup is intended to remove any 
pressure that might be exerted 
upon the banks to provide apart- 
ments for their customers. 

An operating committee has 
been chosen consisting of the real 
estate and mortgage officers of 
three of the participating banks. 
The manager of the project will 
report to this committee. The man- 
ager will be an ex-serviceman who 
will live in the development. His 


‘salary and that of his three as- 


sistants will be included in oper- 
ating expenses. None of the bank 
representatives receive any com- 
pensation. 


EMERGENCY PROGRAM OUTLINED 


IN ADDITION to these long- 
range plans, a short-term emer- 
gency program was adopted. These 
are the results of this program in 
terms of living space: two aban- 
doned schools converted to provide 
47 units in one building and 33 
units in the other; the city, in 
cooperation with the New York 


State Emergency Housing Board,’ 


secured 300 Army barracks for 
temporary erection on _ city-held 
lots; the University of Rochester 
with the assistance of the Federal 
government made available 40 de- 
mountable housing units to ex-GIs 
enrolled at the school; plans were 
drawn and land purchased for the 
erection of cinder block houses, 
which can be built at the estimated 
rate of 700-800 per month from the 
70,000-80,000 individual cinder 
blocks Rochester can produce on a 
maximum daily basis; a private 
contractor is erecting 48 housing 
units; an old headquarters of the 
City Fire Department is in the 
process of being converted into 18 






apartments; the state is erecting 
40 housing units on the’ training 
ground formerly used for military 
police trainees. 

State housing authorities gave 
their endorsement to the long- 
range program at the outset. Fur- 
ther state cooperation came from 
the special ruling of the banking 
department of the State of New 
York, permitting the banks to par- 
ticipate in the mortgage and to 
own stock in the corporation. Of 
the eight banks participating, five 
are commercial and three are sav- 
ings banks which normally are pro- 
hibited from participating in such 
corporate activities. 


BLOW TO PUBLIC HOUSING 


PROPONENTS of the Roches- 
ter Plan hope that this plan, adapt- 
able for use by non-banking groups, 
will show the way to other groups 
interested in defeating the threat 
of public housing in other com- 
munities. 

Inquiries and visits regarding 
the plan have been received from 
bankers, city administrators, real- 
tors and other groups from 25 
cities in 10 states. 

This is how backers of the plan 
explain it in one sentence: 

“The Rochester Plan is_ subsi- 
dized housing at a local level, 
rather than on a national scale, 
with local control which knows 
and senses local needs quicker and 
better than control several hun- 
dreds of miles away.” 
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Utilizing the radio for informal, informative roundtable discussions of general 
public interest, lumber dealers and other industry members swing a hostile 
press over fo full, factual reports on the problems of home building today. 


St. Louis Building Congress: 


|. Coordinates the Industry Locally 


2. Overcomes Poor Public Relations 


ERHAPS NOWHERE in the 
country was the building in- 
dustry in such bad repute with the 
public as in St. Louis in the spring 
of this year. 

The reputation for ineffective 
publicity in the industry reached 
its peak in this metropolis with a 
series of articles in the city’s lead- 
ing newspapers attacking all build- 
ing groups. 

Climax of the attack was an edi- 
torial in the St. Louis Post-Dis- 
patch titled “Merchants of Home- 
lessness” accompanied by an edi- 
torial cartoon showing the heavy 
boot of the real estate lobby crush- 
ing a residence labeled “National 
Housing Plan.” 

That was the spur that united 
the industry in St. Louis. An or- 
ganization explained in this article 
was evolved for the purpose of 
publicizing facts about the indus- 
try applicable to the home building 
public. 

RESPECT for this organiza- 
tion’s work was reflected in later 
newspaper stories which adhered 
to objective rather than partisan 
reporting. 

Dealers will draw some sound 
suggestions for their own publicity 
program from the experience of 
the Greater St. Louis Building 
Congress. 

For many years it had been felt 
by persons in the building and 
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construction industry in St. Louis 
that a definite need existed for an 
organization that could embrace 
the entire building industry rather 
than one segment of it. 

In the fall of 1945 under the 
sponsorship of the Producers’ 
Council, the Greater St. Louis 
Building Congress was organized. 
This organization consisted of 
representatives from the Produc- 
ers’ Council, the Residential Build- 
ers, the American Institute of 
Architects, the Retail Lumber Deal- 
ers association, the Wood Products 
Institute, the Master Builders as- 
sociation, the local chapter of the 
Associated General Contractors of 
America, the St. Louis Real Estate 
Exchange, the Mortgage Bankers 
association and the Building and 
Loan league. 

The objectives of the organiza- 
tion were twofold. 1. To create a 
greater consciousness in the minds 
of the various building industry 
factors of their relationship to an 
overall industry and their respon- 
sibility to it. 2. To inform the pub- 
lic of the building industry’s desire 
to serve the public. 


STUDY UNDERTAKEN 
A STUDY was undertaken to de- 
termine the best method of con- 
ducting a public relations program 
for the overall industry. As an out- 
growth of the very bad press the 
building industry was receiving in 


St. Louis, the public relations com- 
mittee had about decided to em- 
bark on a series of half-page ads 
running over a period of weeks, 
telling the story of the industry as 
a whole, but featuring an explana- 
tory story on each segment of the 
industry in each ad. 

The estimated cost of this ad- 
vertising program was $26,000, a 
prohibitive sum. At this time radio 
station KXOK came to the Build- 
ing Congress with an offer of half 
an hour of free time each Monday 
night for a period of 13 weeks for 
a program of general informative 
nature. 

Amateurs at preparing radio 
scripts, the publicity committee 
turned to an advertising agency to 
do this work. This cost $2,600. 

The committee decided that the 
best procedure was to have three 
or four members of each segment 
of the industry represented on each 
program. 

On the first broadcast, for ex- 
ample, were representatives from 
the Home Builders association, 
Wood Products Institute, - Retail 
Lumber Dealers association, Struc- 
tural Clay- Products Institute and 
the Producers’ Council, 

It was felt that by using these 
representatives and not duplicating 
any of them, it would be possible 
to enlist the active effort of a size 
able number of the people in the 
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of the! THE LIGHTWEIGHT STEEL FRAMING 
is ad THAT GOES UP FAST 


000, a 


» radio Stran-Steel’s fast, efficient erection method appeals to both 
Build- architects and builders. Studs, joists and channel plates are 
of half laid out on the ground and joined with self-threading screws 
2 to form a section of convenient handling size; then the whole 
mative is raised and secured in place. Other building materials are 


later attached directly to the frame with hammer and nails. 


radio No special tools or equipment is required. 
mittee 
“id to Stran-Steel provides a fire-safe, rigid, long-lasting frame that 
at the assures low maintenance costs. It is a material of precision 
three and uniform quality, free from such variations as are caused 
ment by growth, seasoning or “‘greenness.”” The patented nailing 
n each groove grips nails more securely than wood does. 
or ex- Get the full story of this economical, fast-erecting framing 
aa system. See Sweet’s File, Architectural, Sweet's File for 


Retail Builders, or the January issue of Building Supply News. 
Struc- 
re «nf GREAT LAKES STEEL CORPORATION 


Stran-Steel Division * Penobscot Building, Detroit 26, Michigan 
UNIT OF NATIONAL STEEL CORPORATION 
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industry throughout the course of 
the programs. 

Fifty-two people were used with 
no duplication of the factors repre- 
sented except in the case of the 


Producers’ Council. Representa- 
tives of the various segments of 
the industry worked with the chair- 
man of the committee and a repre- 
sentative of the agency in the 
preparation of each broadcast. 

The title of the program series 
was You Can Build a Home. Sub- 
jects covered in the individual pro- 
grams were: The Home Building 
Industry Today; What About the 
$6,000 House?; Financing the 
Home; Selecting the Site; Design- 
ing the Home; Types of Exterior 
Construction and Foundations; 
Plumbing; Electrical Living; In- 
sulation; Heating and Air Condi- 
tioning; Kitchens and Kitchen 
Planning; Interior Finishes; The 
Home Building Industry to Date. 


ROUNDTABLE DISCUSSIONS 


WITH ‘two exceptions the broad- 
casts were conducted as roundtable 
discussions. The news editor of the 
station acted as moderator. A radio 
skit with professional actors en- 
livened the program “Electrical 


Living.” Two women experts dis- 
cussed “Kitchens and _ Kitchen 
Planning.” 

Although the entire program 


was kept on an amateur level, a 
studied effort was made to avoid 
extemporaneous remarks. One pro- 
gram without a prepared script in- 
dicated that careful preparation 
was preferable. 

Each program contained solid 
factual material presented in lan- 
guage that the listener could un- 
derstand. At the same time every 
effort was made in each broadcast 
to express the willingness of the 
industry to do its job for the pub- 
lic. 

The true test of success was the 
change of attitude that took place 
on the part of the newspapers in 
St. Louis. Both of the evening 
newspapers which previously had 
been so vicious in their attack upon 
the industry finally decided there 
were two sides to the problem. 

The Post-Dispatch, which had 
run the editorial captioned ‘“Mer- 
chants of Homelessness,” assigned 
a feature writer who spent several 
weeks studying the entire problem 
of the building industry and after- 
ward wrote six lengthy articles 
giving the whole story based on 
facts. This was a far cry from the 
sensational attacks to which the 
industry had been subjected before. 
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\ Merchants of Homelessness 


A real estate lobby is scuttling the Govern- 
ment’s national housing program. House Major- 
ity Leader McCormack calls it “the most power- 
ful lobby in my time”"—which includes 19 years 
in Congress. NHA Administrator Wilson Wyatt 
bitterly agrees with him, and last week's record 
of a servile House of Representatives supports 
| the charge, 

First, the House voted 145 to 88 to cut the 
Wyatt ptogram, which is designed to provide 
2,700,000 houses, from two years to less than 18 

months. Second, it voted 154 to 68 ‘to reject 
price controls on old houses — without which 
| there Is no hope of holding new ones to levels 
where veterans and other feft-out Americans can 
reach them. Now It is predicted that the House 
will also reject producers’ subsidics and price 
. cellings on new houses, both of which are re 
quired to keep prices within toleration. 
This same lobby had already heen allowed to 
push old-house prices up’ 25, 50, 100 per cent 
through exemption from price control during 
the war. And, further testimony to its power, 
it had installed one of its members as housing 
adviser to Reconversion Director Snyder, where- 
upon that official wasted precious months be 
fore sensing the grave emergency. 

In the main, the lobby works as three trade 
bodies: the National Association of Real Estate 
Boards (whose members proclaim themselves 

“realtors”), the National Association of Home 





Bullders (“operative” or speculative bullders) 
and ‘the Producers’ Council (building materials 
manufacturers), Here and there, individual ap- 
Draisers, mortgage lenders and smaller groups 
of such people join as fellow travelers, 

The lobby is eternally busy—in Washington, 
in Jefferson City, on the mind of any gullible 


citizen who will swallow its frequent publi¢ pro- 


nouncements. In St. Louls, for example, its 
spokesmen include Louls Maginn, who has un- 
remittingly fought the only feasible terms of 
slum clearance, and Cyrus Crane Willmore, who 
called the Wagner-Ellender-Taft bill for public- 
private co-operation in urban redevelopment the 
worst legislation proposed since slavery times, 
What they say openly fs ordinarily such trash 
as is reprinted under the cartoon today. One 
says that price controls on finished houses are 
unworkable and would stifle construction; he 
does not explain why so many builders were de- 
lighted to construct war-worker housing under 
very stern controls. Another, using the old de- 
vice of rejecting fact where fancy suits his pur 




















pose better, talks ominously about studying in- 
dividual sets of plans, etc.—when the truth fs 
that the proposed form of control resembles, but 
is much simpler than, the arrangements under 
which munitions of war were produced profitably 
and In record time. Another hymns the specu- 
lative builder as risk-taker—passing blandly over 
the circumstance that there Is no risk when there 
are hundreds of takers for every house. 

On a scale perhaps without parallel, it is the 
classic tactic of unscrupulous special interest. 
Clarity is always slow to overtake fomented ‘con- 
fusion, and an Austrian Corporal has taught us 
that truth is slow to catch up with endlessly re- 
peated fiction. The plain intent is to muddle 
the public, to make plain citizens hesitate to tell 
Administration and Congress what they want. 

Their opposition thus weakened and divided, , 
the lobbyists can work more efficiently at pol- 
luting congressional action and executive initia- 
tive. “Spontaneous” letters and telegrams can 
always be arranged by their local chapters. 
Clouds of witnesses are marshaled and marched. 
There are open or veiled threats and promises 
for congressional ears. So the House of Rep: 
resentatives dutifully does the Wyatt program 
to death by piecemeal murder. Meanwhile, plans 
mature to murder the Wagner-Ellender-Taft bill. 

The utterly insane circumstance {s that these 
proponents of scarcity-supported extortion are 
working for the irreparable harm of their own 
constituents. The Wyatt program could at last 
make the Industry efficient, stable, steadily pros 
perous, and prevent a recurrence of the slump 
and stagnation which followed World War I. The 
Wagner-Ellender-Taft bill is the bright hope for 
restoring the cities and urban property values, 

without which the housing industry cannot hope 
to flourish permanently, But the lobby is hell 
bent to ruin them both. 

It Is doing us all irreparable harm. Is it not 
time, then, for members-.of Congress to hear 
from a few million quarters that the arms and 
legs and heart and blood of the Wyatt and Wag- ) 
ner-Ellender-Taft programs MUST be provided 
—Instead of leaving it to Democratic Chairman 
Hannegan? If Hannegan fears political reprisals 
tomorrow, do not the people have more to fear 
from inflation and homelessness today? 

Is it not time for the people as individuals and 
in “people’s lobbies” to rise up everywhere, de- 
nounce the lobby for what it is, promise oblivion 
to any official or legislator who does its bid- 
ding? 
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In the process of gathering this 
information, the newspapers 
learned that the men in the indus- 
try were not thieves, profiteers or 
“Merchants of Homelessness,” but 
were conscientious American citi- 
zens willing and anxious to do their 
job. 

One thing this campaign proved. 
When the true facts are presented 
understandably to the average man 
he will reach a sound conclusion. 
In St. Louis it was found that radio 
was the logical medium. However, 
the radio series was only the begin- 
ning, according to a spokesman for 
the Building Congress. It is 
planned to devise a means of con- 
tinuing a program of public infor- 
mation covering the overall build- 
ing industry each year. 


PREPARATION OF SCRIPTS 


SOME indication of how the 
scripts were written and the mate- 
rial handled can be gained in ex- 


aacenil 


From the St. Louis Post Dispatch 


cerpts below from the final broad- 
cast entitled “The Home Building 
Industry to Date.” This broadcast 
was made by J. L. McCullough, 
St. Louis District Manager for 
Johns-Manville. It explained the 
composition of the Greater St. 
Louis Building Congress and. how 
its various segments function. 

“This program tonight is an ex- 
ample of a report to the public of 
our stewardship of their interests 
and just what is being done. On 
almost every program having to do 
with the things the individual 
should know about buying or 
building a home, reference has been 
made to the advisability of spend- 
ing a little more to be sure they 
are getting the best for this or 
that purpose. 

“Doubtless the listener wondered 
just where this spending a little 
more would stop. If he were to 
spend a little more on each phase 
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“ln riding the trend... 
nol. wit bucking | itl? 


‘‘Almost half the actual and prospective home- 
owners interviewed in a recent survey said 
that they will buy asphalt shingles when 

they get new roofs. 


“I’m making this trend work for me by 
selling Barrett Shingles in the new-home 
construction market. Barrett Shingles are 
tops in quality, nationally advertised, and 
highly regarded by leading architects 
and builders as well as home-owners — 
the kind of product that builds my 
customers’ confidence in me. 





‘‘What’s more, Barrett is a supplier I can 
count on through good times and bad — 
a great basic business that has prospered 

steadily since 1854 to become ‘the greatest 

name in roofing.’ Barrett means stability 

.. and that’s what I want most for my 
business in the years ahead.” 


toh | THE BARRETT DIVISION 


ALLIED CHEMICAL & DYE CORPORATION 
yroad- E> 40 Rector Street, New York 6, N. Y. 

ilding 2 ; 2800 So. Sacramento Avenue Birmingham 
deast oa Chicago 23, Ill. Alabama 
ough, 

- for : Feature these Barrett 

1 the Extra-Profit Products 

r St. Barrett Shingles and Sidings 

|. how : Barrett Roll Roofings 

. re Barrett Rock Wool Insulation 
n ex- , ' os Barrett Protective Paints 

lic of 
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HERE'S ANOTHER INSTALLATION OF 


BRADLEY 


PRE-FINISHED (STRAIGHT-LINE) FLOORING 


... which has supplied its enthusiastic owner with 
“Tl say 3 beautiful, superior hardwood floors at a substantial 
it's Straight-line!” “ savings in cost. 





Bradley's factory finishing by assembly line 
methods meets the demand for a floor that's bet- 


ter in every way than any offered in the pre-war 
period. Reason . .. workmanship that is an 


amazing improvement over hand finishing on 


the job, plus basic refinements in manufacture. 


The time when we can book orders is still 
in the future, but we'll be glad to send 


descriptive literature and specifications now. 


BRADLEY LUMBER COMPANY o/ 4 & 
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of the building, the cost would be 
out of sight. 

“The experts have made these 
suggestions, not with the thought 
of building up the price, but to 
show that a little more spent on 
the important fundamentals of a 
home is vital, both from the view- 
point of ‘satisfaction and invest- 
ment. The building industry is 
unique in that consumer satisfac- 
tion is cumulative. A homeowner 
should receive increasing satisfac- 
tion over the years of his owner- 
ship and use of his home. This can 
only come from the use of tried and 
proven methods and materials in 
those parts of the structure that 
are vital. 

“For example, if one spends the 
little extra needed to insure ade- 
quate insulation, one will receive 
the benefits for years to come with 
increasing satisfaction. This factor 
of cumulative satisfaction is the 
great guiding force in the entire 
industry. It influences and deter- 
mines the use of new materials 
which, in the construction industry 
must not be measured in terms of 
five or ten years use, but 25, 50 and 
100 years. 


BUILDING INDUSTRY ANALYZED 


“IN THINKING of the building. - 


and construction industry, it is not 
always clear to the layman just who 
or what makes up the industry. Out 
in my neighborhood we have 85 
houses in our little subdivision. 
That means 85 families. Of these 
85 families, 12 of them are con- 
nected directly or indirectly to the 
construction industry. 

“In short, the building industry 
very fairly represents a cross sec- 
tion of a substantial part of most 
communities. This has the disad- 
vantage that comes from the un- 
wieldiness of size and diversified 
personnel, but it has the advantage 
of being representative of the peo- 
ple as a whole. The industry can- 
not be unmindful of the public wel- 
fare when it is, of necessity, such a 
substantial part of what we refer 
to as the public. 

“The general public is not always 
aware of the fact that the building 
and construction industry is an up 
and down business. It either has a 
boom or a bust. From 1930 up to 
the time of the war there was an 
ample supply of materials and 
manpower, but there was a notice- 
able lack of public interest in buy- 
ing homes. 

“Housing, in particular, is built 
only when there are buyers. One 


cannot build a stockpile of housing - 


during slow times to be sold during 
the boom times. Housing doesn’t 
fit into this type of program. Un- 
fortunately, when the men and ma- 
terials are in ready supply, demand 
for housing normally is off. When 
demand for housing increases be- 
yond certain limits, we run into 
the kind of situation we have today. 

“Anything that will tend to sta- 
bilize the industry on somewhere 
near an even balance between de- 
mand and supply, will most certain- 
ly result in vast savings to the 
public at large. This can best be 
brought about by creating in the 
public mind a concept of sound 
values. ‘ 

“The public will be served—its 
desires fulfilled. If the public does 
not want home ownership but pre- 
fers to live in a trailer, the home- 
building industry will, in the end, 
be a trailer factory. 

“During the war the home con- 
struction industry was brought to 
a standstill in order that the war 
effort might be better served. 

“The erection of any building re- 
quires team work and the taking of 
a series of properly co-ordinated 
steps. It takes time to train and 
develop a co-ordinated construction 
crew. These trained and well co- 
ordinated crews that were in action 
before the war, were broken up 
during the war. Now the big job 
is to rebuild these crews and again 
get them working together smooth- 
ly and efficiently. 


FLOW OF MATERIALS NECESSARY 


“THE biggest single obstacle to 
more rapid progress in this direc- 
tion is the lack of a ready or steady 
flow of materials to jobs. When the 
job is ready for floor joists, they 
must be there or the job stops. The 
same is true of a multitude of other 
items—soil pipe for instance. Soil 
pipe must generally be installed be- 
tween walls, so it must be put in 
place before lathing and plaster- 
ing. The absence of soil pipe stops 
the job. 

“Construction needs a ready flow 
of materials just as the automobile 
industry must have parts on hand 
to keep the production line moving. 
Just as costs go up in the auto 
production line when the line is 
held up, so costs go up on the con- 
struction job when delays occur. It 
is logical to assume that no cost 
reduction of a permanent nature 
will occur until materials begin to 
flow evenly and with some degree 
of certainty. 

“An example of what lies behind 
the material shortage is the case 
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of one manufacturer who is cur- 
rently producing at about 60 per- 
cent of capacity—because of a lack 
of manpower. Machines are stand- 
ing idle because of the lack of men 
to operate them. The local labor 
market has been drained and the 
importing of labor is stymied for 
the lack of housing. . 

“So it becomes quite clear that 
in . addition to the _ bottlenecks 
caused by governmental interfer- 
ence, the industry is suffering the 
multiple dislocation adjustments 
that are rampant throughout the 
land. 

“In the 1930s and up to the war 
and even during the war, it was 
possible to purchase a home for 
$6,000 or even under $5,000. In 
the early Thirties a really good 
house could be built for $7,500. It 
is only natural that the uninformed 
should wonder why a house that 
could be built before the war for 
$7,500 is now selling for $12,000 or 
more. 

“In the 30’s and early 40’s hous- 
ing was being sold on the basis of 
the depression dollar. During the 
war no housing to any extent was 
built. Now one finds that a 1934 or 
1935 dollar: will not buy as much 
house in 1946 as it did in 1936. 
What we often times forget is that 
the 1934 dollar won’t buy as much 
of anything in 1946. 


JOB BEING DONE 

“WHEN all the obstacles that 
have beset the building industry 
and particularly the home construc- 
tion portion are catalogued, one 
cannot but be surprised at the job 
that is being done. A casual ride 
around St. Louis and the county 
reveals a substantial amount of 
residential construction underway, 
some 7,000 units in Greater St. 
Louis. i 

“Measured in-.the light of need, 
that’s not enough. But measured 
in relation to the average units 
produced prior to the war, it is 
about 50 percent ahead. That there 
would be substantially more units 
under way now goes without saying 
if materials were available on a 
ready basis. 

“In short, construction has 
bounded ahead of its material sup- 
ply and as soon as materials flow 
in greater volume, so will the con- 
struction of housing units. 

“It takes a flow of materials to 
build—no matter who builds—pri- 
vate industry or the government. 
There is ample evidence to prove 
the private enterprise in the build- 
ing industry can and will do the 
jo ” 
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How to Judge a Good Paint Brush 


Here are a few hints—where to look and what to look for— 
that will assist the retailer in purchasing paint brushes. 


N OW THAT wartime regula- 
tions and restrictions on the 
manufacture of paint brushes have 
been removed, it behooves the re- 
tail lumber dealer to be exceedingly 
cautious in purchasing brushes. 

Certain unscrupulous manufac- 
turers have taken advantage of the 
tremendous demand for brushes by 
selling brushes as pure bristle when 
they are actually adulterated; mis- 
stating the percentage of adultera- 
tion; using reclaimed bristle in 
place of new bristle; omitting the 
stamping indicating the contents 
of the brush and misbranding the 
bristle mixture. 

Federal Trade Commission reg- 
ulations are designed to protect the 
public and the dealer from most of 
these deceptions. For paint brushes, 
where natural hog bristle has been 
the standard previously, any de- 
parture from 100 percent bristle is 
required to be shown in the stamp- 
ing. 

BRUSHES ARE MARKED 

IF A brush is made of a mix- 
ture, the chief ingredient must be 
shown first; thus a mixture of 55 
percent bristle and 45 percent 
horsehair may be stamped bristle 
and horsehair if the actual per- 
centages are not shown. If the per- 
centages were reversed, the brush 
should be stamped horsehair and 
bristle. 

Brushes made of other materials, 
such as fibre or synthetic bristle, 
must be clearly stamped as to con- 
tents. Failure to do so is contrary 
to law. 

Paint brush manufacturers, anx- 
ious to stamp out bad practices, 
have made the following sugges- 
tions as a guide for prospective 
purchasers. 

1. Buy brushes only from relia- 
ble manufacturers or distributors 
who are known to you. 

2. Do not, under any circum- 
stances, make cash purchases of 
brushes from unknown individuals 
without invoices. 

38. Never buy unbranded mer- 
chandise or brushes which are not 
stamped as to contents. 

4. While brushes are scarce and 
quality is gradually improving, buy 
for current requirements only. The 
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next brushes you buy may possibly 
be better. Do not accumulate 
brushes as they become obsolescent. 

5. If you are a large user of 
brushes, take care of them and 
make them go as far and last as 
long as possible. 


REPUTATION OF MANUFACTURER 

THE most important guide in 
the purchase of brushes is the rep- 
utation and honesty of the manu- 
facturer. Manufacturers say that 
it is almost impossible to determine 
the extent of adulteration in a mis- 
branded brush. 

Experienced brush handlers can 
detect an adulterated brush by its 
feel. A brush with considerable 
horsehair in it is likely to feel spon- 
gy and soft. The conservation of 
critically scarce bristle during the 
war years, when the bristle supply 
from China was cut off, necessi- 
tated adulteration. 

The longer the stock out of the 
ferrule, the more expensive the 
brush. However, two brushes with 
the same length out of the ferrule 
may be as much as 20 percent apart 
in price range. The reason for this 
price differential is mainly due to 
the mixture of the various lengths 
of bristle. A manufacturer inter- 
ested in selling a cut-rate brush is 
likely to introduce an excessive 
amount of short hairs into his 
brushes. However, a certain amount 


of shorter bristles are necessary to 
assure a good working tool that will 
be effective in the corners. 


TOP SIZE BRISTLES 

AT LEAST one manufacturer 
believes that a good paint brush 
should be composed of 66-2/3 top 
size bristles; 16-2/3 percent second 
size and 16-2/3 third size bristles. 
However, this does not mean that 
66-2/3 percent of the bristles will 
run the full length of the brush. 
Bristles are originally sorted ac- 
cording to approximate length and 
the number of actual top size 
bristles will be considerably lower 
than the length specified on the 
bundle from which the brush mix- 
ture is made. 

Most bristles have a flag end— 
the tip end of the bristle being 
split into several small ends. In 
the last few years, there has been 
a large amount of artificially flag- 
ged horse hair in use. The ar- 
tificial flag has a tendency to work 
off while bristle flag does not. 

Although these characteristics 
are technicalities hardly discernible 
to anyone but an expert in brushes, 
they are factors which the retail 
dealer should consider in buying 
supplies from brush salesmen. 

On the basis of the foregoing 
points, make the salesman prove to 
you that his brushes are what he 
says they are. 
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National survey shows’... for HOME INSULATION 
































People prefer Johns-Manville 


BQ tof oe nr oe rent 


This public preference will prove invaluable to you 
and your builders in tomorrow's competitive market 
when building materials will again become abundant. 











ODAY, we are living in an era which has no prece- 

dent. Demand is so much greater than supply that 
your problem of obtaining enough materials to meet your 
needs is almost insurmountable. 








WHAT WITH ALL THE PUBLICITY ABOUT SHORTAGES ) We would have short memories, however, if we could 
4 THESE DAYS, 1 FIND (TS QUITE A PROBLEM TO not recall days when the problem was completely re- 
: s d—when materials were available in abundance and 

t will ASSURE CUSTOMERS THAT I'M NOT RESORTING pacer 


you faced the problem of selling goods in sufficient 
volume to insure the success of your business. In those 
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YES, THATS way days, customers were free to choose the brands of mer- 
turer \‘M IMPRESSED chandise they wanted. Every dealer knows that the return 
MORE THAN EVER of these competitive conditions is not too far away. 

to a ie Na ai 
oo WITH THE IMPOR Johns-Manville has been anticipating this situation. 
stles. TANCE OF WELL Through continuous national advertising we have been 
that KNOWN TRADE preparing for the time when quality materials and con- 
will NAMES THAT sumer acceptance will again govern the market. 
rush. STAND FOR The result is that today J-M products not only enjoy a 
| ~~ QUALITY - reputation for the highest quality, but have overwhelming 
| fied consumer acceptance.* 
ower Johns-Manville intends to maintain and increase this 
the acceptance for J-M products through powerful national 
mix- advertising such as the J-M radio program reaching up to 
thirty million listeners a month. 
-- KIN A SCIENTIFIC PUBLIC OPINION 
iliac SURVEY recently completed, one of the Although today demand greatly exceeds supply, tomor- 
* questions asked was, “In what manufac- row your volume and profits will depend more than ever 
icin turer of home insulation would you have on your merchandising efforts. We believe we can de- 
e! the greatest confidence?” ‘ . 
flag- Th af Sich velop no greater selling advantage for you than this over- 
ar- Muncie eaan prdhestnatna te! a ae whelming acceptance for the Johns- Manville name. 
work Overwhelming preference was also Johns- Manville, 22 E. 40th St., New York 16, N. Y. 
: shown for other Johns-Manville eee 
stics products—for roofing, 8 to 1... for Zt 
nible asbestos products, 60 to 1! Com- 
shes, plete details on request. | o 
etail bad DU Ts 
ying i 
oing 
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t he 
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Complete working blueprints and specifica- 
tions of any house design published in this 
magazine are now available at $5 per set. 
ro) Two sets of plans for the same house are $8, 
DINING LIVING ROOM three sets $10, four sets $12 when ordered 
10-0 X 12-0 13-0 X 20-0 4 at the same time. All the blueprints are in 
a convenient 12x18 inch size and meet all 
FHA requirements. ‘Please order plans by 
number, enclosing payment and address to 
American Lumberman, 139 North Clark street, 
Chicago 2, Ill. 



































House Plan 
No. 812 
15,750 Cubic Feet 
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Get in on 
=i first deliveries 
“4 — by ordering ahead! 
)M 





DeWalt proudly presents this en- 
tirely new Model GE 7% H.P. power 
saw—especially powered for use in 
the yard. Deliveries are already be- 
ing made and production steadily 
increasing to take care of new 
orders. 








This new DeWalt is heavier — 
streamlined — sturdily built for 
continuoussatis- 
factory perform- 
ance. It is more 
flexible than 
ever before! 














Free on Request 
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The new DeWaur all-purpose saw 
with EXTRA POWER! 













Featuring advanced postwar con- 
struction is the new DeWalt direct 
drive motor which includes Fiber- 
glas insulation — grease-sealed-for- 
life motor bearings—and a new cast 
aluminum motor case. 


This DeWalt is so far advanced 
that the best way to learn about it 
is to get our latest catalog, and ar- 
range to have dealers give you any 
additional information you want. 
Write for catalog — and for the 
DeWalt IDEA BOOK “New Ways to 
Make Money.” 


DE WALT provucts corporation 


159 Fountain Avenue . 


Lancaster, Penna. 
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Southern Pine Men Blame 


Government for Home Shortage 


[TD TRECT responsibility for the 
shortage of veterans’ homes 
was placed upon the government 
by “top flight” representatives of 
the Southern pine industry who 
accused the Office of Price Admin- 
istration, National Housing Ad- 
ministration, and other govern- 
ment agencies of placing false and 
“foreign” philosophy of economics 
before “American” needs. 
Every experience of Southern 
pine men with government agen- 
cies before, during and since the 
war has convinced them that expe- 
diency, politics, and promotion of 
foreign ideals have had a throttling 
effect upon the output of their 
product. 

After a recent Washington 
meeting with government agencies, 
allegedly to correct the present 
chaotic situation, the Southern pine 
representatives considered a long 
list of governmental inconsisten- 
cies. While the expressed desires 
are for more production, the de- 
sires shown by the agencies were 
for more and more controls, re- 
gardless of the effect upon the in- 
dustry or whether veterans had 
homes or not, charged the South- 
erners. : 

As one lumber executive ex- 
pressed it, “the crocodile tears 
over the veterans’ dilemma only 
saturate the already green lum- 
ber that is being used in erecting 
homes unsuitable for those who 
risked their lives to guard our 
American way of life.” 

C. C. Sheppard, Clarks, La., 
chairman of a committee repre- 
senting the entire Southern pine 
industry said: “The veterans of 
this country, and others in need 
of lumber for essential construc- 
tion, may have the idea that the 
industry is not bending every ef- 
fort to supply the lumber needed 
for homes and other types of neces- 
sary construction. The time to tear 
the mask from those who spread 
such propaganda is now. When the 
facts are known and understood, 
the masses of prospective builders 
should be able to judge why there 
is no housing to speak of, certainly 
not the housing they were so 
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lavishly promised by the propa- 
ganda experts.” 

Commenting further on this in- 
tolerable situation, C. E. Klumb, 
Crystal Springs, Miss., Chairman 
of the Southern Pine Industry 
Advisory committee to OPA, said: 
“The critical condition of the con- 
struction industry today has been 
coming for more than three years. 
As a matter of fact, as early as 
1942 (the year of greatest lumber 
production since 1929), this indus- 
try began to appeal to government 
agencies for a sense of realism in 
dealing with the problem of pro- 
duction. The Industry Advisory 
committee to OPA, composed of 
men within the industry who knew 
what would happen unless price 
relief was forthcoming, recom- 
mended adjustments in mill ceiling 
prices in order to maintain the high 
volume of 1942 which our branch 
of the industry produced for the 
war. OPA declined to heed this ad- 


vice and, time after time, as the . 


production began to decline, that 
agency steadfastly and adamantly 
refused to act on the advice of its 
advisory committee. OPA. ignored 
the law of economics in trying to 
“hold the line’; its officials mani- 
fested a total lack of understanding 
of the complexities of our industry 
and its problems with the inevitable 
result that the industry has been 
constantly on the verge of strangu- 
lation with the rope of OPA twisted 
tightly around its neck.” 

Tom DeWeese, Philadelphia, 
Miss., lumberman, who headed a 
delegation of Southern pine lum- 
bermen in Washington during the 
close of 1945 and the early part of 
this year, called attention to the 
fact that OPA did make some ad- 
justments in Southern pine ceiling 
prices, but it was always a case of 
“too little and too late. Such ad- 
justments usually came long after 
the industry had suffered operating 
losses and the increases granted 
were too small to induce manufac- 
turers to step up their production 
or to cause idle sawmills to come 
back into operation. The last price 
increase in Southern -pine mill ceil- 
ing prices was granted in Febru- 


ary of this year through a directive 
by Economic Stabilizer Judge John 
C. Collet, who was convinced that 
the Southern pine industry, based 
on evidence submitted, was entitled 
to an adjustment which OPA had 
all along refused to grant. This in- 
centive increase did result in a 
pick-up in production, according to 
figures issued by the CPA.” 

Reviewing the effects of OPA’s 
action, or lack of action, Mr. De- 
Weese said that manufacturing 
costs have continued to rise. “In 
anticipation of the part lumber 
would have to play in the Veterans 
Housing Program,” he continued, 
“the industry went on record after 
V-J Day to abolish price control 
altogether from lumber products. 
This position was taken because of 
the unworkability of price control 
in an industry so widespread and 
diversified as ours. Faced with the 
heaviest demand in the history of 
the industry, production has been 
declining (except for the pick-up 
due to the incentive increase au- 
thorized by Judge Collet in Febru- 
ary). The industry knew from bit- 
ter experience that no encourage- 
ment could be expected from the 
price control agency. For this rea- 
son, lumbermen wanted to shed 
the chains of unrealistic controls 
and return to time-tested tradi- 
tional methods of manufacture and 
distribution to supply the demiand 
that has been pyramiding since the 
end of the war.” 

H. C. Berckes, New Orleans, 
Secretary of the Southern Pine 
Industry committee, speaking for 
that industry-wide organization, 
stated that “when the new price 
control act was being debated in 
Congress and its “enactment was 
foreseen as a certainty, the South- 
ern pine manufacturing industry 
looked with hope to the McClellan 
Amendment because it gave special 
provision to the pricing of soft- 
wood logs and lumber as a measure 
that would actually permit 90 per- 
cent of the production to recover 
current operating costs. Applying 
the law of sound economics to its 
interpretation, the Southern Pine 

(Continued on Page 92) 
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| WISCONSIN-MICHIGAN HARDWOOD FLOORING IS UNEXCELLED 











tMember Maple Flooring Mfrs. Assn, *Member Northern Hemlock & Hardwood Mfrs. Assn. 
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LUMBER IS SOUTH’S SECOND LARGEST INDUSTRY, Federal 
Reserve bank statisticians have found. Second only to textile pro- 
duction, the lumber business in the South employs 150,000. 


SOME 5,000 LOGGERS WENT ON STRIKE in the lower Colom- 


bia River area in Oregon in a dispute over contract provisions. 


LUMBER PRODUCTION REACHED 18,837,888,000 board feet for 
the first seven months of this year, an increase of 7.3 percent over 
the same period in 1945. 


7,900 CHICAGO HOMES WERE STALLED for lack of vital ma- 
terials. The Chicago Metropolitan Home Builders Association re- 
ported that of the 13,257 housing units started this year only 300 
were completed. These required an average of 6!/, months to build. 


SIZE OF HOME LOANS IS STIRRING. CONTROVERSY between 
savings and loan societies and banks and realty firms. Some bank- 
ers and real estate men claim that residential loans being made 
today will exceed the value of the property mortgaged in a year or 
two. Savings and loan society executives, admitting that loans are 
“much more generous than they used to be,”’ claim these criticisms 
are motivated by envy. 


HOME BUYER’S RESISTANCE INCREASING io top real estate 
prices, a survey of a number of major cities indicates. In nine of 
13 cities surveyed, real estate men reported buyer resistance in one 
form or another. Recent break in stock market was one factor, 
brokers believe. 


BRICK PRODUCTION EXCEEDS BUILDING NEEDS, according to 
figures provided by the U. S. Department of the Census. The 
Nation's brick plants produced 476 million brick during August, an 
increase of 125 percent over August, 1945. Brick production for the 
first eight months of 1946 totaled 2,902,000,000 units. The veterans’ 
housing program for the entire year calls for 2,700,000,000 brick, 


says J. Ernest Fender, president of the Structural Clay Products 
Institute. 


GAS IS THE MOST POPULAR FUEL picked by prospective 
home builders who have approved priority applications under the 
Veterans Emergency Housing Program. An analysis of 629,000 
authorizations by NHA showed that 52 percent of the applicants 
picked gas, 27 percent coal and 21 percent oil. 

OVERFLOW HEATERS WAS THE LEAD HEATING SYSTEM 
selected by applicants. Thirty-three percent selected overflow 
heaters; 25 percent gravity warm air; 25 percent forced warm air 
and 17 percent steam and hot water. 


EXPORT CONTROL OVER 50 BUILDING MATERIAL ITEMS has 
been extended by the government within the past month. Approxi- 
mately 100 similar items were previously placed under control. 

LUMBER IMPORTS ARE RUNNING 3-1 OVER EXPORTS, accord- 
ing to the latest figures. Imports are coming mainly from Canada 
and Mexico. 

FHA MORTGAGE CEILINGS ON VETERANS’ HOMES have 
been established to make purchase or rental possible on the part 
of veterans, says FHA Housing Commissioner Raymond M. Foley. 
Ceilings range from $6,000 to $8,100 on a three-bedroom house in- 
cluding garage. The mortgage limit under FHA’s regular program 
is $16,000. 

EXPEDITER WYATT’S LATEST AIDE IS G. LYLE BELSLEY, 
former executive secretary of the War Production Board. He suc- 


ceeds Lyman S. Moore, who resigned to become city manager of 
Portland, Me. 
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TOPSY-TURVEY ISSUE 

Readers will notice at a 
glance that this issue of AMERI- 
CAN LUMBERMAN & BUILDING 
PRODUCTS MERCHANDISER is a 
radical departure from _ the 
usual. Several of the regular 
departments are missing. 
Others, although included, are 
not in their customary locations 
(for example: News and Trends 
and the contents page are to- 
wards the rear rather than the 
front of the magazine.) Fea- 
ture articles, rather than being 
grouped, are divided in two 
small sections. Several articles 
in the magazine are not listed 
on the contents page. 

These, and other inconsisten- 
cies in the make-up of this issue, 
were caused by earlier-than- 
normal closing of the forms in 
anticipation of a probable print- 
ers’ strike. In a desperate and 
hurried effort to serve readers 
and advertisers, the first two 
forms of this magazine were 
closed only two days after the 
preceding issue had gone to 
press. At the last minute it 
seemed apparent that the strike 
would be delayed, and a final 
form containing the News and 
Trends section was added. 

As this final form goes to 
press it is not yet certain 
whether there will be a work 
stoppage in Chicago printing 
plants. The editors hope for im- 
mediate return to a normal 
schedule of uninterrupted issues. 
If that becomes impossible, 
every effort will be made to 
serve readers and keep them in- 
formed by other means—such as 
special mimeographed news bul- 
letins. 











October, 12, 1946, AMERICAN LUMBERMAN & 


HOMES NOW 


Plan to solve housing problem 
outlined to Producers’ Council 


TWO proposals whereby private 
enterprise can solve the housing 
problem were placed before the fall 
meeting of the Producers’ Council, 
Inc. in New York City. 

The Council’s board of directors 
approved a resolution adopted by 
the coordinating committee of the 


_ National Retail Lumber Dealers 


Association and the Producers’ 
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This is the 
Aluminum 
Window 


The mass housing market 
has been waiting for! 





























And no more 
expensive than 
ordinary 
windows! 



























Merchandised through the sash and door industry! 








At last an aluminum window for the Easy to Install » Easy to Service 
mass housing market. . . installed price 

about the same as wooden sash . . . yet No Putty + No Leakage, Sash 
offering design and mechanical advantages Glazed with Neoprene 

that make it the leader in the metal hung 
sash field! Available in two lights or with 
horizontal cut-up bars . . . an experienced 
operator can make a complete installation 
in about fifteen minutes! Absolutely weath- 
ertight by wind tunnel tests. Can be hung — Non Corrosive + Double Strength Glass 
in either wood or all-aluminum frame. 








Weatherproof + Built-in Stainless 





Steel Weatherstripping 





Positive Lock + Spring Sash Balances 
















FREE! Instruction Booklet. Complete “how-to- 
do-it” instructions for the builder . . . includes detail 
drawings, sizes, step-by-step picture instructions. 






Write ‘‘Premier Aluminum— Phoenix, Arizona.”’ MIRE Sake : Ae wee i 


ALUMINUM 
indows 
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PREMIER METAL 
PRODUCTS CORP. — 
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Council for the development of an 
industry engineered house to sell 
at a price to meet the demands of 
veterans and others without sacri- 
ficing quality construction. 
Drawings of the model houses 
have already been prepared. The 
plan calls for a single modulated 
_ standard unit 16’ x 24’ utilizing 
stock lumber sizes. Although the 
houses are standardized, they per- 
mit a maximum of interior and ex- 
terior variation with conventional 
construction methods. 
The only specific plan for solv- 
ing the housing problem in 1947 
was offered by Arthur A. Hood, , 
editor of AMERICAN LUMBERMAN 
& BUILDING PRODUCTS MERCHAN- 
DISER, in an address before the 
Council. Under his plan, one mil- 
lion low-cost homes would be built 
by private industry in 1947 by co- 
ordinating the activities of build- 
ers, contractors, architects and 


lending institutions. Details of 
the plan were set forth in an 
article entitled “Elements in a 


Private Enterprise Solution of the 
Housing Problem” in the Sept. 28 
issue of the magazine. 


GAIN PUBLIC CONFIDENCE 


Manufacturers of building ma- 
terials were advised to reestablish 
the confidence of the public in their 
leadership by a number of speak- 
ers addressing the session. 

“Get their trust and you can 
solve the problems they want 
solved, if you are given the oppor- 
tunity,” declared Dr. Claude Rob- 
inson, president of Opinion Re- 
search Corp. “The first principle 
of public relations is that you must 
lead a crusade for getting the 
American people properly housed.” 

Fewer than 500,000 new perma- 
nent-type housing units will be 
completed this year, including 100,- 
000 which were started in 1945, ac- 
cording to estimates prepared by 
the Council’s Market Analysis 
Committee. The committee’s esti- 
mates do not include several hun- 
dred thousand partially completed 
units at the end of the year. 

It was estimated that approxi- 
mately 820,000 units will be con- 
structed in 1947 and an average of 
970,000 in 1948 and 1949. 


APARTMENTS NEEDED 


Upward pressure on construction 
costs would be eased if more apart- 
ment buildings of both city and 


86 


suburban types were built, Thomas 
S. Holden, president of F. W. 
Dodge Corp. pointed out. 

“Speeding up apartment house 
building would spread the strain 
on material markets, spread em- 
ployment among building trades not 
used for house building and better 
serve the immediate needs of thou- 
sands of veterans.” 

Again emphasizing the important 

role of good public relations in the 
light construction industry, John 
E. Wiley, chairman of: the board 
of Fuller & Smith & Ross said: 
‘ “The public has already forgot- 
ten that for five years: every ounce 
of steel and wood had to be thrown 
into the war effort. A year is too 
little time to make good that short- 
age. No one is telling the public 
that and the memory of the public 
is notoriously short.” 


NO GO 


NHA report indicates 1946 
home goal way out of sight 


HOME builders started work on 
100,000 new houses in August and 
completed 62,800, Housing Expedi- 
ter Wyatt announced. 

Although the record of comple- 
tions was ahead of July’s, the num- 
ber of starts was 1,400 fewer. 
Starts for the first eight months 
of this year totaled 708,100 while 
completions for the same period 
were listed at 350,000 of which 
236,400 were new permanent 
houses and apartments. Two- 
thirds of the August completions, 
or 42,200, were of the permanent 
type. 

With 1,400 fewer starts in Aug- 
ust than in July, Wyatt’s report 
failed to reiterate his earlier pre- 
diction that the National Housing 
Administration will reach its goal 
of 1,200,000 veterans’ homes in 
1946. 


WYATT AGAIN 


Appeals to Legion for W-E-T 
support after capturing V.F.W. 


OPPONENTS of public housing 
looked to the American Legion con- 
vention in San Francisco to stop 
Housing Expediter Wyatt, who 
will appeal for their support to in- 
sure quick enactment of the W-E-T 
measure. Wyatt has already 
talked the Veterans of Foreign 
Wars into supporting the bill. 

Nevertheless, Legion’ delegates 
were receiving letters from public 
housing propagandists appealing 


for support at the convention. Sup- 
port by the convention was not 


assured. For one thing, the pro- 
posal must be channeled through 
the resolutions committee. A 
resolution cannot be offered from 
the floor as V. F. W. rules permit. 


DEALERS ALERT 


Alert lumber dealers began at 
home to kill Wyatt’s chances. A 
letter from Lee Johnson, executive 
vice president of the National Pub- 
lic Housing Conference, Inc., ask- 
ing J. L. Klemeyer, Vincennes, Ind., 
dealer to bring public housing 
pressure on the local Legion post, 
brought the following reply from 
Mr. Klemeyer: 

“T am definitely opposed to this 
bill and any other bill which puts 
the government in the housing 
business or any other business. My 
reason is that every public hous- 
ing contract I have had any contact 
with or have heard about has cost 


‘from 30 percent to 40 percent more 


than private construction. 

“If private construction at this 
time is unable to supply the de- 
mand, it is largely due to govern- 
ment regulation and interference. 
Private construction as a whole 
knows its business and has success- 
fully handled it for years. 

“IT think it is high time our 
government gets back to fundamen- 
tals and operates with some con- 


_ sideration for the taxpayer instead 


of creating new jobs for long 
haired dreamers and impractical 
idealists.” 


OPTIMISM CHECKED 


Lumber production increasing 
but far below requirements 


OPTIMISM over lumber produc- 
tion for the first seven months of 
this year has led the Civilian Pro- 
duction Administration to predict 
that its estimate of 32 billion feet 
for the year will be exceeded. 

Darkening the picture, however, 
are consumption estimates by the 
same agency. Requirements for 
1946, says CPA, will be in the 
neighborhood of 38 billion board 
feet. 

Total production for this year 
through July is  18,837,888,000 
board feet, an increase of 7.3-per- 
cent over the first seven months of 
1945. Softwoods accounted for 
2,279,067,000 feet in July and hard- 
woods 887,992,000. 

Lumber production in the U. S. 
topped the three billion foot mark 
for the third consecutive month 
this year with a total for July esti- 
mated at 3,167,059,000 board feet. 
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Write for new Bulletin PERMATOX WR 


CHAPMAN CHEMICAL COMPANY 


(Formerly A. D. Chapman & Company, Inc.) 
333 N. Michigan Ave., Dept. A, Chicago 1, Illinois 


Charlotte Memphis New Orleans New York 
Portland Los Angeles Houston 


‘ ‘ 


Protect Wooden Houses with PERMATOX WR 


With the huge home building program in 
full swing, it is more important than ever 
to supply PERMATOX-WR.-Treated lum- 


ber and millwork. 


PERMATOX WR provides triple insur- 
ance against lumber “headaches” for mill 
operators, jobbers, builders and home 
owners. 


(1) It controls decay, dry-rot, mildew 
and attack of Termites and Lyctus 
(Powder-post) Beetles. 

(2) It is an effective water repellent, 
and controls warping, swelling, 
end-checking and grain raising. 

(3) It seals wood pores against mois- 
ture, leaving a surface compatible 
with any paint or varnish finish 
desired. 

PERMATOX WR meets all wood treating 
requirements of Douglas Fir Plywood 
Assn., Western Pine Assn., National Door 
Mfrs. Assn., and Federal Housing 
Authority. 


PERMATOX 
DOWICIDES 























Genuine McDonough Carriage Dogs 


are made for long and efficient service. 
They have never been equalled for 
strength, toughness and wearing qual- 
ity. 


Forged from tool steel, specially tem- 
pered and carefully finished, they will 
last longer than any other. 


McDonough dogs are ground to con- 
form to the original templates, assuring 
correct tooth design and maximum log 
holding capacity. Insist on the mark 
“GENUINE McDONOUGH.” 


McDonough 


Manufacturing Co. 
INCORPORATED 1888 


Eau Claire, Wis. 


MANUFACTURERS OF BAND RESAWS, LUMBER MARKERS AND SAWMILL MACHINERY 
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BUILDING MATERIALS 


Supplies of vital materials 
easing with few exceptions 


WITH the exception of plumbing 
fixtures, lumber and cast iron soil 
pipe, the short supply of other build- 
ing materials will be easing for the 
rest of this year and throughout 
1947 if the prediction of the Com- 


tm TOR 
é 


merce~Department is borne out. 
The department’s construction di- 
vision reports that brick, tile, con- 
crete block, clay sewer pipe, warm 
air furnaces and cast iron and con- 
vector radiation—all. items that 
have been hard to get—are now 
being produced in such quantities 
that supply is approaching demand. 
Lumber consumption, including 
millwork and flooring, for the last 
half of this year and for all of 1947 
will exceed 37 billion board feet, 
the Department estimates. Its 
forecast is based on the veterans’ 
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Lumber That Fights Fire Hazard 
Profit to You 


Pays Better 


Selling PROTEXOL Fire Retardant 
Wood is the outstanding opportunity in 
the retail lumber business today. NOW 
is the time to get started selling. THINK 
of the advantages you'll enjoy when 
YOUR yard is headquarters for this 
MODERN lumber—the wood perma- 
nently protected against FIRE, TER- 
MITES AND DECAY! Consider your 
advantage over competition . .. The 
extra sales you can make . . . The extra 
profits you can earn! ... The permanent 
business you can build! 





Handle PROTEXOL 


Triple-Proofed Lumber 


PROTECTED AGAINST 


FIR ’ Termites and 


DECAY 











SIGN AND SEND THIS 
COUPON 


Protexol Corporation 
105 Market St- 
Kenilworth 10, N. J- 


i d us the 
i pligation, sen the 
poke omy pe PROTEXOL Fire 


Retardant Wood. 
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Builders in your territory will welcome 
this better, safer lumber, which is rated 
by Underwriters’ Laboratories and backed 
by 50 years’ successful use. It’s THE 
lumber for the SAFE building of homes, 
hotels, schools, churches, office and pub- 
lic buildings, hangars, factories and ware- 
houses. DON’T overlook this opportunity. 
GET THE PROTEXOL booklet. Learn 
the full facts about this money-making 


line. Fill out and send the COUPON 
above — TODAY. 


oT eE 
G 


¢ 
° Oo 

*Porat* 
105 Market St. 


housing program and the latest es- 
timates of non-residential construc- 
tion. 

Consumption of cast iron soil 
pipe for the same period was es- 
timated at 947,642 tons; cast iron 
and steel bathtubs, 2,518,000; 
sinks, 3,771,000; lavatories, 3,- 
457,000 and water closets, 3,563,- 
000. 

These figures, the Department 
said, are based on quantities of ma- 
terials actually needed and do not 
include necessary inventory build- 
up. 


COMING CONVENTIONS 


Oct. 2—National Association of 
Commission Lumber Salesmen, 
Chicago, Hotel Chicagoan. 


Oct. 3-4—National Hardwood Lum- 
ber Association, Chicago, Con- 
gress hotel. 


Oct. 10—Building Material 
hibitors Association, 
Sherman hotel. 


Ex- 
Chicago, 


Oct. 21-23—National Retail Lum- 


ber Dealers Association, Seattle, 
Wash. 


Oct. 23-24—-Lumber and Supply 
Dealers’ Council, Henry Grady 
Hotel, Atlanta, Ga. 


Jan. 13-15—Middle Atlantic Lum- 
bermens Association, Atlantic 
City, Claridge hotel, no exhibits. 


Jan. 13-15—Kentucky Retail Lum- 
ber Dealers Association, Louis- 
ville, Brown hotel, exhibits. 


Jan. 15-16—Northwestern Lumber- 
mens Association, Minneapolis, 
Radisson hotel. 


Jan. 22-23—Carolina Lumber & 
Building Supply Association, 
Charlotte, Hotel Charlotte, ex- 
hibits. 

Jan. 22-24—Southwestern Lumber- 


mens Association, Kansas City, 
Auditorium, exhibits. 


Jan. 28-30— Northeastern Retail 
Lumbermens Association, New 
York, Pennsylvania hotel, exhib- 
its. 

Jan. 28-30—Nebraska Lumber Mer- 


chants Association, Omaha, Au- 
ditorium, exhibits. 


Jan. 28-30—Ohio Association of 
Retail Lumber Dealers, Colum- 


bus, Deshler-Wallick hotel, exhib- 
its. 


Feb. 2-4—West Virginia Lumber 
Supply Dealers Association, 


Charleston, Daniel Boone hotel, 
exhibits. 





KENILWORTH IO, N. J. 


Feb. 4-6—Michigan Retail Lumber 
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THIS “WHITEST WHITE” CEMENT IS A 


Profit-builder 


FOR YOU! 















IT’S BETTER FOR— 
Stucco @ Architectural Con- 
crete Units ¢ Portland Cement 
Paint ¢ Terrazzo @ Trafficway 
Safety Signs & Markers @ Light- 
reflecting Floors & Roof Slabs 


e Even under tight war-time restrictions the de- 
mand for Trinity, the ‘‘whitest white’ cement, 
increased at an amazingly fast rate. 


And now with building restrictions lifted, the de- 
mand is mounting higher and higher. This was to 
be expected—an improved product always attracts 
customers, and Trinity is the ‘“‘whitest white’’ 
portland cement. 


So stock Trinity White. It 
is available to you—in full 
or mixed cars—direct, or 
through other cement man- 
ufacturing companies. For 
complete information, 
write, wire, or phone Trin- 
ity Portland Cement Co., 
Republic Bank Bldg., Dal- 
las, Texas, or 111 West 
Monroe Street, Chicago. 
































































AS WHITE aS SNOW 
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Devoe Brush Shampoo 


Nie WW! SAFE! QUICK! 





Gets Paint Brushes 


Really C--E-A-N 


This new Devoe Brush Shampoo is made to order in more 
ways than one! Made to meet a// requirements of an ideal 
brush cleaner by Devoe, one of the nation’s leading brush 
manufacturers, and America’s oldest paint manufacturer. Fast- 
acting on even the most hardened old brushes, yet safe for 
bristle, Nylon, settings, fabrics and hands. Non-toxic, and 
has a pleasant odor (a real asset with housewives and their 
hubbies). 

Made to order for extra, worth-while profits—because it’s 
the perfect related-item sale to increase profits on every paint 
and brush purchase. Shipped with dramatic, free counter 
display. 

Your Devoe representative has full information on prices, 
profits and delivery schedules which are prompt in generous 
quantities in spite of raw material shortages. 
Get in touch with him today. 


Booth-Kelly 
Quality 
Originates 
in the Log 


Booth-Kelly’s fine stand of Doug- 
las Fir timber was selected early, 
when there was plenty of good 
timber to choose from. This fine 
quality timber has had much to 
do during the past 47 years with 
the establishment of Booth-Kelly’s 
reputation for quality. 


RAAB 


DOUGLAS FIR 


Dimension 
Drop Siding 
Mouldings 


Flooring 
Finish 
Casing 


Ceiling 
Stepping ' 
Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 





NEWS acd TRENDS 


Dealers Association, Grand Rap- 
ids, Pantlind hotel, exhibits. 


Feb. 4-6—Lumber Dealers Associa- 
tion of Western Pennsylvania, 
Pittsburgh, William Penn hotel, 
exhibits. 

Feb. 10-11—Mountain States Lum- 
ber Dealers Association, Denver, 
Shirley-Savoy hotel, no exhibits. 


Feb. 10-11— Tennessee Lumber, 
Millwork & Supply Dealers, 
Knoxville (?), exhibits. 


Feb. 10-12—Illinois Lumber & Ma- 
terial Dealers Association, Chi- 
cago, Sherman hotel, exhibits. 

Feb. 18-20—Wisconsin Retail Lum- 
bermen’s Association, Milwaukee, 
Auditorium, exhibits. 

Feb. 18-20—Western Retail Lum- 
bermens Association, Portland, 
Multnomah hotel, exhibits. 

Feb. 19-20— Mississippi Retail 
Lumber Dealers Association, 
Jackson, Heidelburg hotel, exhib- 
its. 


Feb. 20-21—Virginia Building 


Material Association, Richmond 
(?), John Marshall hotel, exhib- 
its, 

Mar. 5-7—Intermountain Lumber 
Dealers Association, Salt Lake 
City, Utah hotel, no exhibits. 

Mar. 5-7—Iowa Retail Lumbermens 
Association, Des Moines, Coli- 
seum and Savory hotel, exhibits. 

Mar. 10-12—Lumbermen’s Associa- 
tion of Texas, Galveston, Munici- 
pal Pier, exhibits. 

Mar. 11-13 — Indiana Lumber & 
Builders Supply Association, In- 
dianapolis, Murat Temple, ex- 
hibits. 

Mar. 19-20— Louisiana Building 
Material Dealers Association, 
New Orleans, Jung hotel exhib- 
its. 

Mar. 19-20—New Jersey Lumber- 
men’s Association, Atlantic City, 
Traymore hotel, no exhibits. 

Mar. 26-27—South Dakota Retail 
Lumbermen’s Association, Sioux 
Falls. 

Mar. 28-29—Florida Lumber & 
Millwork Association, Orlando 
(?), Auditorium, exhibits. 

















“This pink elephant motif is equally suitable for a child's 
nursery or an adults’ bar and game room.” 





| WALLPAPER 
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PATENT INSERTED TOOTH GROOVER 
Firthite Tipped Inserts 


Firthite Tipped Saws made by Huther Bros. Saw Mfg. 
Co. are made to stand hard service and are, there- 
fore, long-lived Saws insuring long-run economy to the 
user. These saws are used for cutting hard Masonite, 








Urania manufacturing 
facilities are complete 
and modern throughout. 








The Big Modern Mill with the 
Permanent Timber Supply 


Urania lumber ‘has long been recognized for 
quality. Every foot of Urania lumber being pro- 
duced today is of pre-war quality. Urania op- 
erates on a selective cutting. sustained yield 
basis. With large tracts of Yellow Pine and Hard- 
wood timberlands under careful supervision of a 
trained and experienced forester, Urania is as- 
sured a permanent timber supply. 


The Urania Lumber Co. Ltd. 
Urania, Lovisiana 


Lumber Manufacturers and Tree Farmers 
Members S. P. A.. S. P. I. B.. Southern Hardwood Producers 


FIRTHITE TIPPED SAW 
Inserted Type, for Wood 


Write for Huther Bros. 


HUTHER BROS. SAW MFG. CO., Rochester, New York 











HUTHER BROS. Sy oAW MFG. CO 


FIRTHITE TIPPED SAW 
Solid Type, for Wood 


LONG-LIVED SAWS FOR LONG-RUN ECONOMY 


Teak, Fire-proof Lumber, Plywood, Linoleum, etc. 
Huther Bros. have long taken special pride in the’ 
quality of their manufacture, and the service and 
satisfaction all Huther Bros. saws give the customer. 


Catalog No. 60 























FOR SALE 
COMPLETE LUMBER MILL 


with inventory of approximately 


5,000,000 Bd. Ft. of FINISHED 
LUMBER 


20,000 Acres TIMBERLAND & TIMBER LEASES with 
over 25,000,000 bd. ft. standing timber (pine, gum, oak) 


including: complete #1 sawmill; 4 portable 
sawmills with Diesel Engines; complete plan- 
ing mill plant with 3 planers; flooring ma- 
chine; 2 large Moore kilns; large fenced stor- 
age space; storage sheds; retail yard; 3 
Caterpillar tractors, 10 trucks and trailers; 
mules; wagons; complete office and equip- 
ment, etc. 





WELL LOCATED ON R. R. SIDING in 
ARKANSAS 





FULL INFORMATION TO WELL-RATED 
CONCERNS OR RESPONSIBLE INDIVID- 
UALS, write BOX D-21, AMERICAN LUM- 
BERMAN. 
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Southern Pine Men 
Blame Government 
(Continued from Page 82) 

Industry committee concluded that 
if OPA followed the intent of Con- 
gress, there would indeed be a price 
increase that would enable the in- 
dustry to meet its obligations to 
the veterans and to other lumber 
users.” 

“Instead,” he said, “OPA’s econ- 
omists and accountants brought out 
a new series of razzle-dazzle meth- 
ods and formulae to show that the 
special pricing amendment for 
softwood logs and lumber meant 
nothing to them other than a con- 
tinuation of their past policies in 
dealing with lumber pricing. The 
lumber industry representatives are 
now faced with the problem of 
what to do now—the country needs. 
lumber, the veterans need homes, 
industrial construction must go on 
to put the reconversion program 
into high gear.” 

Mr. Berckes sees hope in the 
stand taken in Washington by the 
Combined Veterans Housing com- 
mittee which decided to appeal to 
responsible private interests to 
solve the acute housing need. “This 
is evidence that veterans are weary 
of government statistics,” the 
spokesman said. “The veterans are 
tired of channeling orders, direc- 
tives, rules and government red 
tape; they are weary of the bung- 
ling and boon-doggling which has 
made the housing shortage and 
veterans problems in general the 
major political football of all 
times. The statement made by the 
Independent Veterans committee is 
in direct accord with what this in- 
dustry has contended for the past 
few years. Their statement that 
‘the Government has failed to come 
up with an answer to the veterans’ 
housing problem, here and else- 
where,’ shows that they are coming 
to realize that the housing agen- 
cies have singularly demonstrated 
their failure to understand the bit- 
ter realism of the housing shortage 
and to do anything about it.” 

“The propaganda pointing to a 
shortage of lumber is not wholly 
correct,” he asserted. “Government 
controls have completely bungled 
the job of distribution by circum- 
venting industry-established meth- 
ods. 

“It is estimated,” continued the 
Industry Committee Secretary, 
“that 32 billion feet of lumber will 
be produced in 1946. That is al- 
most as much as was produced in 
any war year. Housing Expediter 
Wyatt says he needs 1,700,000 
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homes in 1946 and 1947, with the 
goal for 1946 set at 600,000 units. 
How much lumber will that require 
for this year’s housing program? 
That’s simple. Using 10,000 feet 
for each unit, the answer comes 
out at six billion feet. Subtract this 
amount from the 32 billion feet ex- 
pected-to be produced this year and 
you have 26 billion feet left over 
for other purposes — industrials, 
railroads, farmers, furniture and 
other wood using industries. 

“From this, we can see that con- 
siderable lumber is being produced 
—but where is it going? Yes, a lot 
of it is going black market. That 
means that the distributive ma- 
chinery of the industry which sup- 
plied the lumber in 1929 for be- 
tween 900,000 and one million com- 
pleted—and I repeat completed— 
housing units has been wrecked by 
a machine operated with plenty of 
power but with lots of faulty con- 
trols. 

“The 600,000 housing units con- 
templated by Mr. Wyatt for 1946, 
for which he has $400 million of 
subsidy money (the taxpayer’s, of 
course) are not expected to be com- 
pleted, and the veteran who had 
looked hopefully to a ‘home of his 
own’ under this program will con- 
tinue to go house-hungry. The 
lumber industry can produce the 
lumber if the government will per- 


mit it to do so; the construction 
industry, including the tradesmen 
and builders, have the ‘know-how’ 
to build the houses if the govern- 
ment will let them do it. That is 
the best answer for the best homes 
in the best country.” 


Mr. Berckes concluded by re- 
affirming the industry’s desire to 
furnish the lumber to get construc- 
tion started in a big way. “At the 
same time the industry is deter- 
mined to break the log-jam that 
now exists. We will carry the case 
to the courts. The veterans them- 
selves comprise the jury. Their de- 
cision is whether they want a home 
in the good old American way 
through private enterprise or 
through the present politicalized 
vote-getting method of government 
handouts, financed by -taxpayers’ 
hardearned dollars.” 


“The Southern pine representa- 
tives are determined to follow their 
rights as American citizens to the 
‘courts of last resort,’” concluded 
the spokesman. “They realize the 
impediments that the still existing 
wartime regulations place in their 
path but the fight for economic 
freedom is here—now—not tomor- 
row. The American people will de- 
cide the issue—but to decide, they 
should have the truths surround- 
ing the present situation.” 


Ingersoll Village Features Homes 


With Utility Unit 


Ingersoll Village, the World’s 
Fair of postwar housing designed 
around the new Ingersoll Utility 
Unit, was opened to the press re- 
cently and newspaper men were 
given an opportunity to view the 
twelve demonstration houses. 

The houses were designed, built 
and paid for at the expense of In- 
gersoll Steel division, Borg-Warner 
corporation, and were under con- 
struction and test for months while 
Ingersoll engineers satisfied them- 
selves that the new heart of the 
home measured up to its drawing 
board concept and to the intricate 
mass production pattern of manu- 
facture. 

The Ingersoll Utility Units con- 
solidate and integrate all essential 
utilities and appliances needed in 
the mechanics of living. With dies 
and jigs in a factory, all the plumb- 
ing, pipe lines, electrical wiring, 
heating, hot water and lighting 






elements are shaped, fitted and put 
into a steel framework on an as- 
sembly line. This steel framework 
is the basic central core of the 
utility unit for which Ingersoll 
supplies the appliances for kitchen, 
laundry and bath, attachable by 
pre-engineered connections. 

The central core forms a closed 
but accessible wall between the vari- 
ous parts of the household. It is 
only 30 inches wide and a home 
builder can roll it in through the 
front door of a house during any 
stage of construction. The core is 
77 inches high and 90 inches long. 


The houses shown at Kalamazoo 


were designed by famous architects’ 


to demonstrate the extreme flexi- 
bility of the unit in a variety of 
conventional and contemporary de- 
signs—some of them extremely well 
known, others tending toward the 
modern. They are furnished and 
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BEAUTY BEGINS WITH THE EXTERIOR 


STAINED SHINGLES, pre- 

stained or stained on the job, 
build a cedar home of simplicity 
and charm ... a home with low 
maintenance cost, natural insula- 
tion, maximum protection from 
the erosions of time and weather 
...a home which will stand as a 
show-piece in the community, a 


credit to the lumber dealer sup- 
plying the materials. 


The soft western cedar wood of 
which CERTIGRADE Shingles 
are made, absorbs the pleasing 
color stains without covering up 
the rich texture of the cedar 
wood, and time mellows the col- 
ors as in a water color painting. 
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ae wo eal 
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Se Geod Cele RED CEDAR SHINGLE BUREAU 


5508 White Building, Seattle 1, Washington 


509 Metropolitan Building, Vancouver, B. C., Canada 





SOLD BY RETAIL LUMBER DEALERS 
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CABOT’S 


bron BRUSH CLEANER 


\ a 


\ 7 SATISFIED CUSTOMERS 


gor and REPEAT SALES 


Keeps new brushes in top condition. Makes old 
brushes like new. Smacks out hardened paint, 
shellac, casein, asphalt, tar, right down to the 
heel. Leaves bristles soft, lustrous, full of life. 
Non-evaporating. Non-inflammable. Non- 
caustic. Comes ready-to-use. Can be used over 
and over. 


Fast-selling Cabot’s Brush Cleaner is backed by 
national advertising. We supply dealers with 
colorful display and point-of-sale material. 
Write today! For free sample, prices 

and discounts. 


ie 











Samuel Cabot, Inc. 


a 


IDENTIFIES QUALITY 
IN BUILDERS’ HARDWARE 


LOCKWOOD identifies its Builders’ 
Hardware with this famous Trade Mark. 
You will find it on cylinder locks and keys, 
on mortise locks, on door closers ...a 
symbol of enduring quality since 1882. 


To the Architect the name LOCKWOOD 
also signifies a line of Builders’ Hardware 
embracing all requirements, characterized 
by steady advancement in feature and de- 
sign .. . and a company that never hesi- 
tates to give full and prompt co-operation. 


We aim to keep it that way. R-1 


LOCKWOOD HARDWARE MFG. COMPANY 
Division of Independent Lock Company 


Fitchburg e Massachusetts 











1524 Oliver Bldg., Boston 9, Mass. 
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either lived in or ready to live in. 

The Ingersoll utility unit rests 
on the main living floor in all the 
houses at Ingersoll Village. It is 
characteristic of the utility unit 
that it dispenses with the neces- 
sity for both basements and chim- 
neys but does not prevent the home 
owner from having them if he de- 
sires, 

Here only one house has a base- 
ment and it is equipped elaborately 
as a family hobby and rumpus room 
but still the hot air furnace is on 
the ground floor and heat is forced 
down through a duct. The other 
houses are on concrete slabs built 
to floor level except for the slight 
depression where the utilities are 
brought up from the ground to be 
attached to the central core. The 
flooring frequently is asphalt tile, 
in some cases laid directly on the 
slab, in others raised above it by an 
air space. All the slabs are insu- 
lated from the foundation walls. 

Here is a report on the houses 
and the architects’ ideas: 


J. Fletcher Lankton’s No. 1 basic 


design: A handsome efficient little 
one-story rectangular structure di- 
vided into two main areas by the 
Ingersoll utility unit and storage 
walls. Car port with ample storage 
or hobby room space. House ex- 
pansible in fine balance with de- 
sign for three bedrooms which can 
be added one or two at a time. This 
is described as the “All-American 
choice for the new G.I. family to 
start life or the retiring couple to 
live in comfort, convenience and 
economy.” 

J. Fletcher Lankton’s No. 2 two- 





LEMIEUX BROS., INC. 


FORESTERS—TIMBER ESTIMATORS 
APPRAISERS—CIVIL ENGINEERS 


610 Pere Marquette Bidg., NEW ORLEANS, LA 
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HARDWoawt 
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CAYUTA BRAND 
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FLOORING 
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story modified Cape Cod: An old 
favorite conventional exterior with 
two small dormers in front, broad 
dormer in rear, and two ground- 
floor wings, bedroom-study at left, 
garage at right; upstairs two bed- 
rooms and divided bath. House oc- 
cupied by a family since January 
1. Its designer leads in sensing buy- 
ers’ moods toward advancements. 
He has incorporated many new 
ideas in this interior. 


J. Fletcher Lankton’s No. 3 mod- 
ified Cape Cod: Identical with No. 
2 except that it has a basement 
heated from Utility Unit on the 
ground floor and used for play. 
House occupied by family with 
three children. 


Alden B. Dow’s Midland contem- 
porary, basic: Single story, two 
bedrooms. Exterior presents unique 
modern touch because Dow has 
sloped his main windows outward 
from foundation to the wide eaves. 
Interior effect is spaciousness and 
broad vistas. Flexible cabinet-wall 
interior and many built-ins. 


Alden B. Dow’s expanded: Same 
design theme with addition of third 
bedroom and garage at one end, 
porch at other. 


Harwell Hamilton Harris’ Cali- 
fornia ranch style: Single story 
with three bedrooms, two patios 
and garage. Incorporates radiant- 
heating experimental devices and 
will be kept as a laboratory this 
Winter. A house of architectural 
innovations. 


George Fred Keck’s solar house: 
Single-story with two bedrooms. 
This is Keck’s ultimate in engi- 
neering for combination solar and 
radiant heating embodying new 
controls for sudden overheating. 
Handsome L-shaped structure in- 
cluding garage. Ingersoll retaining 
this house for experiments. 


Edward D. Stone’s two-bedroom 


To Our Customers: 
Many thanks for 3 oledes us such a vol- 
ume of business. We sincerely 

find it impossible to accept all 
offered us. We wish you to understand that 
we appreciate your kindness and cooperation 
these times that our production is lim- 


regret that we 
the orders 


— : ited due to factors beyond our control. 


KILN 





modified Southern: Main living 
space on second floor, a sharp de- 
parture which produces interesting 
possibilities. First-floor is family 
hobby space and garage, including 
unique open fireplace for indoor 
picnics, also gracious reception hall 
for stairs to second story. Extreme- 
ly livable for ’teen age or younger 
family with strenuous activities. 


Hugh Stubbins Jr.’s basic: Effi- 
cient one-story home given distinc- 
tion by architectural ingenuity. De- 
signer carries outdoor patterns into 
the house such as a stone wall re- 
peated from both sides the front 
entrance, flagstone paving carried 
into the dining area with only huge 
windows intervening and redwood 
paneling continued from an ex- 
ternal wall to an internal partition. 
It has many subtle advantages and 
grows more attractive with famili- 
arity. 


Hugh Stubbins Jr.’s expanded: 
A 65 percent cubage expansion pro- 
vides a unique across-the-house 
play and hobby room with two bed- 
rooms and a bathroom back of it. 
The master bedroom, open in the 
basic, is enclosed and enlarged in 
the expanded and so is the living 
room. Pergola and detached garage. 
The house achieves esthetic inter- 
est and, in spite of great window 
areas, provides seclusion. 


Royal Barry Wills’ Cape Cod 
colonial: Two story with master 
bedroom on each floor. Identical 
Ingersoll Utility Unit bathrooms on 
first and second floors. This house 
is typical of what Wills has made 
known as the New England colonial 
atmosphere, even to the appendage 
at the front which once served for 
cord-wood storage. Attractive 
breezeway and detached garage 
complete a design found most 
agreeable by sentimentalists. An- 
tique furnishings. 


L. Morgan Yost’s prairie type 
modern: An intriguing, ingenious 
arrangement of maximum useful- 
ness with an axial hall embracing 
a duality of function over its en- 
tire course from front entrance to 
the two bedrooms and bath at the 
rear. An _ interesting clerestory 
window lights the kitchen and the 
hallway where the Ingersoll Util- 
ity Unit’s laundry is concealed. 
This is the only house that gives 
external expression to the Inger- 
soll Utility Unit in the form of a 
flat deck directly over the utility 
core protecting its ventilation and 
enhancing the interplay of roof 
planes. Ingersoll is keeping it for 
further winter tests. 
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aq . : IDAHO WHITE PINE 
. a ee PONDEROSA PINE 
a Sci for 58 Years ... ” CALIFORNIA SUGAR PINE 
Qe ese WESTERN WHITE SPRUCE 
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nd ae Of your product? 


ili- * 403 If your product is a building, electrical, plumbing, or lumber 
= ©€ supply item—or a related product—we may be able to help 





























you. We're expanding our distribution organization and we're 
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Map your 
selling future 
with OZAN 











HESE four Arkansas Counties are 

OZAN’s storehouse of growing, 
high quality OZAN shortleaf pine. 
Our scientific forest management pol- 
icy here guarantees your selling fu- 
ture in this famous product. 


Ozan LUMBER CO. 
Prescott, Ark. 








Power Falling of Craig Mountain Pine 


Modern Facilities 
—Modern Lumber 


Not only does Craig Mountain 
keep up-to-date on facilities and 
methods, but also up to standard on 
quality. 

Craig Mountain starts with qual- 
ity in the tree—and maintains it 
through every step of manufacture, 
right through to the customer. 


Member of Western Pine Assn. 





CRAIG MOUNTAIN LUMBER Co. 
Winchester, Idaho. 








WILL ADVERTISE 


Prefab manufacturers tell 
their story to the public 


SIXTY manufacturers of prefab 
houses will start an advertising 
campaign this fall to show the pub- 
lic that prefabrication “can pro- 
duce a beautiful, comfortable, in- 
dividualized home that will offer 
more for the buyer’s money than 
the ages-old type of house built in- 
dividually on the site.” 

The campaign is promoted by the 
Prefabricated Home Manufactur- 
ers’ Institute to which most of the 
major prefab manufacturers be- 
long. Advertisements will not men- 
tion the names of individual com- 
panies or any. particular type of 
home. 

Instead, they will try and prove 
that prefab homes are precision- 
built, economical and will pass any 
reasonable tests of comfort, beauty, 
sanitation and structural strength. 


AUTOS OR HOUSES 


Kaiser's demand for soda ash 
raises an issue in Washington 


WHETHER he is after scarce 
materials for his cars or his houses, 
Henry Kaiser is assured of pub- 
licity. 

In Washington a Senate commit- 
tee was looking into a government 
order giving scarce soda ash to a 
Kaiser aluminum plant. Soda ash 
is badly needed for glass and other 
home-building materials. 


“Didn’t Kaiser want the alumi- 
num for his automobile industry?” 
asked Senator Ferguson (R., 
Mich.). 

“Part of it,” replied Civilian 
Production Administrator Small. 

Senator Ferguson said he under- 
stood one result of allotting soda 
ash to Kaiser will be the closing 
of a glass plant in Toledo. 


Out in Willow Run foundations 
were being laid by Kaiser-Frazer 
interests for six different types of 
ranch-style homes to be occupied 
by that firm’s automotive em- 
ployees. The model community 
provides for 2,500 homes, each lot 
averaging 60 feet in width by 100 
feet in depth. 

The homes which will sell for un- 
der $10,000 will each have an at- 
tached garage, living room, dining 
alcove, two or three bedrooms and 
kitchen. Heat will be provided by 
forced draft oil burning equipment. 





ADVERTISING 


PAYABLE IN ADVANCE 


8c per word for one insertion. 


7c per word, per insertion, for 2 consecutive 
insertions. 


6c per word, per insertion, for 3 to 5 consecu- 
tive insertions. 


MINIMUM CHARGE $1.60. 


Attractive discounts for 6, 13 or 26 consecu- 
tive insertions. 


When answerin 
dress number 


AMERICAN LUMBERMAN & 
BUILDING PRODUCTS MERCHANDISER 
139 N. Clark St., Chicago 2, Illinois 


HELP WANTED 


Wanted at once: 


“blind” advertisements ad- 
own care of 














Young man as assistant 

ger retail ber, building material, and 
coal company. High school accounting re- 
quired. yey | available for family. cel- 
lent chance to learn complete knowledge of 
business. Address C-21, American Lumber- 
man. 








Lumber salesmen familiar with the lumber 
dealers to set up jobbers in protected terri- 
tories for the improved ‘‘Better-Bilt’’ Stoker. 
Write in first letter territories desired and 
lines you are now carrying. Address C-6l, 
American Lumberman. 





Wanted a man near Rockford, Illinois, to fig- 
ure O.P.A. prices in lumber, building materi- 
als. millwork and etc. A part time job as we 
are a small company. Address C-55, Amer- 
ican Lumberman. 





WANTED: Young electrical engineer to do 
motor maintenance, etc., for large sawmill in 
Alabama. Permanent operation. Excellent 
living conditions. Give age, experience, ref- 
erence in application. Address C-48, Ameri- 
can Lumberman. 


Help Wanted: Cabinet Room Foreman. Must 
be experienced in all p of bly on 
case goods. Good salary and permanent po- 
sition for right man. Give full details in re- 
Ply. Location Jamestown, N. Address 
C-32, American Lumberman. 


WANTED: Band saw filer to take care of 5’ 
resaw, grind planer knives and bitts, flooring 
machine hea and round saws. Prefer a 
man with planing mill experience. Location 
Western Pennsylvania, good community, good 

1 d church ‘own of 2,500 on main 
through highway, close to several large cities. 
Steady employment with a growing concern. 
Give age, experience, references and salary 
wanted. Address reply to Box C-24, American 
Lumberman. 


Wanted: Machine operator Yates A7 flooring 
machine. Location Western Pennsylvania 
good community, good schools and churches. 
town of 2,500 on main through highway, close 
to several large cities. Steady employment 
with growing concern. Give age, experience, 
references and salary wanted. Address reply 
to Box C-25, American Lumberman. 


WANTED—SALESMEN calling on lumber and 
building supply dealers, to sell a beautiful 
line of decorative, protective Rustic fence. 
arbors and gates, also complete line of Rustic 
outdoor furniture, (garden houses, picnic 
tables, lawn chairs, settees, swings). New 
designs, superior construction, ere k.d. 
Also a line of milled, fully machined chairs. 
settees and corner cabinets, shipped k.d. and 
unfinished. Prompt shipments. Commission 
basis. In reply give complete information oD 
territory covered and lines handled. Address 
C-20, erican Lumberman. 
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HELP WANTED 





LUMBER & DIMENSION WANTED 





USED MACHINERY WANTED 





Wanted Retail Yard Manager for large yard 
in Southern City. Must be experienced, ag- 
gressive, and of the highest character wit 
the ix aay Ang handle a large volume of sales. 
A_splen rag ter wal for the right man. 
Address C-4l, erican Lumberman. 


MANAGER WANTED 


Retail Yard owned by Manufacturer of Hard- 
wood and Cypress Lumber—excellent oppor- 
tunity—state age, experience and reference in 
first letter. LP. ANDERSON LUMBER 
COMPANY, INC., RETAIL DEPT., NEW MA- 
DRID, MISSOURI. 


EXCELLENT OPPORTUNITY IN 
SOUTHERN CALIFORNIA 


Old established hardwood and softwood dis- 
tribution yard needs well qualified hardwood 
superintendent to take complete charge of 
hardwood yard operations. Must have ex- 
perience all species Southern, Northern and 
all other hardwoods. Must have complete 
well established experience of fast modern 
methods and be able to apply them. Annual 
turn-over approximately thirty million feet. 
Excellent opportunity for right man. Address 
D-22,: American Lumberman. 











SITUATIONS WANTED: 


TRAINEE MANAGER 
Veteran, College Graduate, Age 31, Ambi- 
tious. Aggressive. Experience: selling, draft- 
ing. estimating. bookkeeping. billing. Ad- 
dress C-44, American Lumberman. 











Want position as manager of millwork manu- 
facturing and jobbing business. Also have 
lumber experience. Write B-21, American 
Lumberman. 


EXPERIENCED LUMBERMAN: Former partner 
in successful retail yard desires position as 
manager or assistant. Twenty-five years 
owner experience in selling, buying, estimat- 
ing, accounting, collections, ty moe in 
lumber and millwork. Address C-51, American 
Lumberman. 


LUMBER MANUFACTURERS 
Would like to represent Fir and Western Pine 
Mills and Producers of Wood Products, in 
Chicago and Suburbs. on commission basis. 
Qualified by 20 years experience. Now ter- 
minating key position with large Wholesaler. 
Address C-49, American Lumberman. 











Retail Lumberman—Would like job as man- 
ager or assistant manager of a good reliable 
firm. Married. Now employed. cellent ref- 
erences. Address D-28, American Lumberman. 


WANTED: 250.000 pcs 1’’xl’’xll’’ or multiples 
ayy grain. 

250, pe S2S to 7/16” full x 3% x 41," 
long. hh. Maple or Gum, dried. 
Quote and send samples. Wolf River Wood 
Products, New London, Wis. 


CRATING LUMBER WANTED 


1 car 1x3’ all 12 ft. 

1 car 1x2’’ to 4°’ all 12 ft. 

1 car 1x2" & wider strips all 12 ft. 

Used stacking strips—all lengths. 

1x2, 1x3, 1x4, 1x5, 1x6’ all 8 ft. 

11/4xl1/q-8’, 2x2-8', 2x4-8° & 1x4°’-6' 3%x1l/2-4’ 
& lath No. 3 or better. 

All above pine or other woods—dry or green. 
5/4 ASH flitches. 

H. A. Hollowell & Co., Cincinnati 6, Ohio. 


WANTED TO BUY 


SQUARES—E.D. Clears—Pine and Spruce. 
SHORTS —K.D. Clears — Pine, Fir. Spruce, 


Cedar. 
CUT STOCK—Dry Clears—Pine, Fire, Spruce, 


Cedar. 

CORE STOCK—Pine, Spruce, Cedar. 
DOWELS—Hardwood and Softwood. 
GLUED-UP—Shorts—Pine, Fir, Spruce. 
STAINED SHOP—Pine. 

Carload or LCL—Will furnish cutting orders to 
suit. ROLLIN S. CROW, 20 N. Wacker Drive. 
Chicago 6, Ill. 








WANTED 


1. Several million hardwood cubes, 1-9/32" 
and 1%,’ sizes, dry, clear, D4S. 


2. Several carloads 4/4, K.D. White Pine 
shorts, D2S, bundled to size. 


3. Several carloads hard and softwood mould- 
ings and squares, K.D. cut to short sizes. 


4. Several million feet 9/32’’ or 5/16’ K.D., 
clear, Western Pine, D1 or 2S, cut to 7? 
tied short widths and lengths or RW&4L. 

Address C-59, American Lumberman. 


WANTED: Straight or mixed cars yard stock, 
dimension, boards, flooring, siding. plywood. 
Raton Builders Supply, Raton, New Mexico. 








WANTED: SITKA SPRUCE 
6/4", 7/4, 8/4 or what can you furnish. 
G. H. Bingham Dunmore 9, Pa. 





Urgently need Plywood %ths or 1/2’ 3-3 Grade 
to cut 15 x 15°" any quantity or carload pur- 
chase. Will pay cash. Box Holzworth, 
Bridgewater, Mass. 





LUMBER & DIMENSION WANTED 








WANTED—Can use from 75 to 100 thousand 
feet daily of cut or random size yellow pine or 
southern white pine for prefabricated houses. 
If desired will take entire output of good size 
mill. Write Box B-39, American Lumberman. 





Wanted—Lumber for retail distribution. 1 to 
100 cars White Pine, Ponderosa, Fir, North- 
em Pine. 1’ and 2’, AD or KD, common to 
clear grades, S4S, D&M, Shiplap, ceiling. 
flooring. Write or Wire Rubenst Lumb 
Co., 5357 W. Grand Ave., Chicago 39, Ill. 


WE NEED LUMBER! 


Large new retail yard with tremendous vol- 
ume needs heavy continuous flow of car- 
loads D4S Dimension and boards RW&4L. 
All grades acceptable in any softwood 
Species, green or dry. This yard is on 6}/, 
acres with railroad siding. Well financed and 
personnel of highest calibre. The type of fair 
dealing reliable firm you will want on your 
books during normal times. Write or wire 
at once. Payment immediately by sight dratt. 
Adams Lumber and Supply Corporation, 19931 
Exeter, Detroit 3, Michigan. 











Cash on delivery for 250,000 feet, less or more 
of merchantable lumber delivered St. Helena, 
California. St. Helena Bldrs. Supply, St. 
Helena, Calif. 





HARDWOOD SHORTS 


Wanted steady source of supply large quan- 
tities 114" or hy” x 11," to 5 wide and 4" 
to 8° long worked to simple pattern. Reply 
with details Box D-29, American Lumberman. 


LUMBER WANTED—Direct from saw mills. 
Cut or random sizes for prefabricated hous- 
ing. Will pay cash for any amount for im- 
mediate and future delivery to Philadelphia, 
Pa. Can use 100,000 ft. daily. ‘Contract for 
your entire output. Write Century Prefabricat- 





+ Ing Corp., Box 43, Haddon Heights, N. J 





10 cars a month of 6’, 7’ or 8’ new or used 
hardwood stacking sticks. E. J. Gaiennie, 
Shreveport, La. 


LUMBER WANTED 


4/4 x Wp, 3, We—9, 12, 15, 18, 27, 36, 45, 54, 
63, 72 and up to 12’ Plain Red or White Oak. 
AD. Clear 1 Face. 

4/4, 5/4 & 8/4 No. 1 Common & Bir. Sap, 
Black or Tupelo Gum. 

4/4, 5/4 & 8/4 No. 1 Common & Btr. Red or 
White Oak. 

3 x 4 and wider No. 2 Common & Btr. SLYP 
or LLYP. 

o a0 and up No. 2 Common & Btr. SLYP or 
9 x 9 and up No. 2 Common & Bir. SLYP or 
LLYP 





Hickory Picker Sticks. 
Hickory, Walnut & Cotton wood logs. 
8/4 No. 1 Common & Better Hickory. 
12/4 No. 1 Common & Better Hickory. 
ERNST SEIDELMANN CORP. 
Woolworth Building, New York 1, N. Y. 


USED MACHINERY WANTED 


a 











WANTED 


Band Resaws — Chain Feed Straight 
Line Gang and Rip Saws — Planers 
Matchers — Molders — and all other 
kinds of woodworking machinery. 


Keystone Machinery Company 
324— 4th Ave., Pittsburgh, Pa. 





Wanted: 6°’, 4 sided Molder in good working 
condition, with no repairs needed. State 
make, and all going equipment. Price. J. R. 
Moore, Caledonia, Mis souri. 





Wanted—12” Sticker, good running condition. 
Deal with owner. No agents. Geo. H. Mose- 
bach, Rt. 1, Box 485, St. Helena, California. 
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Will trade stock sash, doors, general millwork 
and buildi materials for self-feed ripsaw, 
9-foot equalizer, 48°" double deck sander or 
other sash and door machines. Write Box No. 
C-60, American Lumberman. 


PLANER WANTED 
Planer: one side, two sides, or four sides. 
ga Lumber Company, Inc., Elizabethtown, 
y- 


WANTED: One 36 inch oun Shay Locomo- 
tive. 36 or 42 ton preferred. Must be in 
ood condition. Describe fully. giving price. 
ddress C-56, American Lumberman. 











Wanted: One Sander for sanding Broom 
Handles. M. C. Rumley, P. O. Box 296, Tusca- 
loosa, Ala. 





Wanted: Log Bolter to handle logs 4’ long up 
to 12’ in diameter. Also gang slat machine 
either new or used. Thureson Lumber Com- 
pany, Howell, Michigan. 





West Coast Canadian Sawmill interested in 
acquiring a 48°’ to 52° Band Resaw, with tilt- 
ing rolls. Trade for West Coast Lumber a 
consideration. Alberta Lumber ——. 
Limited, 790 West 6th Ave., Vancouver, B. C. 





24°’ or 30°’ Double Planer in serviceable con- 
dition; also 8’’ 4-side molder or sticker. Wis- 
consin Lumber & Manufacturing Company, W. 
llth & Cedar Street, Fond du Lac, Wisc. 





Gang saw to cut one inch squares for broom 
handles. Must be in good order. Tom Bul- 
liard Sawmill, St. Martinville, La. 


WANTED TO BUY 


.Straight line Multi-Saw Self Feed Rip Saw. 


YOST-BLACKWELL LUMBER COMPANY, 
OZARK, ALABAMA. 


RESAW WANTED 


Detroit, Michigan, box factory wants a good 
used band resaw. Address D-23, American 
Lumberman. 


WANTED TO BUY 
MISCELLANEOUS 


RAILS WANTED 
Any weight—Any tonnage 
THE W. H. D co. 
Railway Exchange Bldg., St. Louis 1. Mo. 


RAILS: ANY SIZE OR QUANTITY 


Particularly 20 Ib. 25 lb. 30 lb. 35 Ib. & 40 Ib. 
Secure our price before selling. 




















MIDWEST STEEL CORP. 
Charleston, W. Va. 
WANTED . 


Shavings and Sawdust from mills in Central 
and Midwest States. Must be from clean 
air or kiln dried lumber. FRANK MILLER & 
SONS, 2250 W. S8th Street, Chicago 36, Illi- 
nois. 





10 cars month 6’, 7’ or 8’ new or used hard- 
wood stacking sticks. E. J. Gaiennie, Shreve- 
port, La. 


WANTED. Party with portable mill to cut 
one million feet timber in Southern Indiana. 
Fred M. Koehler, Madison, Indiana. 


WANTED FOR CASH 


Substantial Steady Supply of Building Mate- 
rial in carload lots: Plywood, Celetex, Plaster 
Board, M ite. Lumber, Stucco Wire. Fenc- 
ing Wire, Nails, Pipes, Hoilets, Windows, 
Doors, etc. Jim’s Lumber & Box Co., 1246 
Logg Blvd., Los Angeles 1, Calif. Phone: 

















Handy Lumber Calculator 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellancous 
aseful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
189 N. Olark St. CHICAGO 3, ILL. 
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BUSINESS OPPORTUNITIES 


INVESTMENT OPPORTUNITY 


To separate estates, and account tax sta-us 
of owners would sell very sound, profitahie, 
Three Band Saw Mill operation, with absut 
23.000 Acres timberland and standing timber. 
together with over 6,000,000 feet manufactu.ed 
umber. Some of the finest RED CYP 
United States. This is one of the best op-r- 
ations in Southeast—advantageously locmed 
—now in operation. Address X-49 Americun 
Lumberman. 


Make money making Ixl—6’ stackin 
Need 10 cars a month. Write E. J. 
Shreveport, La. 











sticks. 
aiennie, 





For Sale—Sawmill business, established in 
1944 and now operating. Completely rebuilt 
& equipped followin on’ in 1945. Concrete 
block mill building . ft. Frame stor- 
age building 6.600 sa. "— rame office build- 
ing 480 sq. ft. Five acres of land. New cir- 
cular mill, 15M capacity per day, completely 
electrified. V-belt driven, with planer and 
woodworking machines. 70 ft. log pond 
heated by automatic oil boiler. Tractors and 
trailers. Located in Southern Moy good 
city, plenty of good hardwood timber avail- 
able. Close to good markets. Dowagiac 
Sawmill, Inc.- Dowagiac, Michigan. 


BOOKS FOR SALE 











BAUGHMAN’S BUYER & SELLER. Pocket Edi- 
oan 188 pages $1.75. Desk size, 325 pages, 


OFFICIAL FEETAGE ESTIMATOR. Use for 
quick board and surface measure contents of 
all classes of interior and exterior finish, 
moulding. column, tank and silo stocks and 
cut up material in lumber veneers, etc. For 
fixtures, panel work, furniture, cabinets, 
mantels, carriage bodies. store fronts, doors, 
sash, blinds, newels, door and window frames, 
boxes, etc. Price, delivered, $10.00. 


HANDY LUMBER CALCULATOR. A 64 page 
Vest Pocket size for standard lumber sizes, 
log rules, estimated weights of lumber and 
other useful lumber tabulations. Price, post- 
paid, only 50c per copy. Order direct trom 
AMERICAN LUMBERMAN, 139 N. Clark St., 
Chicago 2, Illinos. 





MODERN STORE & YARD DESIGN MANUAL 
Actual Store Designs. Planning helps. Yard 
Planning ideas. 11 original store plans. Yard 
layouts. How to display merchandise. 68 
pages of valuable information and only 50c a 
copy to readers of American eects, 
Order from AMERICAN LUMBERMAN, 139 N 
Clark St., Chicago 2, Illinois. 


~~ LUMBER & DIMENSION 
FOR SALE 


FOR SALE 


Dry Pine, Spruce and Poplar Cleats all $2S 
to 25/32 and smooth saw ripped to size, 
bundled 40 pieces per bundle. Available 
immediate shipment. Samples on request. 
Approximatelv: 
45,000 pes. 134 x 
22,000 pes. 134 x 
75,000 pes. 134 x 
x 
x 














35,000 pes. 1-13/32 x 18. 
115,000 pes. 1-13/32 x 20. 
Address C-57, American Lumberman. 





EASTERN CANADIAN 


Jack Pine, White Pine, Poplar, Ex- 
port permits available. Alex Brunn, 4555 
Sheskeaehe St. West, Montreal 6, Que. 


Spruce, 





FOR SALE 
From Poplar Bluff, Mo., Mo. Pac. R.R. 
5 cars 6x 10 & 12° heavy 8’ Common 


Oak Dimension. 

5 cars 6x6—8, 10 & 12’ heavy 8’ Sound & 
Square Edge Oak, including some mixed 
hardwoods. 

10 cars 6x8 Common Oak Dimension, 8 & 
longer. hea 8’ len ths. 

10 cars 4x4—8, 10 yA 12° Sound & Square Edge 
Oak, can include some mixed hardwoods. 

3 cars 2x6. 8, 12° Sound & Square 
Edge Oak. 

Shi dl about two cars of week each item. 

OOK LUMBER C 


722 Chestnut St., 
St. Louis 1, Missouri. 
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LUMBER & DIMENSION 
FOR SALE 


PONDEROSA PINE & WHITE FIR 


1. og dry sound knots sawmill edgings 
wit ship truckload or carload. 








and 
Can iv ‘resawn if desired. $50.00 r ton 
f.0.b. Forest Park, Illinois. G LUM- 


BER CO., Chicago 4, Ill., Wabash 7611. 


bs a) ca ag ny ae Pine & wey also 
at ce quoted upon receipt 0: speci- 
Sections. Address C-54, American Lumber- 
man. 








USED LUMBER FOR SALE 


Timbers and plank from mill buildings, plat- 
forms and dock being dismantled at Prescott, 
Oregon, on Columbia River. 
one million feet 12x12, large amount 4xl2 & 
6x12 good lengths thoroughly seasoned. Can 
be inspected at Prescott. Shipment by rail or 
water. For prices contact Hemphill Lumber 
Company, Chehalis, Washington. 


Approximately 








FOR SALE 
200,000 pes. clear, kiln dried Fir, S4S, 34°" 
— , and equalized to 81/,"" lengths, at $22. 50 
M. Pcs., F.O.B. Chicago. WILLIAM B. 
SCOGGIN. INC., 224 S. Michigan Ave., Chi- 
cago 4, Ill. 





5 cars Class 9—30’ treated poles. 

2 cars 2x2—12 to 18” ary Gum Squares. 

1 car 2x2—19 and 30° dry Gum Squares. 

l car 4° used hardwood stacking sticks. 

1 car 6’ used hardwood stacking sticks. 

5 cars 4/4 No. 2 & Btr. rough soft hardwoods 


green. 

5 cars i to 8/4 No. 2 & Btr. soft hardwoods 
gree: 

5 cars "8/4 No. 2 & Btr. rough mixed Oak 20% 
No. 2 balance No. 1 & Btr. green. 

1 car 54’ 47\/,° KD Fir Rounds. 

5 cars a No. 2 & Btr. rough Gum 30 days 
AD or green. 

5 cars 1/2 x 11/,’°—4 and 8’ mixed Pine and 
hardwood car strips. 

5 cars Loui boo Cane fishing poles. 

5 cars Hardwood and or Pine Surveyor stakes. 

5 cars ED Aromatic Red Cedar shavings and 
sawdust. 

4 cars 3x6 and wider Oak Bridge Plank. 

2 cars Louisiana heart Cypress split fence 

osts. 
Oak sawdust, Doublas Fir lumber and 
piling to 150’ length. 
te" surveyor stakes— Pine surveyor 
stakes. E. J. Gaiennie Lumber Co., Box 1074, 
Seeceent 89, Louisiana. 








FOR SALE 
WHITE PINE & FIR ROUGH — oe 


20,000—4/4 x 134 x 8’ Pine... .$ 8.00 ““M’ Pcs. 
1,800—4/4 x 2” x 10° Pine.... 11.00 ““M*’ Pcs. 
6,700—4/4 x 21/4"" x 10° Pine.. 12.50 “M”’ Pes. 
10,500—6/4 x 15/16" x 8 Pine 7.00 Be Pcs. 
11,000—7/4 x 15/16" x 8°’ Pine 8.00 °*M’’ Pcs. 
3,000—7/4 x 15/16"" x 12” Pine i 50 ““M*’ Pcs. 
2,500—4/4 x 2°° x 10° Fir...... 10.00 *“M*’ Pcs. 

sepatied ! A 1” x 10° Bass- 
ented eee os 11.25 ““M”’ Pcs. 

2,700—4/4. - x 2" x 10°° Mex. 
ji ae AES 6's, 11.25 ““M”’ Pes. 

5,800—4/4 x a ca Mex. 
ap kd ig 13.25 ““M”’ Pcs. 


ALSO 
75,000—Moulded Wax peptone: | Y wo 
& Fir mixed. 34"° x 15/4’ A 
out handle hole.. 
‘ gene? STO :. 
S4S * saaape e ** x 10” 
tn Oe nae ssi, --+:$ 6.25 “M" Pes. 


Se eee 7.50 “M” Pcs. 
Pine ... A gee xi a “M” Pes. 

sas Eas 4 6 5h" x 34" ve 

> i “ 5.20 *‘M’’ Pes. 





9.60 ““M”’ Pcs. 


A at cked in FOB Kenosha. 
= CUAKER STRETCHER % COMANY, 
| OSHA, WISCONSIN 
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LUMBER & DIMENSION 
FOR SALE 


FOR SALE: 15/16", 1”, a 11/16” Ga 
Dried, sanded Dowels, 6” to 30" long. M. C 
Rumley. Box 296, Tuscaloosa, Ala. 


FURNITURE SQUARES 
2” x 2” Beech in 18 to 48°’ lengths. The 
Weyne Dimension Company, Waynesboro, 
Tennessee. 


a re rs! hardwood dimension, 6 months dry. 

mish to your specifications 3°° and 
Sy “18” and longer. 
4/4 and 5/4 mixed southern hardwood core 
lumber. Average width 5’’, lengths 32” to 
Giant Bamboo. 2” to 4’ butt diameter, 8 to 
36’ lengths. 

WEBSTER BROTHERS 
233 Railway Exchange Bldg. 
—— Ill. 


TIMBER & TIMBER LAND 
FOR SALE 


TIMBER AND TIMBER LAND 
FOR SALE 





























For sale 40 M sawmill and ometetn planing 
mill reasonable, with 100 million White 
Spruce timber available $2.50 M. Good oper- 
ating conditions, labor plentiful and reason- 
able. No unions. Requires $50,000.00 or more 
capital. Address A-40, American Lumberman. 


BUSINESSES FOR SALE | 














Southern California Retail Lumber Yards for 
sale. ae omy YY wards of $60,000. Twohy 
Lumb: She 0a Yard brokers for over 
oe years. °e01 Petroleum Bldg., Los Angeles 





SOUTHERN OREGON SAWMILL FOR SALE 
Cutting 500M ft. per month Douglas Fir. Five 
million feet ps mptte owned outright, more 
can be a ase No planer, 15 miles from 
R. R. Complete logging equipment. Principals 
only. $115, for everything. Twohy Lumber 
Co., 801 Petroleum Bldg., Los Angeles 15, Calif. 


FOR SALE 
Planing Mill and Millwork Plant with long 








established jobber setup. Located in heart 
of Pacific orthwest Lumber region. Good 
1 ctions. Plant is modern, sprink- 


lered (low insurance rate), all electric, and 
is designed for efficient streamlined opera- 
tion. Fifty thousand square feet factory floor 
space and twenty-five thousand feet shed 
room. Approximately ten acres land, railroad 
connections four transcontinental lines. Pri- 
vate spur. Frontage on paved street. Total 
employees 70. Sales now running 

per month in manufacturing and jobbing. 
Business is profitable. Owner wishes retire- 
ment—ill health—28 years in business. Will 
sell with or without inventory. $50,000 will 
handle. Write for particulars. Address D-26, 
American Lumberman. 


PROFIT OPPORTUNITY 
FOR SAW MILL OPERATOR 


FOR SALE: Corinth Saw Mill, located on edge 
of medium-size Mississippi industrial city 
with plentiful supply of ae labor. Mill di- 
rectly on trackage. includes steam-driven 
loading wrench. Electric powered planing 
mill adjacent handles custom milling. 2-unit 
kiln drying plant nearby. Mill includes rights 
on 700 acres Virgin Bottom hardwood timber 
estimated in excess of 500,000 feet. with addi- 
tional 500,000 feet available. Mill has capcac- 
ity of 12,000 feet of hardwood per day and is 
equipped with Continental Steam Boiler, com- 
pace | fitted; Coppus Turbo Fan; Southern 
dams Engines; Corinth Saw Mill, cab 
and carriage: Corinth Edger: Soula Twin En- 
e Feed Work; Wood Saw and Conveyor: 
Saw: Slab Gunvewer.. 7 10-ft. sections 
Gravity Rollers; Loading Hoist: and Bower 
Goulds Water Pump. At asking price of 
$15,000 mill will show real profits for good 
operator. Address D-27, American Lumber- 
man. 


LUMBER & WOODWORKING PLANT 


Located in large West Florida ci Covers 
4 city blocks with harbor and rai “facilities. 
Overations ig -| of logging. sawmill, dry 
kiln, planing mill, retail lumber yard, an 
new modern high production manufacturing 
and millwork plant. Manufacturing plant has 
excellent long term program with several 1a- 
tional chain concerns. Now shipping through- 
out the United States. Ideal for export trade. 
Will consider selling part interest to reliable 

soauived: Address C-53, 











pe Lumberman. 
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MISCELLANEOUS — FoR SALE USED MACHINERY FOR SALE 


MACHINER 

















































Y FOR SALE 
AIR COMPRESSORS: hits and types. 
No priority required, BORING MA S: 
"iin Large stock casements, Andrews Vert. 36 auto. feed, 10 
M. C, Pivoted, deuble hung, ete. Spindles ...... Se eee ee ba $ 750.00 
STEEL SASH SERVICE An ws Horiz. 24 + foot Pedal, 500.00 
Weehawken, N. 4 ° 8 . «5 helped CEP eae el 
Th bs : ja. ad. pa. B/P Se eee 300.00 
B. e a . Fd. a Sp TO ponte 
Jesboro, Thurenon Lumber Cotas! gCitigad, Jot MEE GRINDERS: 22” Rodgers:Butiaig 200-2 
3 
hs dry. 


Decal-Transfers-Deer & Bunny Desi 
and picces—aine 7" high—5” wide. § 


5000 Berlin No. 44, 15 x 
uitable for 
toys or juvenile ‘urniture, Crawford F - 


6, heavy duty... 2750.00 
Amer, “Triumph” 24x4, 3 sided 




















esi 650.00 
‘urni MOLDERS Pe Sizer, 24xl4... | 1850.00 
: 
d core ture Mig. Corp., Jamestown, New York. American No. 22, 10°, clam box bear- 
~ ¥ cag, 20 = on. = fy cranteed oy 
3 ° : : olladay our side, B/D... ¥ 
FOB! New Fiee, “ailable Box Ne cat Ameriech 9 (ott side. B/D...) 1000.09 
American Lumberman. American 4” four side. B/D 500.00 
: - = —— E eee 4 E ~ . hvy. dut 
—n FO ollow ilsel, ering attach- 
iD USED MACHINERY R SAL ments, 4 motors, up to 3° chisel... 1000.00 
08 ENS aS BRP — 250.00 
EARLE HART WOODWORKING MACH. Co, GP ie See 
—— Large selection of Modern Ball-Bearing Mo- NAILING NG toe é 
lst Detore ea eenines- Get our prices and Doig 8 beck. closed back. w/mtr.. 600.00 
i Chicago, Illinois, 565 W. Washington. Bivd. Deis | peek Corrag. Fete B/D... 500-00 
White Ph.: Andover 3340 oy RTO ee 250.00 
1 oper. Greensboro, N. C., Davidson Dr., Sedgefield Beach Boxmakers wood Cutoif, 3° 
‘eason- Ph.t Greensboro 9633 rolling table, 3 HP moter... .. 200.00 
r more Beach Boxmakers Cutoff & Dado 
erman, FOR SALE ost, Hy a Po s statin te. meee 
== N ati d offered for sale One Frick Pe - ; 
7 ow Mil wit eam feed, 20° jcatiage, four PONE RAL ER: Smith sa: <a iD 145.00 
head bl . 40°" ing, overhead saw, 36" LANERS: be> sz ‘ 
== two-suw eden swingin Y cutotl saw with lum- polleday -. moe 2 ag Sq. hd... 650.00 
ds for ber rolls: one 12 x 12 Schofield Engine; one F&E ie” , le, ine “ye Sq. hd... 650.00 
Twohy 16 x 24 Continental Engine; one complete stave BéM 60" “1 std. hd ...... 750.00 
r over mill; electric power: one ti er sizer. PAUL B/D BARGAIN 4 *®- 8a. hd. 950.00 
ng eles LI COMPANY, Macon, Georgia. Whitney 30” Double, 4 fet ae” aia 
SALE ELECTRICAL MACHINERY 


- hd, 
aim box bearing, belted to 2. 
Fi Motors and Generators, A.C, and D.C. for 
_ Five 








om lames Starters...” song 
‘Little Giant“ Single, 24"" 3 kn. 
sale at attractive prices. Large stock of OB Senedd 550.00 
more New and Rebuilt motors on hand at all times. RESAWS: 
2 ‘ee ert Repair service. Send us your in. bee as Scroll & Resaw, 2” 
| ulries, ace, 3° blade, _ eed . 1650. 
umber v. M. NUSSBAUM & CO., Fort Wayne, Ind. Berlin 287, 54’ Hovin, hopper feed 0 
Calif. —__. Es motor & 7 saws ‘ed 3250.00 
Three’ swin cut-off saw frames, belt F & E No. 950, 42” ball bearing, 10 
drives wit pulleys, each... P motor. 
long ne 66° diameter, 2]’ wide, 31§ bore, Loomis 30" Circular, B/D. 700.00 
heart single spoked, flange Tim cast iron SANDERS: 
Good be, a A ties cape Te Ey Pp eee $100 Amer. 48" 3 drum roll feed. 1100.00 
prink- One 76” diameter, 2i* wide, 4}§ double Yates No. 413, 2 drum Endless Bed. 
, and spoked flanged rim cast iron pulley... $100 oe 
ypera © centrifugal 


pump, belt driven low 


- 3 motors direct... or one ae 3250.00 
g' u C : SANDERS: 
floor pressure 15” suction 15’ discharge with 
shed 2’ 

















USED MACHINERY FOR SALE 
—____ 





FOR SAL E 
Complete Band Mills: in New 
gland and Middle South; can 
be negotiated at very favorable 
Prices, 
Write ——_ Phone ——_ Wire 
Keystone Machinery Co, 
324 — dih Ave. Pittsburgh, Pa, 


20 Ton Whitcomb Std. Ga. 





. Gasoline Locomo:- 

ive. 

50,000 & 100,000 Gal. Tanks on Tower 83 & 
100 ft. high. 


12 NEW 42,000 Gal. Cap. Stee! Tanks. 
300 Ton Caldwell Wheel Press. 

200 Ton cap. Gondolas & Flat Cars, 
4—25 & 35 Ton Locomotive Cranes. 
1300 Ft. Ingersoll-Rand Air Compressor. 
NEW 4,2 & 


200, 000 1, Gal. Bolted 
Vertical Stee] Tanks, 


R. C. STANHOPE, INC. 
60 E. 42nd St., New York 17, N. 7. 









25—40-Ton 40° Box Cars, 


60—50-Ton Flat Cars, 


13424 Ss, Brainard Ave., 


gtaders, road machinery and small 4 cyl- 
inder Gsnerator Sets, 5 BVA 


tailed list and 
American Lumberm 


RAILROAD EQUIPMENT FOR SALE 


1—36"" Gau e. 38-Ton Vulcan 4-Wheeled 
Coal-Fire. team Locomotive, Saddle 
Tank. Located in Chicago, 


7—40-Ft., 40-Ton Railroad Flat Cars. 
Standard Gauge. Located in Texas. 


Standard Gauge. 
Located Chicago. 


Located Chicago. 


IRON & STEEL PRODUCTs, INC. . 
41 years experience, 
Chicago 33, Illinois 


“ANYTHING containing IRON or STEEL” 


LEROI POWER UNITS & GENE 


LeRoi four cylinder gasoline engines, com- 
ete with radiators, self starte 

connected to 3] KVA A 
erators can be dis 
for power unit. These sets are Practically 
new. Price $1250.00, 


RATOR SETS 


tS, etc., directly 
- A. C. Generators, Gen- 
connected and unit used 


We also have tractors, 


Evans, Mt. Sterliing, Ky. 


Complete Band Mil] includin 
Whelc 


9 Practically new 
and heavy duty 54” mil 4 


va A * new carriage. 
iling room equipment and ey 
Sary for com 


erything neces- 
rite for de. 
Address D-25, 


Plete ©peration. 
description. 
an. 





road in Inland Empire. 
ox D-24, American Lumber 


1 Roller T pe Sliding Table, 

eed, Cod 
Fay & Egan No. 329 Multiple Gaining & 
Equalizing Machine. 

y & Egan No. 
Sander or Router. 
ardwell Model K Automa 
for smal] saws, 

Silver Manufacturing Co. belt 
ortable electric Screw drivers, 
eneer Door Press “Francis” 30 x 96, 28” 
deep. ; 
6 Swing Cut off Saws 
arge amount of mi 
hangers—pulleys—leathes beltin 
Complete Dust Collectin 


Large amount of leather be 
long and ll, to 18l/ inches wide 
THE A. M. LEWIN CUMS 


Avenue, Cincinnati, Ohio. 





For Sale 


Band Sawmill; daily capacit 45,0) 
60,000’ dail 


00’, modern 
Y Capacity Dry Kiln. All electric 
Trucks an oggin 


- 


equipment, 
, timber; more available. 


On rail- 
Owner retiring. Write 
man. 


MACHINERY FOR SALE 
Rip Saw, Hand 


frame. 
235 Flexible Hollow Arm 
tic Bandsaw Filer 


driven Drill. 


scellaneous — shatting 


ELTING FOR SALE 
Iting 6 to 68 ft. 


ER CO., 2121 Dana 





} American 24°" disc, & 8” Spindle... 275.00 
Sood Spiral Black ‘phe? Grd 125° of Taylor Heath 42" 2a” Oe. Vert... 100000 
roa a, SES eae um, B/D... Saree i 
: Pri- me Gardner, underwriters Fire Pump, SAWS: gee 
Total gallons per minute... sinc wkd Bad $500 | Yates G-2 Straight Line Rip, flat 
30,000 OTE gserwood. lap ged repriaht boiler, aan hen ay Ro pote: direct... 1450.00 
etire- One 250 H. P.” Heiny Water Tube Boiler eed, B/D ee she sched — 1000.00 
Will 130 Ibs. pressure, together with 25’ of inker-Davis bali bearina Self Feed 
will i or aw (boiler needs some spiders Gang Rip, 8” arbor, B /D. 
-26, an ET I ee eR eli cer ringy : 4 
- One 38x10" steam drum, 150 ibs. nee ao ky —_—— ies hi bes 800.00 
ee +, TERIOR eed ans ilti SGP " 
One 40 HP. 220, i pi.” HG. 60 Gy: “Gag Root Saif Pager. B/D. ia: Be 
RPM Squirrel cage, motor newly re- 00 Swing Saws, ceiling mounted... 100.00 
iia ee : weips bes pares ee s Jig eae. ceiling mounted -+>. 85.00 
Se J BIRMINGH Any ALABAME Berlin 2 spindle, babbitt bearing... 259,99 
hen 1—160 HP automatic side-crank, heavy duty Smith Single End. no copes, double 
— engine on sub base. ene ERR per daceey 250.00 
ights frouS0 HP horizontal return tubular boiler with Ceheday Single End, 2 copes, oli. 
nber front and all fi ures and fittings: 100 Ibs. Ems table Ee oe 850.00 1 Ww 
iddi- THAYER FOUNDRY & SUPPLY COMPANY MISCELLANEOUS 8P* End. ne copes 1000-60 
ae Charleston, West Virginia Black Bros. Veneer Taping Machine, 3 
om: FOR SALE NEW BAND MILL Kelly Dy give Rowier 0: sao | Ty 
a ONE NEW Allis-Chalmers LH 7° Type “Cc” Defiance 36’ auto. Copying Lathe _ 500.00 
= Band Mill with 200 yachronous motor; Amer. Sash Check Rail Borer & L 
= One LH 3 Blk. 52 Carriage: One 12°36’ yg: ea 250.00 
yor Steam Feed; One Semi-oscillating cy]. Nigger F & E Back Knifo Lathe, 48° f 
ome 8"x10"; Four 10°*x16"" Carriage bumpers and 4° x 8° Door Clamp, no dogs... 250.00 
> all other items making a Head Rig. Stored 2° x 4° four corner Cash Clamp 50.00 
| ¢ at rattage Grove, Oregon. Price $30,000.00. KEYSTONE MACHINERY COMPANS 
oe: Address Loyd F. Worley, 1404 National Bank 324 Fourth Avenue Atlantic 1160 
: of Tulsa Bldg., Tulsa, Okla. PITTSBURGH 22. PA. 
vers BOOKS THAT WILL INCREASE YOUR PROFITS Importers of 
ant AMERICAN LUMBERMAN can fill your needs for Practically 
and any book on any subject Pertaining to Mill Work—Caleulat- 
bee ing footage & prices—Wood Identification—Estimating—Con- 
na- struction, Ete. 
gh WRITE FOR COMPLETE CATALOG 
de. 
ei ~AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 





TROPICAL WOODS 


(Balsa — Rosewood — Others) 


F. C. LUTHI & CO. %s~ o:teans 
Calenns Ciiees Frenne Sere. 


12, La. 
433 Balter Building, 


Hoye, ey South 
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Sitka Spruce Lumber 


and 


Box Shook 


POLSON 
Lumber & Shingle Mills 


Division of 


Polson Logging Company 
Hoquiam, Washington 











—a KKK KK *& 


America’s finest non-yel- 
lowing white enamel... 
first choice in any dealer’s 
stock ... and one of the 
eleven famous All-Stars 
on O’Brien’s “First Team.” 


O’BRIEN VARNISH COMPANY 
SOUTH BEND 21, INDIANA 


PAINTS 


He oo FINE FINISHES SINCEI875 4 & 





Advertisers’ Index 


Aetna Plywood & Veneer.... 46 
— Paint & Varnish Co., ~~ 


PS soe MOE Cabinet Hardware 
Corp. 
American Logging Tool Co.. 
American Manufacturing Co. 
American Roof Truss Co... ar 
American Steel & Wire Co.. 
Anaconda Copper Mining Co. 
Archer-Daniels-Midland Co.. 
Arr-O-Line, Manufacturers 


Bagnal, L. N 

Barrett. Div., “The, Allied 
Chemical & D . Corp.. 

Bay De Noquet 

Berry. Paul B 

Boehm-Madisen Lbr. 

Bonifas Lumber Co., Wm.. 

Booth-Kelly Lumber Co., The 

Boston Varnish Co. 

Bradley Lbr. Co. of Ark..... 

Broadway Rubber Mig. Co. 

Brooks- Ys ag as . 67 

Brown & Co., 

Bugher Mig. ce 

Builders’ Topics . 

Buss Machine Works. .. 


Cabot, Inc., Samuel...... 
Cadillac-Soo Lumber Co.. 
Century Prefabricating Corp. 
Certain-teed Products Corp.. 
Chapman Chemical Co 
Chicopee Manufacturing 
Corp., Lumite = 
Christiansen Co.. C. 
Clarke County Lbr. Co.. 
Columbia Steel Co.... 
Connor Lumber & Land Co.. 
Copeland Lumber Co.. . 
Corinth Machinery Co. 
Cotton & Hanlon 
Craig Mountain Lbr. 
Creo-Dipt Co., Inc.. : 
Curtis ee Service 
Bureau ; 


Dad & Lad Co., The 
a oy & Raynolds Co., 


Dewalt ae So Corp. 
Dierks Lumber & Coa Co.. 
Dorsey Trailers ... 
Douglas Fir Pl ood Assn.. 
Durham Co., Donald Ss 


Employers Mutual Liability 
Insurance Co. of Wis 
Equipment Engineering Co.. 


ie” aa Industrial Products 


Flex-O-Glass Mig. Co.. 
Ford Motor Co..... 


Gibraltar Corp. of America. 95 
Goodman Lumber Company. 83 
Great Lakes Steel Corp., 
Stran-Steel Div. ........... 73 
Griswold Lbr. Co., The. 


ae” eres reese 47 

Holt Hardwood Co.. 

Home Ola Corp., The 

Houston Blow Pipe and Sheet 
Metail Works 

Huther Bros. Saw Mig. Co... 


Insulite Div., Minnesota & 
Ontario Paper Co 


Johns-Manville Corp 


Kalamazoo Paraffine Co.. 
Kent Machine Company 
Keystone Steel & Wire Co... 
Kimberly-Clark Corp. 
Knudson & Mercer Lbr. 


Lake Superior Lumber Corp. 

Lamson & Sessions 

Lane Manufacturing Co.. 

Lemieux Brothers, Inc.. 
dsey Wagon 

Lockwood Hardware Mig. 


Co. 
Luthi & Co., F. C.. 


neon Manufacturing 


Meadow River pee. Co., The. 
Mengel Co., 
Michigan Pole & ° Tie Co.. 
Miner Edger Works......... 6 


New York Wire Cloth Co.. 
Newell Manufacturing Co.. 
Northwest Metal Products Co. és 


O’Brien Varnish Co.......... 
Ozan Lumber Co. 


Pacific Mutual Door Co...... 
Parker & Sons Co., Ira 
Penberthy Lbr. C 

Pioneer Rubber Co., The.... 
Pittsburgh Plate Glass Co., 


Glass Div 
Pittsburgh Plate Glass Co., 
Paint Div. 24 
Polson Lbr. & Shingle Mills. . 100 
Premier Metal Products 
I aisha Scaled consol. eck = 
Prima Products, Inc.. . 
Protection Products Mig. Co. $8 
Protexol Corporation . 88 


Rainy Lake Lumber Co., Ltd. S 
R-B Co., The 

Red Cedar Shingle Bureau. . 

Rib Lake Lumber Co.. pe 
Rilco Laminated Products, 


neddis se - Veneer Co.. 
Ross Lbr. .« Warren 
Ruberoid o" The 


Samson Cordage Works 
Schneider Bros. 
Sherwin-Williams Co., The.7-10 
Shevlin Pine Sales Company 61 
Shimer & Sons, Inc., Samuel 66 
Simonds Saw and Steel Co.. 12 
Sisalkraft Co. ". Th 51 
Smith & Co., D. B.. 

Smith Lbr. Co., Ralph .. 
Sonneborn Sons, Inc., L..... 
Standard Conveyor Co 
Sullivan Lumber Company.. 


Tavart Company, Ltd 

Taylor Machi 

Tennessee Coal, Iron & Rail- 
road Co. 

Texas Co., The 

Trinity Portland Cement Co.. 


Underwood Veneer Co 

Union Pacific Railroad ] 

U. S. Plywood Corp......... 35 

= S. Steel Corp a 
S. Stéel Export Co 

mints Lbr. Co., Ltd., The... 


Wells Lumber Co., J. b 
Wells Lumber Co., J. 
Weyerhaeuser Sales Co.. 
Wheeling Corru pec oneey Co... 
While River Lumber Co. 
Wilson Foundry & 
Co., The 27 
Winton Lumber Sales Co.... 95 
Wisconsin-Michigan Page, .. 83 











Electric Water System 
Aids Farmers in Checking 
Fires, Bureau Points Out 

One of the hest means of fre pre- 
vention on the farm is running 
water undvc pressure. At this time 
nation is facing material 
shortages, and when replacements 
of farm buildings must be kept to 
a minimum, the water sys 


caste } 
Wiel tne 


electric 
important factor in the 
nation’s facili 
oduction of food. A 
sprinkled on 
starts is more effec 
after a fire 
Manufacturers of 
electric farm pumps and water sys- 
tems hope to produce more than 
500,000 units in 1946. Most of the 
nation’s farms are. still unpro- 
tected by running water under 
pressure. 


tem 18 an 
conservation of the 
ties for the pi 
few gallons of 
when it 
10,000 gallons 
under 


water 
a fire 
tive than 


yets way 


Successful Market Development 
Cited in Ponderosa Pine Coast 
Meeting 

The continuing success of Pon- 
derosa Pine Woodwork’s long 
range program of market develop- 
ment was cited by E. J. Curtis, 
president of the association, at a 
meeting held in San Francisco on 


Hands work 


more easily, 
skillfully... 


new non-slip 
fingered... 


Stanzoils 


@ Actual use in hundreds of plants 
shows unusual durability of Stanzoils 
of milled DuPont neoprene, not latex. Extra long life in 
corrosive liquids—low cost per hour, protection against 
costly injury claims. And increased production, because 
unique Pioneer non-slip finish gives workers assurance 
and speed. Made in standard sizes, styles, weights. 


August 16. The meeting was at- 
tended by thirty-four members and 
an almost equal number of their 
guests 

Mr. Curtis stated that, while the 
woodwork industry recognized the 
extreme difficulties in the way of 
manpower shortages, etc., existing 
in the lumber manufacturing re- 
yion, he felt sure that general con- 
ditions would improve and, barring 





the acute car 
continue to im- 


the continuation of 


shortage, would 


prove throughout the year. He 
stressed the point that without 
lumber the woodwork industry 


could not make woodwork, and if 
woodwork were not available in 
reasonable quantities, it would suf- 
fer a temporary, if not permanent, 
loss to other materials. He cited 





the fact that fewer doors and wip- 
dows had been made the firs: six 
months of this year than last year, 
when the industry was not sup. 
posed to have been making any, 
except for war purposes, anc also 
that the production this y« to 
date was 50 percent less tha» for 
the corresponding period in 194] 
or even in the years 1925, 19 ind 
1927 
The marked growth in Ps 

sa Pine Woodwork membershi; was 
also pointed out as 
the industries are 
port to the 


evidenc nat 
giving ful ip- 
association’s proyram 
Ponderosa Pine Woodwo) is 
unique among trade associations in 
that its membership includes most 
of the leading stock millwork manu- 
facturers and lumber producers, 
who cooperate in a promotiona!| ef- 


fort to protect and expand the 
market for doors, windows and 
frames. 

R. M. Bodkin, general manager 


of Ponderosa Pine Woodwork, re- 
viewed the history and background 
of the association with particular 
reference to its continuous and 
forceful promotional efforts during 
the war years. Mr. Bodkin ex- 
pressed confidence that the associa- 














in safe 


Insist on top-value Stanzoils at your supplier — or 


write for all the facts. 


Synthetic Rubber Division 


THE PIONEER RUBBER COMPANY 


272 Tiffin Rd., Willard, Ohio, U.S.A. 
Los Angeles 


OVER 25 YEARS OF QUALITY GLOVE MAKING 
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CREO-DIPT STAINS 


FOR WOOD SHINGLE ROOFS AND SIDE WAILS 


B CREO.DIPT 


INC. 


Established 1911 


NORTH TONAWANDA, N. Y. 
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ROLL-OFF 


LUMBER TRUCK BEDS Since 1918 


Complete Beds Shipped KD 





EASILY MOUNTED 


“The Active Truck is ‘the /Maney- -Maker” 





Write for Catalog & Prices 


The R-B COMPANY, 1921 


H. B. Jordan, Gen. Mgr. 
C. W. Jordan, Sales Mgr. 





C. M. Jordan, Treasurer 
J. B. Deutsch, Detroit Mg 


Clarke County Lumber Company 


Wholesale Forest Products 


Manvfacturers Boxes, Shooks, Pallets, 
Crating and Fabricated Items. 


Phone: TEmple 1-2924 
834 Maccabees Bldg. 
DETROIT 2, MICH. 


Phone: L. D. 167 
Anderson Building 
THOMASVILLE, ALA. 











Guinotte, KANSAS CITY, MO. 








FOR SALE 


New Planing Mill. Six car siding. Twelve acres land. 
New Newman Planer with profile. New 150 H.P. 
Diesel. Rebuilt Mershon resaw with five new blades. 
All concrete foundations. Filing and grinding equip- 
| ment with toolshed. New blower system. End trim- 
| mer. Deep well with 5000 gal. storage tank. Seven 
new rubber tired wagons. New tractor. New large 
planer shed and office building. One of the best 
equipped and laid out plants in South. Located 
Northern Georgia. Plenty of timber available. 600,000 
feet lumber in yard. Price $90,000.00. Address D-20, 
American Lumberman. 














J. W. Wells Lumber Co. 


Montgomery I, Alabama 


> 


Manufacturers 


Southern Hardwoods and Pine 











ALL STEEL 


Double Swivel Load Binder 


(Goodyear Pattern) 


a 







ree sizes. W 
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KNIGHT 


Single, Duplex and Quarter DOGS 
Saw Mills, Set Works, Edgers 


Manufactured by 


THE KENT MACHINE CO. 


117 Portage St. Cuyahoga Falls, Ohlo 
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FOR SALE 


Ponderosa Pine 


Mill Ceiling Prices. Car Lots--Direct Shipment. 


In exchange for any of the following woods: 


Maple, Birch, Oak, Beech, Ash, Gum, Walnut, 
Poplar, Magnolia, Pecan, Hickory, or what 
have you. 


To be bought on the same basis. 


Penberthy Lumber Co. 


5800 S. Boyle Ave. Los Angeles 11, Calif. 




















THE Wewell LINES 
NEWELL DOOR CLOSERS « - #2222232 


eed 
No 006-A ZEPHYR . No 008 AIR-FLO No 014 OIL-FLO 


For a low-priced closer, Ideal for combination This latest addition to the 
the 006-A has all the screen and storm doors Newell line operates in an 
features of higher-priced and light inside doors. oil bath. Smoothest oper- 
closers. A really proved Each one in individual ating closer yet presented. 
fast seller carton. 


TWO BEST SELLERS + + co ixtcn 


No. 001 Door Stop prevents damage 

ag when doors are forced open beyond 
: normal Finish is bright cadmium. Fe 
No. 010 E-ZE Latch renders pertect & 
performance when used with a 
door closer Full instructions, with 
template, in each box 
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Convey OUGE 


HANDLING IN YOUR YARD 





Save space — time 
— costs — release 
men for productive 
work — handle lum- 
ber with conveyors. 


Write for special 
bulletin, AL-106, de- 
scribing Standard 
Conveyors designed 
to speed and cut 
the cost of han- 
dling in lumber and 
building supply 
yards. 





STANDARD CONVEYOR COMPANY 
General Offices: 
No. St. Paul, Minnesota 










HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 


38 Years’ Experience 


Engineering Service and Estimat With 
Obligation — Send Us Your Inquiry 
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MAPLE and BIRCH FLOORING 


Diamond Hard Flooring is known for 
quality from Maine to California. 


JW. WELLS 


LUMBER COMPANY 


mBeAanwvFaeacTFrwene RS 


MENOMINEE, MICHIGAN 








tion plans would be of great as- 
sistance in dealing with increased 
postwar competition from other 
materials. 

T. L. O’Gara, Chairman of the 
Advertising committee, explained 
the policy behind the current ad- 
vertising and promotional plans of 
Ponderosa Pine Woodwork. Mr. 
O’Gara, who is treasurer of the as- 
sociation, also made his treasurer’s 
report. 

Speaking as a large jobber and 
retailer, as well as a manufacturer, 
Frank Stevens, director and of- 
ficer of Ponderosa Pine Woodwork, 
emphasized the necessity of pro- 
tecting and maintaining traditional 
markets for millwork. As evidence 
of this, he pointed out that despite 
reluctance of jobbers and dealers 
to stock competitive materials, 
many of them would do so. In- 
creased selling effort by producers 
will be the determining factor in 
winning this long-range battle of 
competition. 


Prompt Cleaning and 
Checking of Heating 
System Is Suggested 

The first cool days of early fall 
are a reminder that the heating 
system should be made ready for 
the coming heating season, if this 
hasn’t already been done, the 
Plumbing and Heating Industries 
Bureau advises. 

While repairs and replacements 
are more plentiful this year than 
last, there are still some scarcities 
and deliveries are not prompt. This 
and the labor shortage are the chief 
reasons why every homeowner 
whose heating plant hasn’t already 
been overhauled should have this 
work done as soon as possible. 

Higher fuel costs, too, are an- 
other reason why heating plants 
should be cleaned and checked in 
order to operate with the highest 
efficiency. Heating plant efficiency 
begins with clean boiler water and 








PARAFFINE “WAX” OIL 


A High Paraffine Content Oil 


for Oiling Flooring and Blocks 





for Protection Against Weathering and End Checking 





for Lubrication Work 
for Finishing Operations 








for Coating Concrete Forms & Pallets 





for Wood Preservation 





Immediately available in any quantities 








Lower cost than ordinary neutral Paraffine Oils 


KALAMAZOO PARAFFINE COMPANY 
1809-21 Reed St., Kalamazoo 24, Michigan 


Supplied in drums and tank cars 
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clean heat transmitting surfaces. 

Boiler heating surfaces should 
be clean internally as well as ex- 
ternally. External cleaning consists 
of removing soot and fly ash from 
the flues. Internal cleaning consists 
of removing scale, rust, and slidge 
from the inside of the boiler. Just 
as soot on flues has an insulating 
effect and cuts down combus'ion 
efficiency, in the same way scale on 
the inside of boilers wastes fuel. 

Boiler cleaning is a job that 
should be done methodically by a 
competent heating and piping con- 
tractor with the use of a reliable 
scale removing cleanser. Some 
cleaners have an inherent inhibitor 
which prevents rusting. 

After the heating system has 
been cleaned it should be inspected 
for worn parts which may need 
replacement. Automatic heating 
systems should be cleaned and 
examined as well as manually-fired 
boilers. Oil burners, gas burners, 
and stokers should be checked for 
setting, air volume, and controls. 

Manually-operated Systems 
should be inspected for tightness of 
draft doors and condition of grates. 
The condition of the smoke pipe 
should be checked for all heating 
plants. 


Hold Quarterly Meeting of 
Northern Hemlock and Hard- 
wood Manufacturers Association 


BUSINESS and pleasure were 
combined at the quarterly meeting 
of the Northern Hemlock and Hard- 
wood Manufacturers association 
Sept. 13-14 at Minocqua Country 
Club, Lake Minocqua, Wis. 

The largest attendance of mem- 
bers in 10 years heard leaders of 
the industry and the lumber divi- 
sion of the Civilian Production ad- 
ministration and afterward enjoyed 
golf and other entertainment fea- 
tures. 

O. T. Swan, secretary-manager of 
the association, by way of illus- 
trating the increased importance of 
the small mill, said the state of 
North Carolina, which was consid- 
ered to be cut out 20 years ago (and 
accordingly abandoned its lumber 
association) was third in lumber 
production among the states last 
May. 

Richard Colgan, executive vice 
president of the National !.um- 
ber Manufacturers association. de- 
scribed the services of the national, 
but emphasized that national activ- 
ity does not supersede the services 
of the regional associations. He 
was applauded when he called for 
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a PAUL B. BERRY 
Wholesale ~- Commission 
Grand Rapids 6, Michigan 


If you can furnish any of the following 
(or anything else) write or wire me. 


l or more cars softwood boards 
and dimension KD or AD, ma- 
chined; also panels, shorts, cut- 
offs. 1 or more cars 5/8” and thick- 
er hardwoods, mostly 4/4” & 5/4” 
KD or AD. Send me your stock 
and price lists. 




















Knudson & Mercer Lumber Co. 


Purveyors to 
Accredited Retail Lumber Dealers 
for 51 years 
LUMBER FROM SOUTH, WEST, NORTH 
Sash & Doors, Wallboards and Most 
Standard Specialties 
28 E. Jackson Blvd., Chicago 4, Ill. 











MINER'S EDGER WITH SKF BALL BEARINGS 


Simonds saws, lightest running. SPECIAL 


FEATURES: Variable feed for light power, 
guide rail and spurs make STRAIGHT lum- 


ber, well-balanced mandrel, now creosoted 
frame. IT CLEARS ITS COST IN 30 TO 60 
DAYS, 


HINER EDGER WORKS, Phone 1292, Meridian, Miss. 





SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS . FACTORY 
YARD STOCK F I R CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 


Established 1912 








Since 1922 
TRE DAD & LAD & 
MANUFACTURERS 


Asphalt and Asbestos Roofing 
Cements, Paints and Compounds 


Factory and Executive Offices 
NEW LENOX, ILLINOIS 











_—— 


Hardwood Inspector Wanted 


One {umiliar with Northern Hardwoods 
for hardwood distribution yard. Steady, 
competent, experienced and understand- 
ing thoroughly NHLA rules. Write 


WARREN ROSS LUMBER CO. 
Falconer, N. Y. 











Smart Managers Use It! 


Be a systematic money-mak- 
ing manager. With this 
MANAGERIAL FILE you 
can keep at your finger tips 
the details of all pending 
matters—performance of every 
department of your business— 
costs, output, profit. Double- 
locked for privacy—Send for 
FREE Circular. 


Northwest Metal Prods. Co. 














1337 E. Mason, Green Bay, Wis. 
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the elimination of government con- 
trol over the industry. 

Matthew Niewenhous, chief of 
the lumber division of CPA, Wash- 
ington, said that equipment items, 
repair parts and clothing will con- 
tinue in short supply for some time. 
His organization is helping loggers 
and lumbermen to obtain trucks 
and tractors. 

Abbott M. Fox, Walter T. Gor- 
man and Swande Godell explained 
the recent meetings with OPA offi- 
cials including a proposal from 
that agency to adjust softwood 
prices in a way which would in- 
crease the production of dimension 
lumber as against the recently es- 
tablished production practice to con- 
fine sawing to 6/4 inch thickness. 

Walter Jolin, secretary of the 
Birch Club, said that the veneer 
mills in the region would be actively 
in the market for veneer logs inas- 
much as current supply was lim- 
ited to six to eight weeks’ opera- 
tion. 

RETAIL DEALERS SPEAK 

E. E. Homstad, Black River Falls, 
Wis., president of the Wisconsin 
Retail Lumbermens association and 
J. H. Brannum, past president, 
spoke about some of the changed 
methods ‘of lumber distribtuion 
brought about by government regu- 
lations. 

“Now that we are all retailers to- 
gether,” said Mr. Brannum, “‘we do 
wish that the sawmills would try to 
shorten their delivery lines.” 

O. C. Lemke, chairman of the 
Bureau of Transportation, and F. 
M. Ducker, freight traffic manager, 
described the status of freight rate 
cases and the current proposals for 
increased revenues from the car- 
riers. 

Hubert Shepeck won the golf 
tournament and the Good cup. 
Medalist and low gross prizes went 
to Arvey Ahonen. Vilas Ruhmer, 
Phelps, Wis., vice president of the 
association, was in charge of the 
entertainment program. 




































NATIONALLY ADVERTISED 
AROMATIC RED CEDAR 


CLOSET LINING LUMBER 


Packaged and Sealed 
GUARANTEED 








90% Red Heart 
or Better 


Currently pro- 
duction problems 
prevent our immediate 
, return to full scale operations 
but we can see an improvement in 
the near future—and we hope soon for 
a quick return to our prewar service on 
all shipments. 





PRODUCT OF 


Geo. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 





LINDSEY ~ ore 


Self-Loading 232°" 
Skidders 


are used with 
either team or 
tractor. On 
short hauls, 
snaking, and 
bunching logs, 
they are unex- 
celled. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 
Laurel, 2 Miss. 









Gives Siding Jobs Improved 


Protection and Appearance 


On every Asbestos 
Siding job, where ap- 
pearance is essential, 
you can save valuable 
time, simplify fitting 
at corners and along 
window and door 
frames, give added pro- 
: ; tection, by using indi- 
vidual zinc corner strips. . . . Made of 
oxidized zinc... will not stain. Lengths 
suitable for any Asbestos Siding Shingle. 
For complete details write 


BUCHER MANUFACTURING CO. 


211 S. Main Street 











Kokomo, Ind. 





Manufacturers 
and Wholesalers 
OF 
SPECIAL LUMBER PRODUCTS 


Anything Made From 
Western Lumber! 


WE MANUFACTURE 
AND SPECIALIZE IN 


Furniture Dimension 
Glued-Up Stock 


Carpenters’ and Special 
Mouldings 


Venetian Blind Slats, 
Rails and Fascia 


Ready-to-Assemble 
Furniture Parts 


Industrial Shook 


Remember, too, 


WE WHOLESALE 


Hemlock 
Douglas Fir 
Sitka Spruce 
Ponderosa Pine 
and other West Coast Woods 


to our Kansas City Offices 


Menvfacturers and Wholesalers 1635 Dierks Bldg., Kansas City 6,Mo., Victor 4143 
Member of Western Pine Ass‘n., Notional Wooden Box Ass‘n., Ponderosa Pine Woodwork, 
National-American Wholesale Lumber Ass‘n. 


West Coast Office: 910 Porter Building © Portland 4, Oregon 





has proven superior, 
as the 6-Bit Head of 
this type can readily 
be used in most 
Matchers. The Bits 
are clearance pro- 
tected and readily ad- 
justed to the normal 
range of thickness of 
eased edge stock. The 
Head may also be fitted for matching, plain joint- 
ing, siding or shiplap. 

Let us mail you particulars about the Shimer 
Eased Edge Heads. We will also send you a copy 
of the Shimer Pattern Book and Catalog. 

Write today. 
SAMUEL J. SHIMER &SONS.INC. 


: Mianufacturers of : 
MILTON The Shimer Cutter Heads PENNA. 





Aduertisers’ Index 


Aetna Plywood & Veneer 

Akron Paint & Vamish Co., 
WE sasenseteees .. 61 

Allied Building Credits, Inc. 36-37 


American Cabinet Hardware 
a . . 55 


American Logging Tool Co. 
American Manufacturing Co... 
American Roof Truss Co...... 
American Steel & Wire Co.. 
Anaconda Copper Mining Co. 
Archer-Daniels-Midland Co. . 
Arr-O-Line, Manufacturers 


Bagnal, L. N. 

Berry. Paul B... 
Boston Varnish Co. 
Brown & Co., Geo. C. 
Bugher Mfg. Co... 
Buss Machine Works 


Century Prefabricating Corp. 
Certain-teed Products Corp.... 
Chicopee Manufacturing Corp., 


Lumite Div. .. 
Clarke County Lbr. Co. 
Columbia Steel Co.. 
Corinth Machinery Co. 
Creo-Dipt Co., Inc. 


Curtis Companies Service 


Dad & Lad Co,, The 
Devoe & Raynolds Co., Inc. 
Dierks Lumber & Coal Co. 
Dorsey Trailers .. — 
Douglas Fir Plywood Assn. 
Durham Co., Donald 


Employers Mutual Liability In- 
surance Co. of Wis. 2 


Equipment Engineering Co... 


Flex-O-Glass Mfg. Co... 
Ford Motor Co..... 


Heatilator, Inc. .. 
Home Ola Corp., The 


Houston Blow Pipe and Sheet 
Metal Works 6 


Insulite Div., Minnesota & On- 
tario Paper C <0 


Kalamazoo Paratfine Co. . 64 
Kent Machine Company . 63 


Keystone Steel & Wire Co. 
Kimberly-Clark Corp. 
Knudson & Mercer Lbr. Co 


lL s é&S5S 





Lane Manufacturing Co. 


Lindsey Wagon Co. 


Mengel Co., The 
Miner Edger Works. . 


New York Wire Cloth Co. 
Newell Manufacturing Co. 
Northwest Metal Products Co. 


Pacific Mutual Door Co. 
Parker & Sons Co., Ira 
Penberthy Lbr. Co.... 
Pioneer Rubber Co., The 


Pittsburgh Plate Glass Co., 
..Glass Div. oe 


Pittsburgh Plate Glass Co., 
Paint Di 


Prima Products, Inc. 


Protection Products Mfg. Co. 


Rainy Lake Lumber Co., Ltd. 
R-B Co., The... 

Rilco Laminated Products, Inc. 
Ross Lbr. Co., Warren 
Ruberoid Co., The 


Sherwin-Williams Co., The 7-10 
Shevlin Pine Sales Company 
Shimer & Sons, Inc., Samuel 
Simonds Saw and Steel Co. 
Sisalkraft Co., The. 

Smith & Co., D. B.... 

Smith Lbr. Co., Ralph L. 
Sonneborn Sons, Inc., L. 
Standard Conveyor Co. 
Sullivan Lumber Company 


Tavart Company, Ltd. 


Tennessee Coal, Iron & Rail- 
road Co. “a 


Texas Co., The... . 4 


Union Pacific Railroad 2B 
U. S. Plywood Corp. . 3% 
U. S. Steel Corp....... 38 
U. S. Steel Export Co. a) 


Wells Lumber Co., J. W. 
Wells Lumber Co., J. W. 
Weyerhaeuser Sales Co. 
Wheeling Corrugating Co. 
White River Lumber Co. 


Wilson Foundry & Machine 
Co., The an 


October 12, 1946, AMERICAN LUMBERMAN © 





} 


UM 




















MECHANIZE with LOGGERS DREAM 


To Increase Your Net Profit-- 


Let’s look at this matter of costs and profits squarely. You can’t make money if your costs are right 
up under ceiling prices. The way out is to reduce your costs—and the place to start is in the woods 
—with Loggers Dream—the mechanical wizard for low cost logging. 


Loggers Dream is out-performing other methods its work at truck speed and is quickly and easily 
in every type operation—swamp, highlands, scat- set up for operation—Handles easily any log a 
tered, inaccessible timber or across streams. It 5” line will carry. Loggers Dream is independ- 
comes mounted on a 1}/,-ton truck—Snakes from ently powered with a Ford 100 h.p. industrial 
the stump up to 500 feet—Puts on a load in 5 to unit and has plenty of power—Gets more logs out 
10 minutes, depending on size of logs—Moves to faster, cheaper, with less manpower. 


Mr. Lumberman, don’t fight a losing battle with costs. Do something about it. See the Loggers Dream 
in action. Put one on your job—see for yourself. Get the extra profit Loggers Dream can give you. 


Write -- Wire -- Phone 


TAYLOR MACHINE WORKS 


Louisville, Mississippi 
Phone 438 
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